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FAVOR ADDITIONAL LAWS 


COMPANIES NEED PROTECTION 





Would Make Withholding by Agents 
of Premiums Due Companies Em- 
bezzlement—Status of Brokers 





In the opinion of a number of prom- 
inent insurance men of various classes 


in Chicago, certain legislation is badly’ 


needed in Illinois for the better pro- 
tection of companies and _ general 
agents against local agents and brok- 
ers who collect premiums and fail to 
pay the net portion. The question 
was recently brought to the fore in 
Chicago by the arrest and discharge 
of a broker who had delivered several 
liability policies, collected for them and 
failed to pay the company. He had 
the company’s money and refused to 
turn it in, but it had no recourse ex- 
cept the doubtful one of a civil action 
for debt. 


Tilinois Statute Weak 


The statutes of Illinois provide that 
a person appointed to take applications, 
collect premiums, etc., for an insurance 
company shall be personally respon- 
sible to the company for such money 
collected and if he shall embezzle he 
shall be guilty of larceny. In the case 
of McElroy vs. People of the State of 
Illinois (202 Ill. Sup. Ct., 473), the su- 
preme court held that where an agent 
is to collect premiums and hold a per- 
centage as compensation for his serv- 
ices and remit the net, he becomes a 
partner in the funds. This is held to 
preclude all ordinary commissioned 
agents from possibility of larceny 
through failure to pay the company its 
net share of the premium. This prac- 
tically narrows the law down to apply 
to agents whose compensation is at 
least in part by salary. 

Last winter the Indiana legislature 
passed an act making an agent guilty 
of embezzlement who collects an in- 
surance premium and fails to remit to 
the company its net portion as pro- 
vided by the agency contract. Gen- 
eral agents report that men who were 
chronic delinquents are now paying 
balances promptly, as they know they 
are liable to criminal prosecution if 
they fail to do so. 


Public Also Interested 


This is a subject in which the public 
as well as the companies and general 
agents are interested. There is con- 
stant complaint of the expense of con- 
ducting the insurance business. No in- 
considerable portion of this expense is 
due to want of laws to make agents 
Pay companies what they owe them. 
Most of the fire companies maintain 
at least one field man to each state. 
To say that these field men cost the 
companies on an average $10 a day 
each for salaries and expenses is prob- 
ably within conservative bounds. One 
important duty of field men is to col- 
lect balances from agents and much of 
their time is given to this work. Often 
the amount collected is less than the 
cost of collection, but companies are 
obliged to make the effort to collect to 
Prevent demoralization. A law, such 
as the new Indiana statute would do 
much of this work and save the ex- 


(CONTINUED ON PAGE 12) 





Aetna InsuranceCompany 
OF HARTFORD, CONN. 

An Aetna Tornado Policy insures against loss by Tor- 
nadoes, Cyclones and Wind Storms. 

The policy is a liberal one, and costs but little. For a 
slight additional charge it can be made to cover against 
loss and damage by Hail. 

Now is the time for Aetna Agents to push this policy. 


WESTERN BRANCH 159 LA SALLE ST., CHICAGO, ILL. 








THOS. E. GALLAGHER, General Agent L. 0. KOHTZ, Ass’t General Agent 
J. S. GADSEN, General Agent—Marine Dept. 














IN THE RECENT CONFLAGRATION IN FORT WORTH, TEXAS, 
THE CONTINENTAL HAD THE LARGEST LIABILITY AND THE 
GREATEST NUMBER OF CLAIMS OF ANY COMPANY. THERE 
WERE 37 CLAIMS,IAND WITHIN ONE WEEK AFTER THE FIRE 
ALL WERE ADJUSTED AND THE LOSSES AMOUNTING TO 
$48,000 HAD BEEN PAID CASH WITHOUT. DISCOUNT. 








THE ACTION OF [THE COMPANY IN THIS CASE WAS IN 
KEEPING WITH THAT FOLLOWED 'IN THE LARGER CONFLA- 
GRATIONS OF BALTIMORE AND SAN FRANCISCO. IN THE 
LATTER PLACE, WITHIN FOUR MONTHS IT HAD ADJUSTED 
807 CLAIMS AND HAD PAID $2,402,790, AND WAS ‘THE 
FIRST COMPANY TO FINISH THE PAYMENT OF ITS LOSSES. 





THE CONTINENTAL'S NET SURPLUS 
($10,316,750.) EXCLUSIVELY PROTECT- 
ING AMERICAN POLICY-HOLDERS IS 
LARGER THAN THAT OF ANY OTHER 
COMPANY. 











THE CONTINENTAL FIRE INSURANCE COMPANY 


CONTINENTAL BUILDING WESTERN DEPARTMENT 
46 CEDAR STREET 280 LA SALLE STREET 
New YORK CHICAGO, ILL. 








D. W. C. SKILTON, President 
° » Vi ident 
EDW. MILLIGAN, Vice Presi ent ©. TEMPLE, 


Surplus to Policy-holders, $4,169,174.58. Total Losses paid, $63,545,039.49 


Cash Capital, Two Million Dollars 


Re-insurance Reserve, - $3,967,497.71 
Reserve for Outstan Losses, 450,440.38 
Reserve for all other ms, - 247,159.23 
NET SURPLUS, - 2,169,174.58 


Total Assets, $8,834,271.90 


THE WESTERN DEPARTMENT 
Northeast Corner Fourth and Elm Streets - CINCINNATI, OHIO 
LOVEJOY & SPEAR, Managers Agencies in all cities and towns 


JOHN B. KNOX, Secretary 

















RATE CONDITIONS BETTER 
SANITY RETURNING IN IOWA 
Local Agents at Several Points, Weary 
of Cut-Throat Methods, Now 
Stand on Tariff 








BY WM. 8S. CRAWFORD 


Des Moines, Iowa, Aug. 11—The 
leaven of righteousness which was in- 
troduced into the Des Moines lump a 


couple of months ago continues to do 
its beneficent work. It needed a severe 
jolt to make the local agents under- 
stand that the way of the transgressor 
is hard. The man who caused it to be 
known that he was going to cut rates 
wide open here unless the constant 
hacking at them ceased, caused the 
necessary jar and proved a benefactor. 
The local agents feel somewhat like 
new converts after a revival meeting 
—it is easy to slip from the straight 
and narrow way, but there is much sat- 
isfaction and peace of mind in follow- 
ing it. 

I am informed that several local 
agencies that were on the bargain 
counter a few months ago have been 
taken off; their owners do not care to 
sell, the fire insurance business looks 
pretty good; and all because a spirit 
of sanity has taken possession of the 
local agents pretty generally and they 
have concluded there is more satisfac- 
tion in making money than in keeping 
their competitors from making any. 

Better Peeling Among Agents 

The feeling among the agents to- 
wards each other has improved. They 
have indulged in two or three outings 
this summer and come to know each 
other better, and they have learned 
that they really are better fellows than 
they gave themselves credit for being. 

Of course, it is not all smooth sail- 
ing. Assured do not like to pay book 
rates after having enjoyed all sorts of 
cuts so long. They complain in some 
cases and bluff in others and sometimes 
make their bluffs good, for agents state 
that a certain amount of local business 
is going to Chicago brokers. Accord- 
ing to current report, agents occasion- 
ally weaken at the prospect of losing 
a line and apparently forget that such 
conduct is the beginning of disorgani- 
zation, but as a whole the agents have 
become so tired of rate cutting and 
find it so much more satisfactory to 
take the rate book as a guide instead 
of a maximum from which to scale, 
that not many of them want to get off 
the reservation and start something. 

The example of Des Moines is hav- 
ing a good effect out in the state also. 
Burlington has been a good example 
right along. The anti-compact law 
did not result in agents there losing 
their heads and indulging in the pleas- 
ant occupation of cutting each others’ 
business throats, and incidentally their 
own; but, as temperance workers long 
have found it advantageous to exhibit 
the “horrible example” or the reformed 
drunkard to impress the bibulously in- 
clined, by the same psychology the suf- 
fering agents out in the state show 
more interest in reformed Des Moines 
than in Burlington which needed no 
repentance. 

Field men on their rounds get inqui- 
ries as to what has happened at Des 

(CONTINUED ON PAGE 18) 
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ARE WORKING ON MODEL LAW 





Measure Being Prepared for District of 
Columbia—Step for Uniform 
Legislation 





Washington, D. C., Aug. 9—(Special) 
—Superintendent Drake of the District 
of Columbia is preparing a model in- 
surance law for introduction in Cong- 
ress next winter. Commissioner Mac- 
farland of the District of Columbia has 
been conferring with Superintendent 
Drake regarding this proposed legisla- 
tion. Last winter a bill providing for 
the appointment of a committee of ex- 
perts to work out oaks model law was 
referred to the Commissioners of the 
District of Columbia and this has been 
approved and Superintendent Drake 
has been authorized to set to work at 
once. It was the idea of the District 
committee of the Senate which so re- 
ferred this bill, that the adoption of a 
model bill in the District of Columbia 
would result in its adoption in other 
states so that in time the insurance law 
of the entire country would be uniform. 
The special committee of the American 
Bar Association, of which Ralph W. 
Breckenridge of Omaha is chairman, 
will be asked to assist in the making of 
this model law. 





Claims Coming in Fast 

The time limit for filing claims 
against the Ohio German will expire 
Sept. 1 and there is now a rush of 
small claims piling in on the trustees. 
They seem to be mostly little claims 
that the agents did not think it worth 
while to take care of. The liabilities 
cannot be determined until the time 
limit expires, but they will be over 
$1,000,000. 

The assets are now about $500,000 but 
two brothers of President Donnelly are 
laying claim to $116,000 worth of the 
securities, and the National Bank of 
Commerce to $34,000. The trustees are 
suing the assignee of the Citizens State 
Bank of Napoleon for $107,700, includ- 
ing the celebrated certified check for 
$80,000 and a $19,000 alleged checking 
balance. 

Judge M. Donnelly, whose personal 
affairs are in the bankruptcy court, has 
been ordered to file a schedule of his 
liabilities by Aug. 15. 

Suit has been brought in the United 
States district court at Toledo in an 
effort to recover from the assignee of 
the State Bank of Napoleon, the trus- 
tees of the Ohio German Fire and oth- 
r,t certain property which Richard W. 

Cahill, a bankrupt, transferred to the 
defendants before he went into bank- 
ruptcy. It is charged that he at- 
tempted to make the bank the insur- 
ance company and others preferred 
creditors. The trustee of Cahill’s es- 
tate seeks to recover $20,000 from the 
State Bank of Napoleon and a $12,000 
mortgage from the Ohio German’s 
trustees. 





Tariff Bill Knocks State Taxes 


At the third annual meeting of the 
National Tax Association, to be held in 
Louisville, Ky., Sept. 21-24, the pro- 
gram of which has just been announced 
by President AHen Ripley Foote, at Co- 
lumbus, O., “Taxation of Insurance 
Companies” will be the subject of two 
papers and of a general discussion to 
follow. James W. Noel, an attorney of 
Indianapolis, and James A. DeBoer, 
president of the National Life of Mont- 
pelier, Vt., will present the papers. The 
association is expected to take strong 
ground against the proposed plan of 
Federal taxation of the net incomes of 
corporations, on the ground that it 
trenches on legitimate sources of state 
revenue. Auditor of State E. M. Ful- 
lington, of Ohio, accords with the posi- 
tion which it is expected the tax asso- 
ciation will take. With all except 26 
of the 88 counties in Ohio “dry” under 


the Rose and other local option laws, 
and some of the 26 partly dry, the reve- 


been cut practically in half during the 
last year. Auditor Fullington had been 
contemplating some recommendations 
to the legislature at its next session for 
additional taxes on corporate incomes. 
Among these he had intended to recom- 
mend an increase of the premium tax 
paid by insurance companies. He said 
last week that if the proposed govern- 
ment tax plan went through he dgin’t 
think the insurance companies would 
stand for it. 





Wants Firemen Promoted 

Madison, Wis., Aug. 11—(Special)— 
President Heyl of the Wisconsin Paid 
Firemens Association urges legislative 
action requiring the appointment of men 
from the ranks of the fire departments 
as deputies to the state fire marshal in- 
stead of politicians. 





Indiana Agency Appointments 

. a & M.—Archibald Shaw, Lawrenceburg; 
ta Lewis Realty Company, Terre Haute. 

pM | R. Erbaugh, Winona Lake; C. L. 
Arthur, Redkey; A. i Bayne, Newberry; 3 & 
Newcomb, Muncie; H. A. Reeves, Greencastle; 
J. E. Schooley, Delphi; W. M. 
bion; A. M. Ballinger, Upland. 

Agricultural—Murphy Whitmore, Rockville. 

Allemannia—W. G. Zerface, Elwood; Marshall 
Fletcher, Frankfort; E. A. Overman, Tipton. 

Alliance—W Barton, Indianapolis. 

Amer. Cent.—G. E. Snyder, Milford. 

American Druggists—Chas. F. Kennedy, In- 


dianapolis. 
L. Elmore, Huron; W. 


Menaugh, AIl- 


American, N. J.—A. 
F. Gerhard, Mellott; C. M. Slack, Ninevah; A. 
F. Fultz, Cayuga; ea Stone, Livonia. 

Atlas—E. W. Lewis, Shelbyville. 





Still Feeling the Depression 

Credit insurance companies are still 
feeling the effects of the financial de- 
pression as there seems to be a clear- 
ing out process going on. Accounts 
have been carried by the assured for 
some time with the hope that the debt- 
ors would get in shape. Where there 
is no longer hope, the creditors have 
forced bankruptcy proceedings. Many 
of these failures have fallen on the 
credit companies. On some classes 
the companies have increased the initial 
loss in order to protect themselves. 





New Book for Agents 
“The Fire Insurance Agent and His 
Agency” is the title of a book recently 
published by the Spectator Company, 
135 William street, New York. Its au- 
thor is R. K. S. Allebach, an experi- 
enced field man. It is a book of 72 
pages, filled with excellent advice and 

information. Price, $1 postpaid. 


MISCELLANEOUS NOTES 

The Georgia Home transfers at Springfield, 
Ill., to the McRoberts Real Estate Company. 

The recent’ reinsurance of the German Union 
of Baltimore covers all its business except in 
Maryand and Delaware. 

An attempt has been made to buy the control 
of the stock of the German American of Balti- 
more, but without success. 

Vice President C. D. Dunlop of the Provi- 
dence Washington, sails for Europe on the Prinz 
Friedrich Wilhelm Aug. 17. 

Myron W. Robinson of Englewood, N. J., 
has been appointed New Jersey state agent of 
the American Live Stock of Indianapolis. 

All claims against the Guardian of Pittsburg 
must be presented —_ Sept. 1. The receiver 
is George H. Calvert, 524 Fourth avenue, Pitts- 
burg. 

Mrs. F. H. McElhone, wife of the associate 
western manager of the Firemans Fund, was op- 
erated on this week at St. Luke’s hospital, 
Chicago, for appendicitis. 

The National Life U. S. A. has appointed 
J. R. Norris as manager for southern California 
and Tom A Deering of San Francisco for cen- 
tral and northern California. 

Receiver Calvert of the Guardian Fire says 
the amount of dividend to be paid creditors will 
depend very largely on moneys realized from 
present real estate holdings. 

The Policy Holders National League has 
petitioned the Circuit Court at Indianapolis for 
permission to change its name to the “Insurance 
Audit & Inspection Company.” 

Pettibone & Krouse of Philadelphia have been 
appointed general agents in Pennsylvania and 
New Jersey for the Western & Atlantic Fire, 
now completing its organization at Nashville. 
This company will apply for membership in the 
Eastern and Western Unions, and will be con- 
ducted in harmony with the general principles 
of the National Association of Local Fire In- 
surance Agents. 

The arbitration committee of the Western 
Union has rendered two decisions on commis- 
sions. It holds that only 15 per cent may be 
paid on buildings and contents occupied wholly 
or in part by moving picture theaters, and that 
frame country lodge buildings used solely for 
lodge purposes with no mercantile occupancies 
may be written at two rates for three years and 








nue of the state from saloon taxes has 
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APRIL 1, 1909 
CASH ASSETS - - - 


The Western Reserve 


OF CLEVELAND, OHIO 


$549, 
REINS. RESERVE - - - 237, 
SURPLUS TO POLICY HOLDERS 275, 


Insurance 
Company 


ROBERT E. GOOCH, Secretary 


065.61 
917.00 
298.61 











PROVIDED IT’S THE RIGHT 





Storm— over one million f 
Losses paid over three million five hundred 
Established Oyer a Quarter of a 


TECUMSEN 
CHIEF OF THE SHAWNEES 





You need the Agency for Another Company, 


COMPANY. 


WE’LL FURNISH THE RIGHT COMPANY 
IF YOU’LL FURNISH THE RIGHT AGENT 
The Shawnee Fire Insurance Co. 


TOPEKA, KANSAS 
Insures against Fire, Lgtening ee Cyclone and Wind 


thousand dollars— 
thousand dollars. 


Century 











OF THE CITY OF PHILADELPH 


Western Department, Erie, Pa. 
J. F. Downinc, Gen’l Agt. 


Stands First among American Companies 
for Length of Service and Losses Paid 


Insurance Company of North America 


IA, PA. 


Losses Paid in 116 Years, $140,302,105-87 
Established in 1864 


W. N. Jounson and B. L. West, Ass’t Gen’l Agts. 











LOSSES PAID IN THE UNITED STATES 


LOSSES PAID IN SAN FRANCISCO OVER 


New York Office, 45 William St. 
J.M. DE CAMP, General Agent 


Ohio, infigge. Keates. Tennessee, Arkansas, 
est Virginia at Cincinnati. 


CONFLAGRATION PROOF 


Liverpool & London & Globe Insurance Co. 
ONE HUNDRED AND FIFTEEN MILLION DOLLARS 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $13,212,749.70 
UNITED STATES NET SURPLUS, 4,973,879.20 


partmen 


0 western De 

205 La Salle Street - CHICAGO 

we S. WARREN, Resident Secy. 
EO. H. MOORE, Assistant Secy 

HUGH R. LOUDON, Deputy Ass’t Secy. 











MARSHALL S. DRIGGS, President. F. H. WAY, Sec’y 
——ORGANIZED 1853——— 


150 Broadway, New York 


FREEPORT, ILL. 


F. H. DOUGLASS, Gen. Agt. 


Williamsburgh City Fire Insurance Company 


i ss iiss diliiiaiaa aie aie. ice - $25 500.260.28 
Liabilities, except Capital . PER »866. 
Policyholders’ Surplus .. as4.487.19 


F. M. GUND, ae ‘Western Department 


BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago. 











FIRE 
TORNADO 


PHENIX 


OF BROOKLYN, N. Y. 








J.H. LENEHAN, General Agent 








three rates for five years. 
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fm tv st RD 


— abeaeio ms & 


August 12, 1909. 


THE WESTERN 


UNDERWRITER. 








Special Agent Leisch Resigns 
C. W. Leisch of Chicago, special 
agent of the Westchester in Illinois and 
Iowa, has resigned. Mr. Leisch prior 
to going with the Westchester traveled 
for the Michigan F. & M. 





Stebbins Goes to Denver 
Paul Stebbins, for some time an in- 
spector for the Cleveland Inspection 
Bureau at Cleveland, has gone to Den- 
yer to become chief clerk for the Rocky 
Mountain Fire Underwriters Associae 
tion under Manager Burns. 


Special Agent Hobbins Ill 

J. N. Hobbins, formerly in the Wis- 
consin and Minnesota field, but now 
special agent for the Prussian National 
in Pennsylvania, West Virginia and 
North Carolina, is in the Passavant 
hospital, Pittsburg, stricken with ty- 
phoid fever. 








May Write Hail Business 

The last Pennsylvania legislature 
passed a law permitting fire companies 
organized under the laws of that state 
to write tornado and hail insurance. 
There is some speculation as to wheth- 
er any of the companies will launch 
into the hail field. 


July Fire Loss 

The fire loss of the United States 
and Canada for the month of July, as 
compiled from the records of the Jour- 
nal of Commerce and Commercial Bul- 
letin, shows a total of $15,830,900, an 
increase of about $500,000 over the fig- 
ures for July, 1908. The following table 
gives the figures for the first seven 
months in 1909 in comparison with the 
same months of 1907 and 1908: 





1907. 1908. 1909. 
Jan. ....$ 24,064,000 $ 29,582,000 $ 22,735,000 
Feb. .... 19,876,600 18,489,700 16,131,000 
March 20,559,700 16,723,300 13,795,400 
April 21,925,900 26,009,000 19,345,300 
May 16,286,300 15,181,150 17,360,400 
June 14,765,000 19,512,000 14,435,950 
July 18,240,150 15,823,750 15,830,900 





Total ..$135,717,650 $140,820,900 $119,633,950 


The year 1909 to date shows about $21,000,000 
less loss than 1908, in April of which year the 
Chelsea, Mass., fire occurred. Fire underwrit- 
ers complain of a falling off in premiums on 
stocks of merchandise, probably due to the bad 
times of 1907 having caused many merchants to 
lighten the values they were carrying and buy 
only for the probable necessities of the imme- 
diate future. It is, however, reasonable to ex- 
eee that with better times and cheap money 
usiness men will soon be giving liberal orders 
and that the stocks purchased will soon 
seeking insurance. The fire underwriting out- 


look for the year 1909 is good rather than other- 
wise, 





Examination is Refused 

Commissioner Crouse of Maryland 
recently called at the office of the Ger- 
man Union Fire of Baltimore and stated 
that he wished to examine the com- 
pany. The president, R. D. Tweed- 
dale, widely known in insurance circles 
through his connection with the South- 
ern of New Orleans and Guardian of 
Pittsburg, said that he could not see 
any reason for the investigation, and 
further informed the commissioner that 
rather than submit to an examination 
at this time he would relinquish his 
Maryland license. 





Lower Rates for Philadelphia 

Charles A. Hexamer, secretary of 
the Philadelphia Fire Underwriters As- 
sociation, announces that an immediate 
reduction in fire rates in the congested 
business section of Philadelphia _ will 
follow the completion of the system of 
high pressure fire mains reaching that 
district, the last extension of which it 
1S announced will be finished on Aug. 
15. he reductions, according to Mr. 
Hexamer, will average from 5 to 20 
cents on the $100. What is called the 
Pnfagration district” extends from 
ifth to Eleventh streets, six blocks, 
and from Walnut to Race streets, al- 
Most an equal length. 





Auditor of State Bleakly of I 
to remain a resident of Ida Gaove, pat Oo Setion 


of hn Grove, but the duties 
Temas n pice, Were too onerous. ‘Last week he 
oved with his family to Des Moines. 
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54 Pine Street, New York 
J. 3. Guile A. M, Thorburn 
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TWO HUNDREDTH YEAR 


OF ACTIVE BUSINESS EXISTENCE 


The policy of the SUN INSURANCE OFFICE recommends itself. 
The oldest insurance company in the world furnishes the longest 


tried indemnity. 
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WESTERN DEPARTMENT 
171 La Salle Street, Chicage 
Hi. B. Kelsey, P. T. Kelsey, 


MANAGER AGS'T MANAGER 


Sansome é Sacramento Sits., San Francisco 


PACIFIC COAST DEPARTMENT) 


C. A. Henry  Ce., 
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AS VIEWED FROM CHICAGO 


CHANGES IN DEPARTMENT 

The Washington Fire has made im- 
portant changes in its central depart- 
ment office at Chicago. For some time 
Vice-President Yates, who is in charge 
has been endeavoring so to arrange mat- 
ters that he could get away and look 
after the company’s interests on the 
Pacific coast and also in some large 
cities in the East. To this end the 
accounting department has been trans- 
ferred to the home office and Cashier 
C. F. Rippon goes to Seattle. Assist- 
ant Secretary W. L. Niehorster goes to 
Seattle as underwriter and the large 
cities will report there. Examiner H. 
E. Grant will remain in Chicago and 
agents at the smaller points in this 
territory will continue to send dailies 
to Chicago, but will send their accounts 
to the home office. Superintendent of 
Agents F. M. Fargo will continue to 
make his headquarters at Chicago. 

Mr. Yates will shortly leave for Cali- 
fornia where he will put in several 
weeks arranging for an increase in the 
company’s business in that state, which 
now is very small. After that he will 
take up other important districts. 

oa * * 
GETS INSPECTION CONCERN 


Joseph G. Hubbell, office inspector of 
the improved risk department of the 
National of Hartford in the west, has 
been appointed manager of the National 
Inspection Company of Chicago, which 
was developed by the late S. S. Hub- 
bard. Until his death a few weeks ago, 
Mr. Hubbard was its head. 

For the time being Mr. Hubbell will 
continue his work at the National of 
Hartford office, but will supervise the 
operations of the inspection company, 
giving it such time as he can spare. 

Mr. Hubbell is a college man and a 
graduate of the old Insurance Survey 
Bureau. He was special agent of the 
Queen in Kansas and Oklahoma and 
was then transferred to the Illinois 
field. Four years ago he went with the 
National to take charge of the office 
end of the improved risk department. 

Mr. Hubbell is amply able to increase 
the efficiency of the inspection com- 
pany. He has had a very handsome 
training for just such work. 

a * * 
AGREE ON AUTOMOBILE TERMS 


The rate on automobile floaters in 
Cook county and Chicago will be in- 
creased from 2 to 2% percent as soon 
as the thirty agencies representing au- 
tomobile companies sign the agree- 
ment. Under the terms of the pact, not 
over 10 percent brokerage is to be paid. 








Each company and each Lloyds con- 
tract is limited to two agents. 

While the minimum rate outside of 
Illinois has been 2% percent, yet Lon- 
don Lloyds has kept the Illinois rate to 
2 percent. Most companies have an 
unprofitable experience at the 2 percent 
rate. The Home, for example, refused 
to write at that rate and the St. Paul 
F. & M. cut out Chicago because of 
the low rate. It is stated that the auto- 
mobile premiums written in Chicago 
are now very close to $500,000 a year. 

- * . 

ADDITIONAL CHICAGO PREMIUMS 

The following are Chicago premiums 
reported since last week, the total be- 
ing given where partial reports have 
already been published: 





Company— 1909 1908 1907 
Beste ccccccsedes "31,806 j.cccc cevce 
OS eee 1,125 29,457 37,578 
Cent. Mfrs. Mut...$ 3,252 $ 8,845 $ 5,208 
Coml. Union ...... 39,566 115,088 124,538 
Coml. Union, N. Y. 23,984 41,470 42,040 
OO Ore 35,467 33,800 37,238 
Dubuque ......... 19,753 20,157 17,047 
Eng. Amer. Und... 15,916 6,510 6,498 
Equitable F. & M.. *12,036 37,569 42,560 
Parmer, Fa. 2.0: 31,290 35,003 33,871 
Ga. Home ...cccee 36,471 30,698 29,914 
Ger. Md., Md. .... 18,922 20,550 20,886 
Glens Falls ....... 118,689 116,146 102,785 
Globe & Rutgers... 92,065 94,273 98,549 
Hiaetiese sc ccvsese 253,585 260,408 277,386 
L. & L. & G., Eng. 376,979 356,079 366,302 
L& L.& G., N. Y. 24,242 24,063 23,426 
Mich. Coml. ...... 50,683 63,741 43,900 
Mich. F. & M..... $1,355 28,500 32,825 
National, N. J. .... 17,149 15,173 15,414 
Ms We UMEeccnccce 10,324 2,984 ..ss. 
Norwich Union.... 100,469 105,368 94,508 

| Old Colony ....... 3,621 28,756 18,581 
SEE s0ksasennse 67,426 51,193 55,869 
|  ssisvou ais 79,718 63,792 66,484 
[oe -eccepseve’d 30,922 29,656 30,837 
ae 13,773 12,993 15,643 
Phoenix, Eng. 109,390 100,604 106,480 
Security, Ct. ..... 77,732 73,943 74,692 
Spr’g Garden Und. 52,282 ..44. seees 
Springfield ........ 181,616 174,271 171,552 
Spring Garden .... 79,195 66,420 68,632 
7: BME wasccsdes 15,826 11,348 11,483 
Stuyvesant ....... 33,706 28,311 28,117 
ee, EMS. cccceses *52,879 91,608 97,306 
DR Cake tecaenibe 48,984 51,552 46,679 
United American .. 19,770 27,294 25,720 
Western, Pa. ..... 48,010 27,099 32,962 


*Not complete. 
* . * 
LIVE STOCK LOSSES 
It is stated that companies writing 
farm business are beginning to draw in 
their horns quite perceptibly on live 
stock losses. In case of a small claim, 
some companies have been sending 
blank proofs to the agent to let him 
adjust. 
companies have been imposed on in 
many cases and they are sending their 
own adjusters to settle losses. 
Most of the losses complained of 
were due to lightning. 
* * <— 
OBJECTIONABLE CLAUSE P 
Stock forms for the H. W. Johns 
Manville Co., at its different branches 





It is now discovered that the | 





throughout the west, are now being of- 
fered to the companies with the fol- 
lowing clauses: 

“It is understood and agreed that in 
the event of loss, all finished product 
shall be settled for on the basis of the 
wholesale cash market selling price.” 

As this concern manufactures spe- 
cialties and fixes prices thereon them- 
selves, the question naturally arises as 
to basis of settlement in event of loss. 
It has been rather unfortunate in its 
losses, the last one occurring a few 
months ago at Milwaukee. 

* + * 
SMOKE DAMAGE A FACTOR 

In adjusting claims on sprinklered 
risk losses, a tendency has been noted 
on part of the assured to make good 
use of alleged smoke damage. In these 
days of low rates on such properties, 
a smoke damage or two eats up more 
than the premium. Instances of recent 
date are cited to show that the com- 
panies have been imposed on in this 
way. One loss was adjusted after a 
claim of $30,000 on a compromise of 
$20,000. Now an effort is being made 
to reopen the case as the companies 
find evidences of gross deception. 

+ ” * 


SOME LOCAL EVENTS 


Andrew Willard, former cashier for Shipman 
& Wayne, has been arrested by the firm on a 
charge of embezzling $600 while acting as its 
cashier. Willard denied the charge. He is ac- 
cused by the complainants of changing his ac- 
count footings. 


Knight & Barber have been given an inde- 
pendent agency of the Washington Fire of 
Seattle at Chicago. The agency is steadily 


growing and they will within the next few days 


| move to more spacious quarters on the twelfth 
| floor of the Association building. 
} 








Makes Formal Demand on Fricke 

William A. Fricke, former insurance 
commissioner of Wisconsin, at present 
manager of the Great Northern Life, 
Wausau, Wis., has been served with a 
formal demand by the state of Wiscon- 
sin for the return of $20,000, which, it 
is alleged, he has retained illegally. The 
demand asks the return of all moneys 
collected as fees over and above actual 
expenses for the examination of life in- 
surance companies. 

The defense is made by Mr. Fricke, 
according to Julius E. Roehr, his attor- 
ney, that a complete accounting al- 
ready has been made and a refusal to 
pay on these grounds has been made. 
It has been announced that as soon as 
Mr. Fricke’s refusal has been formally 
made, suit will be started by the state 


at once. This will be the beginning of 
a series of actions which will be 
brought against the former commis- 
sioners. 





Stopping a clock is a poor way to save time— 
Keep going. 
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OHIO AND WEST VIRGINIA 


HAS PRAISE FOR THE STATE 











West Virginia Agents Are Regarded 
in High Favor by Interested 
Observer 





A representative of THE WESTERN 
UNDERWRITER, after a trip through West 
Virginia, makes the following comment 
on fire insurance conditions: 

“West Virginia has a fine set of 
agents. They are as high grade men 
as can be found anywhere. The state 
is rapidly developing along business 
and industrial lines. 

“IT have been surprised at the com- 
paratively few charges of rate cutting 
and rebating. The average West Vir- 
ginia agent has a pretty high sense of 
honor. So far as | can see, agents are 
quite well satisfied with the rating bu- 
reau. Inspector J. E. Brown is a faith- 
ful and conscientious worker. Com- 
panies are writing more liberally in 
West Virginia since business and in- 
surance conditions have improved. 
There is more “outside” business in 
West Virginia than in most states and 
companies are taking it freely.” 

H. M. Haskell, who has been ap- 
pointed special agent for the National 
Union in Kentucky and southeastern 
West Virginia, will make his head- 
quarters at Ashland, Ky. 





New Plans Approved 


Changes recommended by the Ohio 
Inspection Bureau, involving additional 
expense in the installation of Toledo’s 
high pressure system, have been ap- 
proved by the board of public service 
and by the council committee on pub- 
lic improvements. Before the changes 
can be made effective, however, it will 
be necessary to repeal the present leg- 
islation, it is said, and to adopt new 
plans. City Solicitor Northup has 
been directed to prepare such legisla- 
tion and the matter will then be taken 
up by the city council. The new plans 
involve the expenditure of a total of 
about $109,000, the most of which will 
be assessed against the property bene- 
fited by increased fire protection. The 





increased cost over the original one 
is estimated at $36,000. 





Receiver Sues for Loss 


Seventeen suits were entered Mon- 
day in the court of common pleas at 
Columbus, O., by Alexander H. John- 
son, receiver for the Columbus Sport- 
ing Goods Company, through his at- 
torneys, Huggins, Huggins & Johnson, 
for the recovery of the full amount of 
the policies of fire insurance held by 


the plaintiff against the defendant com- 


panies. 

The companies against which suits 
are brought are, New Hampshire, 
Springfield, Union of Philadelphia, 
Granite State, Royal, British America, 
City of New York, Pelican, Sun of 
England, Aachen & Munich, Mercantile, 
American Central, Jefferson, German 
Alliance, Reliance and the Queen. The 
amount sued for is in the neighborhood 
of $24,000. 


OBSERVATIONS AS TO TOLEDO 








Movement to Organize a Local Club 
Has Not Taken on a Very 
Definite Form 





Toledo, Ohio, Aug. 9—(Special Cor- 
respondence)—The movement toward 
the organization of a club or exchange 
here is interesting, because of the fact 
that the agents have been able to han- 
dle the situation for several years with- 
out the aid of a board of any kind, and 
in a very satisfactory manner. Of late, 
however, a desire has grown up on the 
part of some to have another organiza- 
tion, while others seem to be resting 
upon their oars with the intention of be- 
coming members if the plan suits or 
staying out if it does not. E. R. Torg- 
ler and two or three other prominent 
agents have taken the lead in the move- 
ment for an organization of some kind. 

The cause that has seemingly led to 
a desire for organization is the great 
number of agents the city has. It is 
said that no fewer than 200 men call 
themselves agents here and have the 
representation of one or more com- 
panies directly or indirectly, while 
twenty offices would be sufficient to 
take care of the business, or thirty at 
the outside. Some companies have 





Indiana State Fire Insurance Zo, 


JOSEPH L. EBNER, Prest. 


Tndianapolis, Tnd. 


ALVIN T. COATE, Secy. 


ASSETS, DECEMBER 31st, 1908, $147,901.85 


We desire correspondence with Agents who have excess lines on which the 
capacity of their own offices is exhausted. Pindings by telephone or telegraph. 
Prompt and careful attention to all matters submitted. 


American Central Life Building. 


ALVIN T COATE, 
Secy. 





B. CREMER, President 


ESTABLISHED 1876 


CHAS. CREMER, Secretary 


German Fire Insurance Company 
CAPITAL $200,000 





Of PEORIA, ILLINOIS 





Admitted Assets - $809,095.85 
Policyholders’ Surplus $275,051.71 


Paid in Baltimore - $102,000 
Paid in San Francisco $470,165 





Louisville Insurance 
Company 


FIRE AND TORNADO INDEMNITY 


In pusiness continuously under the same 
management since 1872. 


Application from leading agencies solicited. 


Henry P. Magill & Co. 
General Agents 


184 La Salle Street Chicage 





STRICTLY FIREPROOF 
wore. BREVOORT 
Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison Street, near La Salle 
One miaute from the Insurance District 


The Patronage of Insurance Men 
Is Solicited. 








FIDELITY | seus" 
FIRE $3,452,282. 
LIABILITIES 
INSURANCE CO. $872,613. 
46 CEDAR ST., N. Y. "32,5 9.6  —— 














WILLIS S. HERRICK BENJAMIN AUERBACH 


Herrick & Auerbach 


(Successors to R. J. O. HUNTER & CO.) 
Managers of the Western Department 


The Mechanics Insurance Co., of Philadelphia 


INCORPORATED 1854 


Pittsburgh Insurance Co., of Pittsburgh 


INCORPORATED 1851 


Lumbermens Insurance Co., of Philadelphia 


INCORPORATED 1873 


German Fire Insurance Co., of Wheeling 


INCORPORATED 1867 


COOD ACENTS WANTED 
CHAS. E. MANN, EXECUTIVE SPECIAL 
189 LA SALLE STREET CHICACO, ILL. 


Marine and Transportation Insurance 


FIREMAN'S FUND INSURANCE CO. COLUMBIA INSURANCE CG. 





of San Francisco, of Jersey City, N. J. 
MANNHEIM INSURANCE CO. THE UNION MARINE INSURANCE CO.. led 
of Mannheim, Germany of Liverpool, England 


Insurance on Hulls and Cargoes on the Great Lakes. 
Ocean cargoes—Export and Import. 


Automobiles under transportation forms. 


Tourist floaters, Traveling Salesmen's floaters, 
Transportation floaters on Merchandise. 


Currency and Securities by registered mail and express. 


Motor boat insurance. 


ORR & WALL, General Agents, 2 6 4 Sherman St., Chicago, Mi. 


Agents wanted in desirable localities 








A PROCRESSIVE COMPANY, FOR PROCRESSIVE ACENTS 


EASTERN FIRE INSURANCE CO. 


ATLANTIC CITY, N. J. 


Total Assets, $498,913.88 Capital, $200,000 
Surplus to Policyholders, $222,517.50 


W. MALCOLM LOWRY, Special Agent 
Illinois and Missouri 


4515 Washington Blvd., St. Louis 


C. R. BARBER, Special Agent 
Illinois, Michigan, Ohio, Wisconsin 
153 La Salle Street, Chicago 


KNIGHT & BARBER, Cook County Managers 
153 La Salle Street, Chicago, Il. 


NATIONAL LMBRR cee 


COMPANY 
LUMBER SPRINKLERS WOODWORKERS 














WAREHOUSES 


Agents controlling special hazards wanted at points in Indiana, Illinois 
and Michigan where not represented. 


The Only Specialist Company Observing Agency Practices. 








Home Office: BUFFALO, N. Y. 
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demonstrated a desire to secure all the | 


agents they can, it is said, and the mul- 
tiple agency plan has grown apace. 
New companies have placed their sup- 
plies with a number of outside men and 
thus augmented the aggregate. Cer- 
tain of the offices here, as in other 
places, will have nothing but sole agen- 
cies. 

The big agencies have been able to 
protect their business from the new- 
comers in the field and say that they do 
not expect to lose to them in any great 
amount, because of their records and 
the service they give. As a rule the 
side-liners have little respect for good 
practices and in some cases the losing 
agency tries to make good by retalia- 
tion. This has not gone very far, how- 
ever, and might be handled if there 
were not other disturbing influences. 

One large agency is accused of cut- 
ting dwelling house rates rather exten- 
sively. It is said the firm has taken 
the stand that no dwelling risk is worth 
more than 70 cents for three years and 
it will not go above that, even if it can 
get it. This has practically reduced the 
rates to 60 and 70 cents, where they 
have been 70 and 80 cents. There is 
other promiscuous shaving. None of 
the offices have tampered with the 
business district risks, however, and 
this is considered fortunate under the 
circumstances. 

A peculiar condition exists here in 
regard to the lumber business. It 
seems that when the Cochran rates 
were put in here at first, lumber was 
placed at $1.85, an advance of 60 cents, 
while at Cleveland the rate was placed 
at $1.55. The bureau was advised that 
the business would be lost if the rate 
was fixed above $1.50 and this proved 
to be true, as the lumber companies, 
mutuals and others, got it. The local 
agencies have never been able to se- 
cure control of the business since, from 
the fact that the lumber companies al- 
ways make a rate 20 cents under the 
stock rate, no matter what it is. The 


rate is now about where it was at first, 
$1.25. 


Agents here believe they will suc- 
ceed in securing high pressure service 
for the congested district. Most of 
them favor fire boats for furnishing the 
pressure, as they will also be of serv- 
ice at other places along the water 
front, but there seems to be opposition 
to this from certain quarters. The con- 
gested section of the city is so located 
that the high pressure mains may be 
laid to drain themselves and other ad- 
vantages have been shown that do not 
exist in all cities. This matter is being 
considered by the city council and the 


insurance men are working for the im- 
provement. 


_— 


The Providence Washington has 
transferred from Wright, Russell & Bay 
to Barker & Frost. 





West Virginia Agency Appointments 
— River—Alexander & Alexander, Clarks- 


Sianin—G. H. Gwinn, Alderson; D. B. Smith, 
Phoenix, Eng.—Jesse Shim , Mannington. 
ueen—H, A obson and F. C. Prichard, 


Charleston. 
Reliance—F. M. Nable, West Union. 
Roch. Ger.—Chas. W. Steele and H. G. Wyc- 
W. Boyer and L. B. Huey, 


koff, Grafton; H. 
Mannington. 
St. Paul—A. C. Lindsay, Wheeling. 


| 


Scot. U. & N.—Wesley Wilkes, Beckley; C. 
R. Hall, Fairmont. 

Shawnee—Thos. R. and S. J. C. Moore, 
Charles Town. : 

Springfield—L. P. Walker, St. Marys; W. G. 
Agnew, Sistersville; R. T. Wetzel, Ravenswood. 

United States—Alexander & Alexander, 
Clarksburg. 

Va. State—A. Y. Browning and M. O. Jen- 
nings, Logan. 

Westchester—John Cook, Beckley. 

W’msburg City—G. A. Moore, Gassaway. 


Bidding for Ohio Business 


The Indiana & Ohio Live Stock of 
Crawfordsville, Ind., is making a lively 
canvass among the Ohio fire agents fol- 
lowing the demise of the Farmers & 
Citizens Live Stock of Lima. The 
Crawfordsville company is the pioneer 
live stock institution, having been in 
successful operation for twenty-four 
years. Its statement as of July 1 shows 
assets $349,410, premium reserve $142,- 
000, net surplus $80,610. 

This company is sound and agents 
can rely on its service. 








Ohio Agency Appointments 
Adirondack—Williams & Mcllvaine, Lorain. 
Amer. Cent.—J. W. Head & Co., Cincinnati. 
Boston—H. B. Herrs, Findlay; Kerr & Kerr, 


Gallipolis; W. R. Sterret, Jamestown; Isaac 
Conard, Massillon; J. C. Hansen, Sandusky. 
Columbia, N. J.—J. W. Werner, Tiffin; J. 


Heckle & Sons and M. H. Isaacs, Cincinnati. 
Continental—W. H. Whitacre, Morrow; Rich- 
ardson & Himl, Dillonvale. 
Equitable—C. W. Fisher, Chillicothe. 
Fire Assn.—C. A. Wikel, Huron; 
Wirick, Loudonville. 
Federal—Davis & Farley, Cleveland. 
German, Pa.—John Wilson, Cleveland; d. 2 
Cahill, Hamilton; J. A. Hogenmiller, Wells- 
ville; Snyder & Abele, Ironton; M. W. John- 
ston, Toledo; E. F. Knox, Portsmouth; J. I. 
Rickard & Son, Alliance; H. W. Wirtz, Canton; 
F. C. Pittenger, Dennison. 


Mahlon 


Ger. Amer., Pa.—W. G. Sidwell, St. Clair- 
ville; J. J. Cahill, Hess: 1 A. Hoganmiller, 
Wellsville; C. A. Castle, alion; Snyder 


Abele, Ironton; M. W. oor Toledo; E. H. 
Knox, Portsmouth; J. I. Rickard & Son, Alli- 
ance; H. W. G. Pittenger, 
Dennison. 

German, Ind.—W. A. Hilton, Perrysville; B. 
R. Jones, Andover; E. L. ompson, West 
LaFayette; C. A. Cave, Washington, C. H.; 
E. E. McCoppin, Ada; Cary & Reidenbach, Mil- 
lersburg; Straus & Rimer, Mt. Vernon; Emma 
M. Haker, Oakwood; Dittenhaven Bros., Pauld- 


Wirtz, Canton; F. 


ing; H. K. Beck, Shelby; W. D. Pearce, Fre- 
mont. 

Hartford—L. B. Kenned & Co., Rocky 
River; Bishop & Darking, Centerburg; F. H. 
Steele, North Amherst; G. A. Davis, Shaw- 

e. 

Phila. Und.—E. A. Stafford, Rocky River; 
C. H. Johnson, Wilanforce; Geo. Vincent, 
Xenia; F. M. Hess, Belleville; E. E. Moriarity, 


New Vienna. 
Hanover—Kridler & Loth, Wapakoneta. 
North Amer.—W. G. Arlington, Bainbridge; 
H. E. Olmstead, Stryker. 
Lumber, N. Y.—Williams & Mcllvaine, 


rain. 
Mannheim—The A. R. Witham Ins. Agency 
Co. and William Klappert & Co., Cincinnati. 
bs oldman, Middetown; 


Lo- 


Mercantile—C. a 
Haughram & Moore, Zanesville. 

Millers Natl—A. R. Richards, Buycrus. 

Monongahela—W. G. Sidwell, St. Clairsville; 
J. J. Cahill, Hamilton; J. A. Hogenmiller, 
Wellsville; A. Castle, Galion; Snyder & 
Abele, Ironton; M. W. Johnston, Toledo; J. I. 
Rickard & Son, Alliance; H. W. Wirtz, Canton; 
F. G. Pittenger, Dennison. 

Milw. Ger.—C. E. Bortz, Sebring; A. B. Win- 
gate, Beach City. 

N. W. Natl.—W. J. Meyers, Canton. 
pene, Eng.—M. W. Hannover, Garretts- 
ville. 

National, Ct.—W. B. Rutterford, Albany; L. 
B. Kennedy & Co., Rocky River; Richardson & 
Huml, Dillonvale; L. F. Davis, Willoughby; T. 
A. Gruber, Caledonia; L. S. Huffman, Edison; 
W. E. Stump, Bradner. 

Pa. Fire—Dawson & Carnes, New Richmond; 
C._O. F. Brown, Cadiz. 

Phoenix—F. J. Pilgrim, Luna; G. C. Walti- 
mire, Deshler; C. C. Thomas, Clarington; F. 
M. Hess, Belleville; S. S. Eyster, Edon. 

Sun, Eng.—Holden & Holden, Williamsburg; 
Johnson. & Gregg, West Jefferson; Mitchell & 

atts, London; L. Hoff, Hicksville; C. H. 
Case, Wauseon; A. F. Thompson, Deshler; J. A. 
Smith, Carey. . 

St. Paul—C. H. Issel, G. H. 

Preston, F. W. 


? Fairbanks, S. 
Iammarina, F. O. 


Seywerr and 





AGENTS desiring a connection 
for bonding and burglary busi- 
ness will do well to write Earls 
& Johansing, General Agents, 
First National Bank Building, 
Cincinnati, Ohio. 





FIRE INSURANCE 


Lohmeyer & Goshorn 
General Agents for West Virginia 
Charleston-on-Kanawha, W. Va. 


AGENTS WANTED IN UNOCCUPIED TERRITORY 





W. IRVING OSBORNE, President 


JAMES A. PATTEN, Vico-President 


OTTO E, GREELY, Secretary 


CALUMET INSURANCE COMPANY 


171 La Salle Street, CHICAGO 


| M. F. GRIM, General Agent, 





SAFE—SANE—SOUND 


That’s the CINCINNATI MUTUAL FIRE INSURANCE COM- 
PANY—Moderate sized lines, lots of them, well scattered on Ohio 
risks. That’s our motto and the high-way to success that we are 
traveling. Our last appeal met with response, as we show a nice in- 
crease in our premiums for June and July. Keep it up, boys. 


LOUIS H. SCHWEER, Secretary 
Suite 503-04-05 Fourth National Bank Building, Cincinnati, Ohio 
ORGANIZED 1851 


R NATIONAL 


Fire Insurance Co. insuRANCE COMPANY 




















of Dayton, O. — ; : 
Of Cincinnati, Ohio 
DAVID B.CORWIN _— CHAS. W. SCHENK | 
id Vice-President 
eee ens |G. W. POHLMAN, Jr. - = President 
SAM.L. LA ROSE | 
Secretary EDW. A. WINTER ~ - Secretary 


THE SPRINGFIELD UNDERWRITERS 
i FIRE INSURANCE | ORGANIZED 1908 
OMPANY .H. , PREST. 


SPRINGFIELD, OHIO pei: ia 
AGENTS WANTED AT ALL DESIRABLE POINTS IN OHIG 
CORRESPONDENCE -SOLICITED 
MERCHANTS AND THE CINCINNATI — 
MANUFACTURERS| UNDERWRITERS 


COMPOSED OF 
INSURANCE COMPANY The Eureka F. & M. Insurance Co. 
CINCINNATI. 


The Security Insurance Company 





CHARTERED 1838 PERPETUAL OF CINCINNATI, OHIO 
CAPITAL A 72° opee eeege Statement Jan. 1, 1909 
SURPLUS TO POLICY ATR 
a ce «mutts | eco 258 166-78 
ener 28,491.28 
William H. Calvert, President |___Report BA rieitate 227,306.11 
Winfield S, Hukill, Jr., Secretary On EE: $741,463.18 





404 First National Bank Building 


P, A. ROTHIER, Prest. ADAM BENUS, Sec’y 


The Akron Mutual Fire Insurance Company 


AKRON, OHIO 
RELIABLE AGENTS WANTED i= every town in Ohio where we are not 


satisfactorily represented. 


WE PAY both top price commissions to Agents — and our ‘losses promptly. 
Net assets above all liabilities January Ist, 1909, $124,246.51. 


Hoe me Office: Rooms 315-316 Hamilton Bldg. Akron, Ohio 


W. M. HILTABIDLE, General Manager C. E. MITCHELL, Secreta, 


OHIO AGENTS, ATTENTION! 


The Dayton Mutaal 
Fire Insurance Co. 


Organized in June, 1908, and Doing 
a Successful Busfness, is Now Pre- 
paring to Extend Its Agency Plant 
Throughout Ohio. Agents Wishing 
to Represent a Conservative Mutual 
Company Address 


B. C. COLEMAN, Secretary 
17 East Third Street DAYTON, On10 
CHARTER PERPETUAL 


tHE VNION or PHILADELPHIA 


FIRE INSURANCE COMPANY 
J. HENRY SCATTERWOOD, Pres. M. JOS NOWLAN, ist Vice-Pres. 














ORGANIZED 1876 


The Ohio Mutual 


Fire Insurance Company 
SALEM, OHIO 


Assets 7 + $917,880.33 
Cash Surplus «+ e 107,709.33 


J. R. VERNON, Pres. J. AMBLER, Sec’y 


During its entire history the Company has continu- 
ously fulfilled every estimate of saving 
to the Policyholders 





Ohio Business Only Through Local Agencies 
INCORPORATED 1804 





E.R. DANNELS, Sec’y 


Ohio, Kentucky and Southern Michigan, 3 North High 
Street, Colonies Ohio. 


MONTGOMERY & FUNKHOUSER,.Gen. Agts. Illinois, Iowa, Missouri, lndiana, Wiscon- 


sin, Minnesota and Upper 
La Salle Street, Chicago, 











6 THE WESTERN 








UNDERWRITER. 








August 12, 1909, 














Eg. H. 


Murphy, Cin- 
Buckeye Lake. 
a & Moore, Zanesville. 


Frank Peshek, Cleveland; 
cinnati; E. S: Grandstaff, 
Sun, 
Union, Pa.—W. G. 
J. J. Cahill, Hamilton; J. 
ville; C. A. we tk Galion; 
Ironton; M. Johnston, Toledo; 


MICHIGAN AND INDIANA 


EVIDENCE OF GOOD MEETING 








Sidwell, St. Clairsville; 
A. Hogenmiller, Wells- 
Snyder & Abele, 
E. E. Knox, 











Portsmouth; I. Rickard & Son, Alliance; H. — 
W. Wirtz, iJ.1! F. G. Pittenger, Dennison. Agents from All Over Michigan Expect 
Niagara—H. J. Tucker, Norwood; McCoy & Lansi 
Close, Millersburg; R. J. Smith, New London; to Be at the Lansing 
Gallbreath & Heacock Agency Co., Alliance. Convention 
Hazard of Wheeling Detroit, Mich. Aug. 10— (Special 


If some of the daily report examin- 
ers could view Wheeling’s famous con- 
gested district and conflagration hazard 
from the office of J. F. Paull in the 
Schmulbach building as THe WeEsTERN 
UNDERWRITER correspondent did recent- 
ly, they would hardly consider the rates 
excessive. This district is almost sol- 
idly built up, virtually without an al- 
ley between Eleventh and Twelfth 
streets and Market and Main. Difficulty 
is constantly being experienced by 
Wheeling local agents to place lines of 
any size in the congested district and 
companies are watching lines with great 
caution. 


Correspondence)-—-We are getting evi- 
dences of a large meeting of agents at 
Lansing, Sept. 7-8. Almost every day 
letters come to the secretary of the 
Michigan Local Agents Association 
saying “We will be there.” The at- 
tractions the officials of the state or- 
ganization have arranged and the neces- 
sity for the agents doing something in 
their own interest will warrant a large 
attendance. Some of the larger cities 
will.send a number of delegates while 
the smaller cities and towns will be 
represented by individuals. In any case 
there will be a large attendance and 
there is not a question that great good 
will be accomplished. The associations 
of other states are working up interest 
in their organizations and Michigan 
cannot afford to be behind. The way 
things are looking now indicates this 
year’s meeting will be a hummer. 





Zanesville to Be Put in Class 4 

It is probable that Zanesville, Ohio, 
will be placed in class 4 by the Ohio 
Inspection Bureau, which has just com- 
pleted an inspection of that city. The 
city needs better protection but has not 
the money to provide for it, and the 
common council has even refused to 
pass certain ordinances that would help 
to reduce the hazard. The bureau rec- 
ommended an ordinance establishing 
fire limits, and also one regulating au- 
tomobile garages. 


OHIO NOTES 


A. F. McKay, special agent of the Firemens 
of New Jersey for Ohio and fest Virginia, 
will change his headquarters from Delaware to 
Columbus about Sept. 1. 

Ernest R. Torgler, trustee of the Ohio Ger- 


We had a letter a few days ago from 
an old friend, Charles Russell of Cadil- 
lac. Mr. Russell has been a strong sup- 
porter of the National and the Michi- 
gan associations and when anything 
was doing you could always count on 
the support of Charlie Russell. He tells 








I need a strong insurance Co. 
(non-union); one having an estab- 
lished reputation. Small companies 





paying large commission keep off. 
O. B. HIPP 


Benton Harbor 


man and head of the fire insurance firm of 
Braun, Torgler & Co., has entered the political 
field, announcing his candidacy for city treas- 
urer on the republican city ticket to succeed 
Joln H. Speilbusch. 


THe AMERICAN APPRAISAL Co. 





Michigan 





STLANTA Fourth National Bank Building. NEW ORLEANS, Hibernian Bank Building 
N, Weld Build MILWAUKEE NEW YORK, Wail Street Exchange Bldg 
te ake ee "ee Soe 

risco 
CLEVELAND, Garfield Building. U. S. A. SAN 





TORONTO, Bank of Hamilton Building. 
The Standard Authority on Physical Values. 





ORGANIZED 1870 


THE CONCORDIA FIRE 


INSURANCE COMPANY 








OF MILWAUKEE, WIS. 
NI cc scssectetsecssddcssexsssecd $ 300,000.08 
Reinsurance Reserve...................... 867,550.81 
Reserve for all other Liabilities........... 158,991.14 
TD cede tvskasssiesesageareavisie 161, 
MING ii chndadcnenceesveevgeoneconse 1,487,620.57 


GEORGE BRUMDER, President | 
GUSTAV WOLLAEGER, Jr., Vice President 
H. AUG. LUEDKE, Vice President 
FRANK DAMKOEHLER, Secretary 

W. C. HUGHES, Supt. of Agencies | 


Of Liverpool, England 


CHARLES E. DOX, Manager 


BIERCE & SAGE, General Aquats for - ?. n 
and Ohio, Whitney Opera House Block, 
troit, Michigan. 


SPRCIAL pcenTe 1. Las KIRKWOOD, Cleve- 


E, Detroit; GEO. B 
SEDGWICK, hpeming, Michigan. 


Western Department 


$74 La Salle St., Chicago, Iii. 


MANUAL OF INSPECTIONS 


By W. D. MATTHEWS 
(Chief Surveyor, Chicago Board of Underwriters.) 
A Reference Book For the Use of Fire Insurance Men in General. 
PRICE, IN FLEXIBLE LEATHER, PER COPY, $3. 
(By mail, postage prepaid, $3.10.) 
The “Manual” has been carefully compiled for the particular use of: 
Fire Protection Engineers, Contractors. Agents. 








Raters. Builders. solicitors. 

Special Agents. Students. Architects. 

Examiners. Inspectors. Engineers, 

Company Officers. Local Board Officials. Technical Schools, 

Brokers. Adjusters. y Owners. 

Insurance Clerks. General Agents. 

And all others interested in Fire Hazards, Inspections and the Safe-guarding of 
Property. 


P. 0. Box 617, Louisville, Ew 


Disinterested Appraisals. : 
{ 


|]OHIO FARMERS INSURANCE COMPANY 


PITTSBURGH INSURANCE COMPANY ““:37"° 
1808-11 Commonwealth Bidg., Pittsburgh, Pa. 
Assets, January 1, 1909 .....000000.- 000+ «599 980:59 Supls Pulishclis. 0000002022 kee NS 3 
Licensed to do business in Pennsylvania, Illinois, Michigan, Ohio and Wisconsin 


R. J. WILSON, President 
W. J. R. MAGILL, Asst. Secretary 


ALLECHENY FIRE INSURANCE Co. 
1627 Beaver Ave., N. S., PITTSBURG, PA. 
CAPITAL, $200,000 SURPLUS TO POLICYHOLDERS, $226,000 


AGENTS WANTED in Ohio, Michigan THOS. C. PARSONS, Special Agent 


and Pennsylvania Cleveland, Ohio 
INCORPORATED 1849 


GERMAN FIRE 
WESTERN 


Insurance Company 
of Wheeling, West Va. 
INSURANCE COMPANY 
of Pittsburgh 


ORGANIZED IN 1867 
FIRE AND TORNADO 


D. C. SHAW, Vice-President R. J. MCKNIGHT, Sec’y and Treas. 
JOSEPH H. GORDON, General Agent 








Cash Capital $200,000.00 Net Surplus $237,557.58 


WM. F. STIFEL, President 
F. RIESTER, Secretary 
S. W. RICE, Supt. of Agencies 


DANA E. LATIMER 





CAPITAL - + + - «+ $300,000.00 

SURPLUS TO POLICY HOLDERS 406,162.75 | WILLIAMSON BLDG. CLEVELAND. OHIO 
ASSETS - - = *© © «+ 881,944.34 Special. Agent for 

LOSSES PAID TO DATE - - 4,453,215.00 Ohio, Indiana and Michigan 





The Pittsburgh Casualty Company 


Announces its admission to Ohio, and desires to secure responsible Agents in every City and Town in the 
State at once, rites 


Accident, Health and Plate Glass Insurance Exclusively 


Apply to JOHN M. BOGGS, Sec’y and Gen'l Manager 


UNION BANK BUILDING, PITTSBURGH. 


PiITTrsBuURG UNDERWRITERS 
IRVAN NECKERMAN, Manager. Commonwealth Bldg. PITTSBURG, PA. 
UNDERWRITTEN BY COMBINED STATEMENT 





ia, Fire Ins. Co., of Pi . Pa, ox an i. “ ra I 
Humboldt Fire Ins. Co.. of Allegheny. Pa oe eee 

Ben in Ins. Co., . Pa. ‘ “ : 
Teutonia Fire Ins. Co., of A v. Pa. Assets, - - - - 5.632,724.06 
National Ins. Co,. of . Pa. Surplus to policyholdera - 2.924 ,334.93 


CARL H. SMITH, Special Agent, Ohio and Indiana, Dayton, Ohio. 
C. P. Kellerman, Secretary 
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Organized 1868 





W. Steinmeyer, President C. B. Reiter, Assistant Secretary 







Fire Insurance Company, Pittsburgh, Pa. 


Assets $1,317,518.02 Capital $200,000.00 Surplus $416,322.99 
WM. FEILER, General Agent THOS. H. SMITH, State Agent F. L. WEAVER, Special Agent 
Illinois, Missouri and Minnesota Ohio Indiana and Michigan 


at Chicago, Ills. at Dayton, Ohio at Detroit, Mich. 








LEROY, OHIO 

FIRE, LIGHTNING AND TORNADO INDEMNITY 
STATEMENT JANUARY 1, 1909 

$1, wo 930.64 


Reserve for Reinsurance 


Reserve for Losses - - 554.79 
Reserve for Contingencies - 128° 7000.00 
Net Cash Surplus - - 637, "926.86 


Total Assets, $2,300,412.29 


JAS. C. JOHNSON, President 
M. L. BENHAM Secretary 


Organized in 1848 
Losses Paid More Than $14,000,000.00 
Home Office: 


SEABOARD F. & M. INSURANCE CO. sacveston: rex 


B. ADOUE, Pres. J. H. LANGBEHN, Sec’y C. C. BOWEN, Ass’t Sec’y 


RESOURCES DECEMBER 31, 1908 
ASSETS, $433,529.95 























HOME OFPICE FOR AGENCY 
F, A. CHAPUIS, General Agent 











CASH CAPITAL, $250,000 [WET SURPLUS $69, 545.21 21 
ADDRESS 
Pacific Coast Department: Merchants Exchange, San Francisco 
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us in his letter that he is a “has been,” 
that he has given his business to his 
sister and from this time on is going to 
enjoy himself. Of course, a man with 
the make-up of Charles Russell can’t 
stand still, so while he may anticipate a 
spell of doing nothing, it won’t last 
long. He is a fellow who has to do. 
He has, however, a reminder from 
which he will get considerable pleasure, 
even though it has coupled with it the 
fact that for twenty-five years he was 
an insurance agent. The Home of New 
York has presented him with a silver 
service medal. Every agent who repre- 
sents the Home continually for twenty- 
five years is presented with one of 
there medals. Charlie has his. 

The bug-a-boo in city insurance 
seems to be the solicitor. The demand 
for business by companies forces agents 
to employ solicitors. The profit the 
agency gets from them amounts to 
practically nothing. The belittling of 
the business, however, is serious. When 
any man who controls a risk can rep- 
resent a company, there seems to be 
no need for experienced men. Of 
course, any one who solicits a risk and 
delivers a policy is an agent of a com- 
pany in the eyes of the assured. Hence 
when an agent who has experience pre- 
sents this as an argument, he is very 
soon informed that the experience 
proposition doesn’t cut any figure. He 
cites where the grocer, baker and others 
are writing business for leading com- 
panies and giving them a contract that 
is as good as any one’s. There is noth- 
ing in the argument that long experi- 
ence in the business makes the agent 
valuable to the assured, and there is 
something in this. I have had some 
dealings with insurers who have placed 
their business with friends who do fire 
insurance as a side line and when a loss 
comes, One pays about as soon as the 
other, so if the agent thinks to main- 
tain his standing as a professional he 
must side step the solicitor. The solici- 
tor proposition is a hard one and to my 
mind has caused more trouble for 
agents than any other. 

Op Detroiter. 





Are Stamping Offices to Go? 

Field men in Indiana see the death 
knell of the stamping secretary system 
in the state with the present prosecu- 
tion on part of the attorney-general. 
Almost all the special agents are giv- 
ing instructions to locals not to report 
through the stamping office pending 
the litigation. Even if the companies 
win, it is likely the stamping offices will 
be abolished as the tendency of the 
governing committee of the Western 
Union is to discard them. 
_ At present there are stamping offices 


in Indiana, Illinois, Wisconsin and 
Minnesota. ‘ 





Michigan Agency Appointments 


California—Jeffers-Verkerke Company, Grand 


Rapids; R. ‘ 
Zeeland. 1. Sayers, Owosso; Poest & Co., 





Aachen & M.—J. M. Green, Houghton; F. J. 
Sherman, Laurium. 
City of N. Y.—J. W. Donian, Flint. 
German, Ind.—John Anderson, Crump; Smith 
& Sponsler, Grand Rapids. 
Hanover—F. D. Vedder, St. Charles. 


Mannheim—C. E. Lyman, Battle Creek; 
Wynne Kinsella, Detroit; Gunneson & Eller- 
thorpe, Jackson. 

Milw. Ger.—Alois Klein, Alpena; A. W. 


Penny, Cadillac; Aaron B. Krieger, Petoskey. 

National, Pa—H. J. Person, Lansing; J. J 
O’Brien, Port Huron. 

New Brunswick—John Phelan, Ludington; L. 
K. Cleveland, Traverse City. 

Prus. Natl._—Alfred Kallander, Wakefield. 

St. Paul—W. A. Atyes, Belleville; M. C 
Wickware, Cass City; M. Doherty, Escanaba; 
Geo. Green, Fenton; Graham & Bricker, Mar- 
lette; C. M. Travis, Metamora. 

Sovereign—McCune & Smith, Petoskey. 

Sun, La.—G. H. Riley, Mount Pleasant. 

Union Marine—F. M. Drake, Adrian. 

Western, Pa.—E. F. Cleveland, Adrian; S. M. 
Reed, Albion; C. M. Hopkins, Battle Creek. 





Michigan’s Record is Clear 
Michigan so far this year has had a 
very favorable loss ratio outside of De- 
troit and Grand Rapids. Even with the 
heavy losses of these cities most com- 
panies seem to have emerged up to 
Aug. 1 with a profit. 





Mutuals Can Rate Their Risks 


Next month the amendment to the 
farmers’ mutual fire insurance law of 
Michigan becomes effective, whereby 
the companies may classify their risks 
and make rates more in accordance 
with the hazard. Ever since its enact- 
ment in 1873 this law has provided that 
all classes of property shall be assessed 
rateably. The growing use of lightning 
rods in recent years and the need of, 
making reduced rates on _ properly 
rodded buildings has been a prominent 
factor in bringing about the change. 


MICHIGAN NOTES 


Jas. H. Laverock, at Owosso, Mich., has sold 
his agency to Jay Matteson. 

J. N. Wallace and J. D. Robinson of Pellston, 
Mich., have combined their agencies under the 
name of Wallace & Robinson. 

C. W. Hutchinson. of Menominee, Mich., 
- em agent of the Calumet in Michigan, has 
changed his headquarters to Lansing. 

Herbert C. Cain, formerly with the Metro- 
politan Life at Ironwood, has opened a general 
insurance agency in that town, representing sev- 
eral companies. 

It is reported that part of the line on_the 
plant of the Michigan Buggy Company, Kala- 
mazoo, Mich., a sprinklered risk, is being 

















FIRE, TORNADO AND AUTOMOBILE 
INSURANCE 


Michigan Commercial 


Insurance Company 
Lansing, Mich. 


Total Assets 
Surplus to Policy Holder 


$1,335,923.18 
481,083.02 





F. A. Hooker, President Robert Henkel, Vice President 
A. D. Baker, Secretary 
B. L. Hewett, Ass’t Secretary Ralph Rawlings, Ass*t Secretary 





























AUTOMOBILE INSURANCE 


FIRE, THEFT AND COLLISION 
LIABILITY and PROPERTY DAMAGE 


BEST AND MOST UP-TO-DATE POLICIES ON THE MARKET 


Fire, Explosion and Theft Policies issued by the 


SECURITY CASUALTY COMPANY of Indianapolis 


($100,000 deposited with Auditor of State for protection of policyholders) 
Liability Policies issued by 


LONDON GUARANTEE & ACCIDENT CO. Ltd., of London, Eng. 


ACENTS WANTED LIBERAL COMMISSIONS 


GEO. M. COBB & Cco., GENERAL AGENTS 


INDIANAPOLIS, INDIANA 


Motor Boat Insurance 


Full Marine Policies, or Fire Only © 


FIREMANS FUND INSURANCE CO., of San Francisco. 
AETNA INSURANCE CO., of Hartford. 
WESTERN ASSURANCE CO., of Canada 
FEDERAL UNION INSURANCE CO., of Illinois. 
UNION MARINE INSURANCE CO., of Liverpool. 
MANNHEIM INSURANCE CO., of Germany. 
COLUMBIA INSURANCE CO., of Jersey City 


Active Agents Wanted 




















offered under blanket form with 80 percent 
coinsurance clause, whereas the 90 reent 
y enn should attach and is on most policies in 
orce. 





INDIANA NOTES 


The Monongahela Fire has been admitted to 
Indiana. 

The Cochran Bros. agency at Monticello, Ind., 
has disposed of its fire business to John- 
son, and will hereafter devote its entire time 
to life insurance work. 

The Warsaw Investment Company, a new 
concern at Warsaw, Ind., will have an insur- 


ance department, representing the St. Paul, 
North British & Mercantile, California, Sun of 
London and Norwich Union. C. W umaw 


is the manager. 


It is reported that a recent inspection of the 
sprinkler equipment in the plant of the Aeolian 
ompany, 231 North Pennsylvania street, In- 
dianapolis, Ind., shows same out of service, city 
water and tank being shut off on account of a 
disagreement between owner and occupant over 
water tax. 








ORGANIZED 1881 


Michigan Fire and Marine 


Insurance 


Company 


OF DETROIT, MICH. 


STATEMENT 
Assets - e a e 
Capital s Lal Lad - 
Losses Paid - - = 


a ASSETS 
ash on hand and in bank $ 22,336.17 


‘ 


ty and County Bonds ... 518,690.10 

Mortgages on Real Estate . 488,833.00 

SN 83,137.73 

Interest due and accrued.. 12,545.74 
Due from Agents and 

WP Sc ascssseeven ee» 99,346.21 

$1, 224,888.95 

M,. W. O’BRIEN F. H. WHITNEY 

President Vice-President 


JULY Ist, 1909 


- =  $1,224,888.95 
- = = 400,000.00 
- = ,5,760,000.00 
LIABILITIES 
Capital Stock...........-. $ 400,000.00 


Amount required to rein- 
sure all outstanding 


PR A ne 472,762.07 
Losses unadjusted and 
GN n5ces oe nisneen 29,682.43 
PE DI va sccsorevecee 322,444.45 
$1,224;888.95 
E. J. BOOTH E. P. WEBB 
Secretary Ass’t Secretary 





ADDRESS ALL CORRESPONDENCE TO 


|B. S. KELLEY, Manager Motor Boat Department 
ST. JOSEPH, MICHIGAN 


‘ 





MICHIGAN OHIO WISCONSIN KENTUCKY MINNESOTA ILLINOIS 
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BIERCE @ SAGE 
CENERAL ACENTS, DETROIT, MICH. 
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CONCORDIA FIRE INSURANCE CO. of Milwaukee, Wis. Michigan & Ohio 

NORTH RIVER INSURANCE. GO., of New York ichinen 6: Wiseensia 

GERMAN FIRE. INSURANCE, CO.” of Pittsburgh, Penn. Michigan @ Wieeensin 

JE N FIRE INSURANCE CO, of Philadelphi Geosntin, Olio, Mianessts 

NASSAU FIRE. INSURANCE. CO., of Brooklyn Michions 

BEE RG NR RAN ce & Coreg Mite te Wink Mem 
le en Vine! " 10, isconsin innesola 

COMMONWEALTH FIRE INSURANCE. CO.. of Ottumwa, la. Michigan, Ohio, Wise. lils., & Ky. 








We write a general class of business and desire agents in every City, Town or Village where we are not represented. 


SPECIAL AGENTS 


bj KIRKWOOD, GEO. B. SEDGWICK 
Garheld Bldg., Cleveland, Ohio 612 Pabst Bldg., Milwaukee, Wis. 


Address applications for agencies to 


BIERCE @ SAGE, Detroit, Mich. 


Ohio Indiana Michigan Wisconsin Mionesota 


F. M. SAGE, 
‘oit, Mich. 


A. M. WEIR 
Springheld, Ill 





The James A. Jones Agency, Inc. 


GENERAL AGENT 


Granite State Fire Insurance Co. of Portsmouth, N. H. 
Capital Fire Insurance Company of Concord, N. H. 
New England Underwriters’ Agency of Concord, N. H. 


Union Companies writing a general business. 


AGENTS WANTED 
Union Trust Bldg. Detroit, Michigan 


ee 
oe 
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IN ILLINOIS AND WISCONSIN 


KICK ON SURPLUS LINE LAW 











Illinois Local Agents Association Likely 
to Do Something to Check the 
Growing Abuses 





S. E. Moisant, secretary of the IIli- 
nois Local Agents Association, a promi- 
nent local agent at Kankakee, was in 
Chicago Monday, confering with some 
of the insurance men as to the future 
work of the association. Mr. Moisant 
is developing plans to increase the 
membership and also to revive interest 
in the work. 

He feels that the agents in a number 
of points are being imposed on by the 
abuse of the surplus line law. Under 
the Illinois law, an agent can take out 
a license to represent unadmitted com- 
panies in which he may write excess 
insurance above what admitted com- 
panies will write. However, Mr. Moi- 
sant states that evidence he has secured 
throughout the state convinces him that 
most of this surplus business consists 
of risks where the assured balks at the 
rate. It is sent to Chicago, placed in 
a surplus line company at a cut and 
the local agent loses it. Mr. Moisant 
figures it out that Illinois agents are 
losing a good lot of money because of 
this avenue of placing lines at a cut. 
If the surplus line agents confined 
themselves strictly to excess line insur- 
ance, there would be no objection but 
Mr. Moisant believes agents are being 
deprived of many lines by the surplus 
line agents taking any sort of business, 
whether excess or not. He proposes 
investigating the subject further and 
see what can be done to strengthen the 
law to check the abuses. If there is no 
way to do this, it may be desirable to 
repeal it. 

This is one of the subjects the IIli- 
nois Agents Association can take up. 
It is one that comes home to any agent. 
Secretary Moisant has two or three 
other matters of a similar nature up 
his sleeve that appeal to all agents. He 
thinks it time the agents of the state 
are doing something to protect their 
interests instead of allowing grave 
abuses to continue. 





Agents at Watertown in Line 
The local agents at Watertown, Wis., 
have adopted the estimates of the Wis- 
consin Inspection Company together 


with a new tariff of basis rates on 
dwellings. The agents at this point 
adopted other rates and had them 


printed. Objection was made to them 
as being inequitable but the agents held 
out lor some time. 





Claims the Plan Works 
Secretary C. F. Terhune of the Elgin 
Commercial club, asserts that the plan 
of Elgin business men to write their 
insurance through the secretary and 


saving the agent’s commission is meet- 
ing with success. He declares that the 
club now has fifteen good companies 
and that it is writing all classes of 
business, the lines varying from $1,000 
to $75,000. 





Beloit Wiring is Improved 
Conditions in electric wiring at Be- 
loit, Wis., have been materially im- 
proved under the administration of the 
present fire chief, who is also electrical 
inspector under the present ordinances. 
Realizing the importance of regulating 
the electrical hazard and need of more 
up-to-date methods and rules to gov- 
ern he is now endeavoring to secure 
the passage of proper ordinances and 
has requested copies of modern ordi- 
nances for the purpose of submitting 
them to the city council at an early 
date. 





OSHKOSH FIRE BUG AT WORK 

Losses of $200,000 Ascribed to Incen- 

diaries—Local Chief and Fire 
Wardens at Work 





Insurance men and fire department 
officials at Oshkosh, Wis., have come to 
the conclusion that the long series of 
disastrous fires which have been ex- 
perienced in the city of late are due to 
incendiarism. Mystery surrounds the 
$70,000 fire of last fall, while the au- 
thorities have never been able to ac- 
count for the origin of the fire of June 
20 of this year when $10,000 worth of 
lumber was destroyed in the yards of 
the Radford Bros. & Co. Likewise the 
Foster-Lothman Lumber Company’s 
fire of July 19 when $100,000 worth of 
lumber was destroyed was believed to 
have been started by an _ incendiary. 
The recent fire in the yards of the Dia- 
mond Match Company when several 
thousand dollars’ worth of lumber was 
burned is supposed to have been started 
by a fire bug. The total loss in the 
Morgan, Radford and Diamond Match 
Company lumber yard fires is close to 
$200,000. 

Chief Brauer of the Oshkosh fire de- 
partment is strong in his assertions that 
the more disastrous fires of the year 
were caused by incendiarism. Several 
smaller fires of late were started under 
peculiar circumstances and matters 
have reached such a stage that a thor- 
ough investigation will result. 

Arthur Keuhan has been arrested in 
the town of Amro, near Oshkosh, on 
the charge of arson, but the authorities 
are of the opinion that Kuehn is not 
the party responsible for the big fires 
of Oshkosh. He is charged with setting 
fire to the barn of Harry Long of Osh- 
kosh. Taken into court Kuehn was 
willing to plead guility, but the judge 
refused to accept his plea because of 
doubts as to the prisoner’s mental con- 
dition. The preliminary hearing has 
been set for Aug. 9 and in the mean- 
time a commission will probably ex- 




















American 


Capital Stock - 
Liabilities - 


Net Surplus - 


Philemon L. Hoadley, Pres't. 


CHAS. E. 





FIRE & TORNADO INSURANCE 


Chartered in 1846 


Special Reserve Fund 


Total Assets 


Manager Western Department 
Rockford, Ill. 


of Newark 


$ 750,000.00 
- 4,743,032.63 
300,000.00 
- 1,954,999.45 


$7.748,032.08 
C. Weston Bailey, Sec’y. 


SHELDON, 














amine Kuehn as to his sanity. His ar- 
rest followed efforts of Deputy Fire 
Warden Finnegan of Green Bay. 





Racine Ordinance Killed 
The electrical wiring ordinance sub- 
mitted to the city council of Racine, 
Wis., some time ago was killed in com- 
mittee, some of the aldermen fearing 
that the city was not large enough for 
such a measure, the greatest objection 
being to the license feature. The mayor 
is now endeavoring to actively enforce 
the old ordinance, and it is believed a 
few necessary amendments will be 
adopted as soon as the present agita- 


GENERAL AGENCY 
WANTED 


for Ohio, Michigan, Indiana, IIli- 
nois, Missouri, Wisconsin, Minne- 
sota, lowa and Nebraska. 

Any company considering enter- 
ing the middle west or one already 
entered which would prefer to have 
its business handled by exper- 
ienced people right on the ground, 
should apply to 14-N, care The 
Western Underwriter. 





VIRGINIA STATE 
INSURANCE COMPANY 
OF RICHMOND 


Geo. L. Christian, President 

Robert Lecky, Jr., V. Pres. and Sec’y 
Assets - - $844,501.74 
Surplus to Policyholders 285,146.38 


Agents Wanted in Illinois and Indiana 


SHIPMAN & WAYNE 


General Agents 
159 La Salle Street 


CHICAGO 








GERMANIA 


FIRE INSURANCE Co. 
NEW YORK 


ORGANIZED 1859 


Cash Capital, - - $1,000,000.00 
Assets, - - - $5,874,016.00 
Net Surplus, . -  $1,509,442.33 
Surplus for Policy Holders $2,509,442.33 





HEAD OFFICE: 
William and Cor. Cedar Streets 





Founded 1792 


handling of gasoline. 























No. 434 WALNUT STREET, 








This automobile was purchased and insured on June 15, 1908. It was 
destroyed by fire arising within the machine itself while the owner was touring 
on June 29, 1908. The full amount of the policy was paid on July 9, 1908. 


Protection for Automobile Owners 


Insurance Company of North America 


Capital $3,000,000.00 


Special Form of Automobile Policy covers not only in building where 
automobile is usually stored, but in any building or on the road anywhere 
in the United States and Canada. 


Policy does not restrict the use or 


Applications for Agencies should be made to 


Platt, Yungman & Company 


General Agents for the United States 


PHILADELPHIA, PENNA 














August 12, 1909. 


THE WESTERN 


UNDERWRITER. 











JOHN W. ALLING, Pres't. 
CHAS, E. CURTIS, Vice Pres't. 


CAPITAL $500,000. 


COLORADO ILLINOIS 





1041 


NEBRASKA 





New HAVEN, CONN. 


SURPLUS TO POLICY HOLDERS $990,372.58 


ASSETS $2.433,674.79. 







FIRE 
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Western Department, Rockford, Ill. 


J. A. DAGGETT, Manager. 


INDIANA IOWA 


NORTH DAKOTA 


KANSAS MICHIGAN 
SOUTH DAKOTA 





W. E. JONES, State Agent 
COLUMBUS, OHIO 


OHIO 


KENTUCKY 
AGENTS WANTED AT ALL DESIRABLE POINTS 


WEST VIRGINIA 


TORNADO 


nsurance Co. 


WISCONSIN 


VICTOR ROTH, See'y 
WILLIS PARKER, Asst, See y 


MINNESOTA MISSOURI 











tion subsides. The greatest present 
danger is through substandard work 
done by inexperienced men, but it is 
hoped to soon regulate this. 


OUTING FOR MILWAUKEE MEN 


Agents to celebrate on Saturday—lIn- 
terest in Commission Hearing— 
Fire Losses Compared 


The Milwaukee underwriters and 

their guests, the special agents, are an- 
ticipating a great time on Saturday 
when the annual outing takes place at 
Waukesha Beach. Special ¢glectric cars 
will leave the Public Service building 
at 11 a. m. and dinner will be served 
soon after arrival at the beach. 
The main events on the program are 
brick throwing contest, horse race, 
doughnut eating contest, candle race, 
Sack race, swimming race, tug of war 
(locals vs. specials), and the great ball 
game (locals vs. specials). Silver cups 
will be presented the champions in the 
latter two events. The specials hold 
the base ball emblem and the cup for 
the tug-of-war winners was not 
awarded last year because both teams 
committed fouls, 

The day will conclude with a grand 
vaudeville, the particulars of which the 
committee are not ready to give up. 
All that is needed is a good day to 
insure a great time. 


Great interest is being taken in the 
aring to be given by the attorney- 
general and insurance commissioner at 
Madison on Thursday to agents inter- 
ested in the interpretations that have 
veen given to the anti-rebate and 
agents’ license laws. Many agents from 
different parts of the state will be pres- 


he 


ent. The law under which the opin- 
ton was recently given that agents can- 
not allow commission on exchange 


business is an old one and the late in- 
terpretation is said to have been called 





forth by a company manager who sent 
a list of questions to the insurance com- 
missioner. 


Fire losses in Milwaukee for the first 
half of 1909 are higher than any year 
since 1903 and just about double the 
amount for the same period last year, 
when the loss ratio was exceptionally 





low. 
1908 1909 

ceoeery viedkebkewassenescas: Se 7,180 
ODruary oc cccccccccccccccsces 71,275 382,011 
MOPED ccccccccccccssesecesves 10,083 5,300 
MEN cucheusieneddashacanenaea 11,824 67,358 
BN? sccdeghaxscsdewasungsabat 131,982 11,153 
JANE cccdcccccscsacenccesceces 15,238 131,761 
Total cccccccccscccccsececes 275,479 604,761 
The figures given for 1909 are par- 


tially estimated. July will show a heavy 
increase over last year also. The ratio 
for the first six months is about 60 
percent. 





Hearing Held Today 

A lively discussion of Wisconsin’s 
new insurance laws is expected to take 
place at the hearing to be held at the 
state capitol at Madison today. All of 
the disputed points will be taken up by 
the attorney-general and the insurance 
men and especial attention will be paid 
to the rulings as to who may lawfully 
write policies and receive commissions, 
a most important question to Wiscon- 
sin agents, following a recent opinion 
of the attorney-general. 
Ekern, deputy insurance commissioner, 
has asked that parties not able to at- 
tend the hearing forward suggestions 
and arguments to the attorney-general 
and the insurance department. 

The following are the questions to be 
decided by the attorney-general: 


a” Can a person holding a certificate of 
authority under section 1976, or a firm of per- 
sons holding such authority, lawfully write poli- 
cies and receive commissions for insurance up- 
on property owned by one or more members 
of such firm of agents, or owned by a firm, 
association of corporation of which such insur- 
ance agent is a partner, member, stockholder, 
director or officer? 

“2. In the case of a firm of licensed agents 
can the commission on a policy written on the 





property of one partner be lawfully paid to the 
other partner?” 


Wisconsin Agency Appointments 
Aetna—C. J. Jacobson, Prairie; P. C. 
Meier, St. Croix Falls. 
Buff. Coml.—James & McSorley, Eau Claire. 
Buff. Ger.—Henry Madigan, Burlington. 
City of N. Y.—W. C. Bratz, West Bend. 


Sun 


Ger. Amer., N. Y.—G. R. Frye, Clear Lake. 
L. & L. & G., Eng.—H. H. Johnson, Ogdens- 
burg. 


Milw. Ger.—O. P. Buchholz, Chippewa Falls. 

N. W. Natl.—L. H. Kolb, Patch Grove; D. E. 
Smith, Montfort. 

Royal—C. J. Jacobson, Sun Prairie. 

Scot. U. & N.—M. H. Zimmer, Independence. 

Sub. U. S. Lloyds—J. W. Good, Ashland. 

Western—F. N. Bernardy, Marinette. 


Opposing Janesville Ordinance 
It is reported that certain electrical 
interests are opposing the adoption of 
the modern wiring ordinance by the 
Janesville, Wis., city council and have 
thus far prevented its passage. 


of improvement of -present conditions 
and much of the work done is reported 
defective in important particulars. 


Illinois Agency Appointments 


American, N. J.—John Doyle, Palmyra; L. 
C. Howard & Son, Crescent City; W. W. Thomp- 


son, Macomb; D. J. Callahan, Mattoon; Miss 
Jessie B. Wilcox, Onarga. 
Aetna, Ct.—C. Bendle, Roseland; Gust Bro- 


die, Chicago; F. Warnecke, Maywood; J. Noble, 
Elgin; Brown McClure, Blue Mound; R. M. 
Gaughey, Zion City; J. S. Sprouse, Athens; J. 


, F. Sanford, Coulterville; T. Vaughn, Golconda; 


Herman L. ' 





E Lehmann, Lenzburg; F. M. Robertson, Vir- 
ginia; A. J. Davis, Alton. 
Agricultural—O. Robbe, Savanna; M. Feezer, 
Mt. Carroll; Miss Eula E. Carson, Greenville. 
Allegheny—Newburger & Co., Chicago. 
Allemannia—W. C. Erd, East St. Louis. 
Amer. Cent.—S. G. Berry, Ashley. 
Assur. Co. of Amer.—H. V. Burrows, 
cago. 
Atlas, Eng.—F. C. Bendle, Chicago. 
Ben Franklin—T. W. Burgess, Alton. 
Boston—J. R. Sumners, Clinton; C. W. Keck, 
Fairbury; Lucins Morley, Ipava; Ira Blake, Ke- 





Chi- 


wanee; Wayne Hummer, La Salle; Montgom- 
ery & Ebersol, Marseilles; B. S. Smith, Oblong; 
R. D. McCullock, Vera; J. F. Stillwell, Ed- 
wardsville; E. L. Eastman, Moline: 

Brit. Amer.—E. M. Clark, Chicago. 

Buff. Ger.—J. C. Mead, Pekin. 

California—W. H. Hill, Belvidere; J. W. 


Grossbeck, Harvard; F. J. Hendricks, “Wood- 
stock; H. W. Williams, Rockford. 





Calumet—D. W. Maddox, Hillsboro; J. A. 
Shepherd & Son, Paris. 
Cent. Natl.—G. A. Keller, Olney. 


City of N. Y.—W. P. McGinnis, Dixon. 


Commonwealth, Ia.—Raftree & Wilber, Chi- 
cago. 

Connecticut—C, A. Hooper, New Salem; H. 
F. Hoehn, Witt. 

Concordia—C. E. Henry, Bushnell; W. G. 
Nash, Zion City. 


Continental—C. FE. 

Detroit—T, W. Maher, Moline. 

Fidelity—C. E. Henry, Bushnell. 

Firemans Fund—R. S. Vanderhooff, Decatur; 
C. S. Burgett, Newman; G. . Frazier, Villa 
Grove; C. Percy Barnes, Woodstock; Wood & 
Butler, Homer; F. E "ray & Sons, Austin; 
Beers & Clinkenbeard, Champaign. 

Germania—W. Reed, Sterling; J. L. 
Fechte, Venice; Wm. J. Ayers, St. Charles; 
Rogers & Welton, Cambridge. 


—— 


ILLINOIS NOTES 


Tohn C. Martin has taken over the Thomas M. 


Henry, Bushnell. 


| Mooney agency at Salem, III. 


With- | 
out this little can be done in the way | formed a partnership with Fred J. Tonn, for- 
; merly in the William C. Maucker agency. 





John F. Smith has purchased the agency of 
Kleisner and Guinzy at Collinsville, Ill. 

H. H. Hubbard of Rock Island, Ill., has 
The 
firm name is Hubbard & Tonn. 

On representation of the assured 
bark in the yards is of small value, the 
blanket form of Hess & Hopkins’ tannery at 
Rockford, Ill, is being accepted by companies 
at the sprinklered rate of 20 cents. 

The electrical equipment in the plant of the 
Thomas Brass & Iron Works at Waukegan, IIl., 
has been severely criticized owing to defective 
condition of wiring. That part of the plant oc- 
cupied by the Durand Steel Locker Company 
has been put in fair gondition, but a recent in- 
spector reports electric wiring as old and in 
many places defective, poorly supported, crossed 
in places and in contact with metal, and should 
be generally overhauled in Thomas Brass & 
Iron Works own portion of risk. 


that the 


——_—— 


WISCONSIN NOTES 

The Sovereign of Canada has applied for ad- 
mission to Wisconsin. 

Jas. H. Cole has moved to more spacious 
quarters in the Willott Block at Manitowoc. 

The proposed Hartford Mutual of Hartford, 
Wis., has been abandoned because of failure to 
secure the required number of policies. 

Theodore Brodesser, who recently succeeded 
to the business of his father at Milwaukee, 
Wis., has now transferred the agency, repre- 
senting the Phoenix of Hartford, Springfield and 
Hartford, to Wm. F. Reinke and Chas. Gersten- 
berger, who will do an insurance and real estate 
business under the firm name of Reinke & 
Gerstenberger, with offices at 525 Twelfth street. 
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TIME TO PUSH OUT 

Wir the tariff bill signed and the 
agitation out of the way, business condi- 
tions will no doubt adjust themselves to 
a normal basis. The consensus of opin- 
ion all along the line among bankers and 
business men is that we are entering an 
era of prosperity. Almost every state re- 
ports excellent crops, and business activi- 
ties are feeling the upward tendency. 

This seems to be the opportune time 
for insurance men to expand and swing 
into the current of prosperity. With 
everyone expecting good times, they will 
likely come. The farsighted company and 
agent is already opening the doors, ready 
to receive the returns. It is the great 
opportunity for the agent to push out for 
business and reap the reward. 











OLD FASHIONED 


Tue other day the Eguitasie Lire of 
Iowa agents met in Chicago and im- 
pressed those with whom they came in 
contact as being men who are following 
conscientiously a strict line of duty. All 
of them feel a sense of responsibility to 
those they insure. They desire to retain 
the confidence of their clients and be able 
to satisfy them. They are even more sen- 
sitive to the dictates of conscience as to 
what they sell than what protection they 
themselves carry. 

These agents may be termed old fash- 
ioned not in any tone of ridicule but 
rather allowing the term to indicate the 
desire to follow safe, conservative, well 
trodden paths. Frills, furbelows, “hot 
air,” high pressure and the like do not 
belong to them. 

It is a pleasure to commend to agents 
and assured a company of the splendid 
fiber of the Eguitaste Lire of Iowa. Out 
in the west, this company has developed 
along absolutely correct lines. It has been 
economically managed, careful in its se- 
lection of risks, successful in its invest- 
ments. It would be a credit to any sec- 
tion. Its example might well be emu- 
lated by any new company. Old fashioned 
it may be but it gives high class protec- 
tion at a low net cost. 








EFFECT OF SCHEDULE 

One effect of the application of the 
Dean schedule undoubtedly is to stimulate 
competition among local agents. With an 
arbitrary rate as under the old conditions 
the chief element in competition was per- 
sonal pull; now servite enters into the 
transaction to a considerable degree and 
a real competition as to rate is not im- 
possibie in many cases. 

The local agent with a knowledge of 
fire hazards who becomes an expert on 
the various means of reducing rates under 
the schedule has a real advantage over 
the agent who has not studied fire pre- 
vention. It is quite possible for an agent 
to start in the business in many places 
without acquaintance and establish a busi- 





ness through his superior knowledge of 
rate reducing methods. Generally speak- 
ing we should say that this method is en- 
tirely legitimate though undoubtedly the 
system is open to abuse. 

The Dean schedule is most automatic in 
its application and in the present stage of 
scientific rating an unscrupulous agent 
may find means to hammer down a rate 
without actually reducing the hazard pro- 
portionately. But on the whole scientific, 
rating opens a vast new field to the intel-} 
ligent local agent and tends to eliminate 
solicitors, brokers and side line agents 
who do not have the necessary knowledge 
and experience not merely to apply a com- 
plicated schedule, but to show the as- 
sured how to reduce his hazard and con- 
sequently his rate. 








THAT SMILE 

W. A. Wiiiinc of Mason City, Ia., gen- 
eral agent of the Eguitaste Lire of Iowa, 
is one of the militant heroes of optimism. 
He believes in the power of the smile. 
Whether the victor or vanquished, he 
smiles. Those who know Mr. WILLING 
can well nominate him for a high position 
in the kingdom of good cheer. 

There is much in the doctrine of this 
Hawkeye man. The insurance agent, who 
loses in the canvass, discredits himself by 
becoming abusive or grouchy. A cheerful 
loser creates an asset when he smiles and 
leaves his prospect in a friendly attitude. 
The smile will win later for most men- 
enjoy rewarding the competitor who re- 
tires with dignity and a pleasant word. 

In the strife of present day competition, 
with all its harshness and bitterness, the 
smile is needed to show that the milk of 
human kindness still flows. 





ABSTRACT ADVICE 

Haiinc chiefly from Indiana, men who 
profess to be willing to audit life insur- 
ance policies and give expert advice for a 
fee, have from time to time found credu- 
lous victims. Most of these “experts” 
purport to represent some fancily capari- 
soned “abstract company.” The “abstract- 
ors” are more adept in abstracting a fee 
than anything else. 

Because of the suspicion awakened in 
the public mind toward life insurance fol- 
lowing the different investigations, pol- 
icyholders were in a receptive mood to be 
beguiled by an oily tongue. An “ab- 
stract” man presented himself and with 
convincing argument was able to prove 
to the assured that he should have his 
life policies carefully censored, expurgated 
or reformed. 

Many assured were unable to penetrate 
the thin disguise and paid a fee for the 
“expert” examination. Strange as it may 
seem, the “abstract” man always found 
some recommendation to make. If a man 
had one kind of policy he was advised to 


take another form. He was clearly 
shown that he had made a mistake in 
taking the insurance he did. So the fee 
is handed over to the “expert.” 

As if by miracle, a few days later a life 
agent appears on the scene and offers a 
policy of the exact nature the “abstract” 
gentleman had suggested. And the pol- 
icyholder swallows the bait, allowing one 
more sucker to be caught. 

If an assured is wise enough to permit 
only a thoroughly posted, intelligent and 
conscientious agent to handle his in- 
surance he needs no other counsel. If a 
man has not sufficient confidence in the 
agent, he should not deal with him. 

Beware of “abstract,” “expert,” “audit” 
and “title” men. They are a delusion and 
a snare. 





Chicago Burglary 


Insurance Questions 





Some of the general agents of burg- 
lary insurance companies in Chicago 
are very much in earnest over the ques- 
tion of a local compact. They want an 
organization and they want brokerage 
commissions limited by agreement to 
15 percent for mercantile and safe busi- 
ness and 20 percent for residence busi- 
ness. One of the most prominent older 
general agents states that he does not 
expect to enter any agreement if it is 
decided to pay 25 percent for residence 
business either to class 1 agents of the 
Chicago board or to ordinary brokers. 
He says that one company after an- 
other has entered this field and taken 
away his best brokers by making them 
agents and he has stood this rather than 
pay 25 percent and hold them. 

As to the prevailing rates of com- 
missions, some of the general agents 
deny the correctness of the figures as 
stated in this paper two weeks ago, 25 
percent to class 1 agents and 20 per- 
cent to brokers. While they admit that 
a few offices pay these amounts, they 
state that the brokerage paid on the 
bulk of the residence business of the 
city is 20 percent, regardless of the kind 
of agents or brokers who offer it. They 
claim that the payment of 25 percent is 
confined almost entirely to a few of- 
fices, mostly branch offices and new- 
comers in the field. From all that can 
be learned, it appears that some offices 
are quietly paying more than 25 percent 
in certain cases. One manager, who 
thought he could get a broker's busi- 
ness on even terms, recently sounded 
him in regard to commissions and 
found he could not get his business for 
27% percent. 

Several general agents who do not 
represent fire companies do not appear 
at all alarmed about the alleged advan- 
tage fire offices would have in the mat- 
ter of exchange business. One of them 
made a canvass of a number of fire 
agents who do a large burglary busi- 
ness and every one stated to him that 
he did not treat burglary insurance as 
exchange business. Some of these cas- 
ualty general agents express perfect 
willingness to enter into a compact 
without any differential in their favor 
to offset the alleged advantage the fire 
agents have, although it has been sug- 
gested that under the terms of the pro- 
posed burglary agreement the fire 
agents who represent burglary com- 
panies pledge themselves not to treat 
burglary insurance as exchange busi- 
ness. 

The proposal to pay class 1 agents in 
the Chicago board 25 percent and brok- 
ers 20 percent meets with much dis- 
favor in several quarters. The opinion 
is prevalent that it would simply 
amount to paying 25 percent to every- 
body, as fire agents would promptly pay 
their brokers the full 25 percent com- 
mission and thus divert the business 
that now goes directly to burglary in- 
surance offices to their fire offices, 
whence they would place it. Some of 
the casualty mén are strongly opposed 
to making the burglary business a tail 
to the fire insurance kite to any greater 
extent than it is already. 

That fire agents should have a 5 per- 
cent differential over brokers because 
they carry the brokers’ accounts is also 
denied. One general agent states that 
there are plenty of brokers in Chicago 
whose accounts he would rather carry 
than those of a number of class 1 
agents, as he would not have to wait sa 
long for his money. 

Outside of a few offices sentiment ap- 
pears to be almost unanimously in favor 
of a compact with a 20 percent brok- 
erage rate on residence burglary in- 
surance. The few exceptions are for 
the most part, if not wholly, branch of- 
fices in charge of resident managers. 

The meeting set for Tuesday of this 
week was postponed until Friday. The 
draft of the constitution and by-laws of 
the proposed compact, with the opin- 











Personal Side of the 
Insurance Business 


Leo F. Dana of the Dana agency at 
Fond du Lac, Wis., who was married 
about a year ago, has broken the state 
record for 1909 with a twelve pound 
boy. This elevates Alexander G. Dana 
to the grandfather class. 





Howard Tucker, a director of the 
Iowa State of Keokuk, Iowa, since 
Jan. 11, 1858, and secretary from 1864 
until June 1, 1905, died last Sunday. 
He was born in Cincinnati in 1828, his 
father, Thos. Tucker, being a pioneer 
citizen of southwest Ohio. The Iowa 
State was three years old when he be- 
came connected with it. He remained 
a director until Oct. 12, 1896, serving 
on the board for 48 years. Mr. Tucker 
at the time of his retirement was said 
to be the oldest secretary in the coun- 
try in point of continuous service. 

David W. Armstrong, Jr., secretary 
of the National Surety, was in Detroit 
during the past week attending the 
convention of the Phi Gamma Delta 
fraternity. 

President Abram Spitler of the Iili- 
nois Local Agents Associatien rounded 
out thirty years service as a local agent 
at Mattoon in April of this year. He 
has represented the Home, German 
American, National of Hartford and 
the Fire Association during all that 
time. The Home has been in the 
agency ever since it was started in 
1865. It is the oldest agency in Mat- 
toon and is now known as Spitler, 
Noble & Co. 


Manager J. F. Edmonds of the Moun- 
tain department of the Commercial 
Union at Denver is sending to his 
agents an advertising card he purposes 
using and asking for suggestions as to 
a striking reading phrase below it. The 
card is a picture of a local agency of 
the Commercial Union with two large 
dogs sitting op their haunches each 
side of the sign. The agents are to 
send in suggestions for the reading 
matter and three insurance men are to 
decide on the best and most effective 
one. 


— 


C. J. Doyle of Greenfield, Ill., the 
newly appointed attorney for the IIli- 
nois insurance department, aside from 
being a lawyer with a large country. 
practice, is a local agent. Mr. Doyle 
is prominent as an orator and made an 
impassioned plea before the jury for 
Caleb Powers in Kentucky when he 
was being tried for the murder of Gov- 
ernor Goebel. 


. A. Macdonell, formerly of Mac-- 
donell, Hood & Callender, managers of 
the Ocean Accident in Chicago, is now 
connected with the Georgia Life of Ma- . 
con, Ga., which will write both life and 
casualty. Mr. Macdonell will have 
charge of the casualty end. 


Wrapped in the star spangled banner, 
glittering with badges irridescent, at- 
tired in a frock suit and vest of_white, 
he will be there again. Geo. C. Gill, 
the sergeant-at-arms of the Fire Un- 
derwriters Association of the North- 
west has been appointed by President 
H. N. Kelsey to serve again when the 
association meets in the new Hotel La 
Salle in Chicago next October. He will 
keep the gates free from marauders and 
pirates as well as be the body guard 
and head of staff of the president. 





ions of the various Chicago representa- 
tives as recorded in the committees re- 
port, was sent to New York to be con- 
eidered at the company meeting last 
Friday. The eastern meeting went 
over till Wednesday, and the Chicago 
meeting was therefore postponed to 
give the Chicago men time to hear from 
their companies. 
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IN LIFE INSURANCE CIRCLES 


CONTINENTAL WILL EXPAND 











General Manager Cunningham Visits 
Chicago to Seek Superintendent of 
Agents to Push Its Business 





W. H. Cunningham, general man- 
ager of the Continental Life Insurance 
& Investment Company of Salt Lake 
City was in Chicago last week with the 
idea of engaging an agency superin- 
tendent. Mr. Cunningham is enthusias- 
tic over the company’s prospects. It 
was recently examined and found to be 
in excellent shape. The Continental is 
all over its early difficulties. Its assets 
are clean. It has no subsidiary com- 
panies. It has sound actuarial counsel 
and is now ready to expand along 
agency lines and enter new territory. 

Mr. Cunningham impresses those he 
meets as being earnestly seeking to de- 
velop the Continental along conserva- 
tive and orthodox lines. 

He sees the possibilities in the great 
Pacific northwest and the Pacific Coast 
as well as the Rocky Mountains terri- 
tory. He believes that the section 
named is in the midst of rapid develop- 
ment and his company is simply sweep- 
ing along with the natural current. The 
Continental is seeking to interest life 
men of the east in its field. It feels 
that a number of agents desire to get 
into a new scene of activity and it will 
aim to attach them to the territory, re- 
plete with large business movements. 

Mr. Cunningham is expecting to at- 
tend the American Life Convention 
meeting in Cincinnati next October. 





Becomes Standard Life 

The Limited Term Life Association 
of Des Moines has amended its arti- 
cles of incorporation, changing from 
the assessment to the old line basis and 
changing its name to the Standard Life 
Insurance Company. The company 
was organized twelve years ago and 
has written mostly term insurance to 
age 60. Its rates are based upon the 
National Fraternal Congress table and 
4 percent. Dr. M. Emery has 
worked out its new rates, which are 
based on the Actuaries table and 4 per- 
cent. While the company will continue 
to specialize on term insurance, it will 
also have a full line of life and en- 
dowment forms. On Aug. 1 the com- 
pany had admitted assets of $42,169 and 
business in force of $3,376,000. F. W. 
Sprague is president and T. H. Knotts 
is secretary. 





Opens a General Agency 

Bo W. Stevenson, formerly supervis- 
ing special agent of the life and acci- 
ent departments of the Travelers in 
lowa, with headquarters at Des Moines, 
has become general agent for the same 
departments of the company for Okla- 
homa, with headquarters at Oklahoma 
ity. Hunker, cashier of the 
Travelers at Des Moines, is shortly to 
go to Oklahoma to become assistant to 
Mr. Stevenson. 





Stamps Report as False 

President F. W. Killen of the Inter- 
national Securities Company of Wheel- 
Ing, W. Va., which is promoting the 
Citizens National Life of that city, 
States that the report that the Rhodus 

ros. of Chicago are in some way con- 
nected with the company is untrue. Mr. 
Killen asserts that the men back of the 
company are prominent in the upbuild- 
ing of the Ohio valley. It is to be lo- 
cal to that section. Mr. Killen has had 
a valuable experience in life insurance 


and, no doubt, will build up a handsome 
organization. s 





Swindling the Doctors 
A man giving the name of E. S. Hall 
S victimized a number of Indiana 
doctors. He represents that he is about 
to establish an agency for a life com- 


ha 





pany and appoint a medical examiner 
in the doctor’s town. He tells the doc- 
tor that it will be necessary to take at 
least a small policy if he wants the ap- 
pointment, and gets him to pay for it. 
The man, of course, has no authority 
to represent any company. 





Midland Life Starts 


The Midland Life of Kansas City, 
Mo., has been licensed by the Missouri 
department. The company has com- 
menced business with offices in the 
Sharp building, Kansas City. The of- 
ficers are Daniel Boone, president; O. 
V. Dodge, first vice-president; Walter 
J. Bales, treasurer; Dr. Samuel Ayres, 
medical director; D. M. Hynds, second 
vice-president; Daniel Boone, Jr., sec- 
retary; Dr. F. Mather, associate 
medical director and superintendent of 
agents. 


CENTRAL LIFE’S ACTIVITIES 








Iowa Company Organizes Its Actu- 
arial Department—Starts Corre- 
spondence Schcol—Shows 
Big Gains 





Waldo D. Parker of Worcester, 
Mass., has been appointed assistant ac- 
tuary of the Central Life of Des 
Moines. This completes the organiza- 
tion of the company’s actuarial depart- 
ment. For some time it depended upon 
the services of a consulting actuary. 
For some months past Dr. J. M. Emery 
has divided his time between the Cen- 
tral Life and the Des Moines Life, and 
he will continue to do this and have 
supervision over the Central’s actu- 
arial department. 


Mr. Parker is a graduate of Clark 
University and took post-graduate 
work in mathematics and actuarial 


science at the University of Michigan 
under Dr. Glover. He also has taught 
mathematics in college. He comes to 
the Central Life very highly recom- 
mended. 


The Central Life now has its corre- 
spondence school of life insurance in 
operation. The first set of lessons went 
out this week. This is the outgrowth 
of the school the company conducted 
at its home office last spring. It was 
started primarily for the instruction 
of its own agents, but a number of ap- 
plications for membership have been 
received from agents of other com- 
panies and these are being accommo- 
dated for a nominal fee, just sufficient 
to defray their share of the expenses. 
To agents of the Central Life the 
course is free. Students to the number 
of 125 are enrolled already. 

The course includes, among others, 
the following subjects: Construction 
of mortality tables, building of pre- 
miums, reserves, loading of premiums, 
distribution of surplus, scientific sales- 
manship. The company organized the 
school because of its firm belief that 
it can get good returns for the expense 
in more efficient work on the part of 
its agents. 

The Central Life of Des Moines has 
made more gain in insurance in force 


‘during the first seven months of this 


year than in the whole of last year, 
and from present prospects will do as 
much in the remaining five months as 
it did in the first seven. The com- 
pany’s lapse ratio is constantly grow- 
ing smaller. Actuary Emery states 
that the lapse was less on the annual 
dividend business than on the deferred 
dividend, previously written, and that 
it is proving less on the non-participat- 
ing than it did on the annual divi- 





A strong stock company has surplus 
funds with which it will purchase 
the entire business of any Legal 
Reserve Life Insurance Company 
having a moderate amount of First 


Class Business on its books. 
Address, 32-F. 





dend. No material change in the kind 
of insurance sold is noticed, as the 20- 
payment life contract has been and is 
now the company’s leading form. The 
Central writes but little term insur- 
ance. 

The Wisconsin general agency of the 
Central: Life has been developing rap- 
idly. The company received almost a 
quarter of a million in new business 
from that state in July, much of it 
coming from Milwaukee. 


H. DYRENFORTH IS PRESIDENT 








Vice-President of Commercial Life of 
Chicago is Promoted to Its 
Executive Head 





Harold Dyrenforth, vice-president of 
the Commercial Life of Chicago, has 
been elected president to succeed Louis 
M. Wise. who becomes agency super- 
visor of the Equitable of New York. 
William A. Vawter of the Baker-Vaw- 
ter Company of Chicago was chosen 
vice-president. Charles R. Whitney, a 
Waukegan, Ill, attorney, becomes 
chairman of the board. John L. Bobo 
of J. L. Bobo & Co., tailors’ trimmings, 
was made a member of the executive 
committee. 

Mr. Dyrenforth is personally very 
popular. He was one of the organ- 
izers of the company and sold much 
of its stock. He has written personally 
about $900,000 for the Commercial. 
For ten years Mr. Dyrenforth was with 
the New York Life in Chicago and 
produced something like $3,000,000. 
He belonged to the $200,000 Club. 

President. Dyrenforth has already 
started to build up a strong agency 
organization. The company for the 
time will operate only in Illinois. It 
has about $3,000,000 in force. The di- 
rectors have faith in Mr. Dyrenforth’s 
exccutive ability. 





Central Life Men at Madison 


Representatives of the Central Life 
of Des Moines held a recent confer- 
ence at Madison, Wis. A. C. Larsen, 
Wisconsin manager located at Madi- 
son, was host of the visiting insurance 
men who met at Keeley’s hall. 

Secretary H. G. Everett spoke on 
“The Growth of the Central Life in 
the Middle West.” Other speakers in- 
cluded Superintendent J. P. Stake on 
“Scientific Salesmanship”; H. LeSage 
Ten Broeck, Michigan state manager, 
and W. K. Hostetter of the home of- 
fice, who presented able addresses. 

Among the entertainment features of 
the convention was a banquet with A. 
C. Larsen, Wisconsin manager as host, 
and an enjoyable launch ride. 





South Dakota Men Meet 


The agents of the Mutual Life in 
South Dakota held their meeting this 
year at Sioux Falls. J. A. Jackson and 
D. A. Day were present from the home 
offices and delivered addresses. Com- 
missioner Basford of South Dakota 
also made an address. 

A banquet was given by Manager 
Charles A. Holmes at the Cataract Ho- 
tel. About thirty agents were present. 





Lincoln Life Club Convention 


The Lincoln Life Club of the Lin- 
coln National Life, held its first annual 
convention at Put-in-Bay, Ohio, on 
Aug. 5-7. The club has three classes of 
membership. Railsplitters, Emancipa- 
tors and Lincoln Knights. The first 
class of members produce $75,000, the 
second $100,000 and the third $150,000 
of paid for business a year. The 
Emancipators and Lincoln Knights are 
paid a renewal on all their business so 
long as they retain membership in one 
of the classes. The expenses’ of the 
convention are born by the company. 

Those winning membership the first 
year are: W. C. Bishop, Geo. B. Hall, 
Max J. Blitz, W. H. Ingham and F. H., 
Pocock, of Ft. Wayne; W. W. Pipes, 
W. W. Robinson, L. R. Whyte and J. 





I. Brown, of Pittsburg; E. E. Work- 
man, of Bellaire, Ohio; John J. Roch- 
ford, of Toledo; J. C. W. Coppess, of 
Greenville, Ohio, and L. C. Smith, of 
Payne, Ohio. 

The club will entertain as its guests 
at its first convention Arthur F. Hall, 
secretary; Theodore F. Ruhland, assist- 
ant secretary and superintendent agen- 
cies; Walter T. Shepard, assistant su- 
perintendent agencies; Dr. C, H. Eng- 
lish, medical director, and D. B. Ninde, 
counsel. 





Old Colony Appointments 
The Old Colony Life of Chicago an- 
nounces the following recent appoint- 
ments: 
Michigan—A. R. Ruggles, White Pig- 


eon; Geo. E. Correll, Niles; Geo. T. 
Pomeroy, Decatur; J. Ross Holcomb, 
Bronson. 


Wisconsin—Schenian & Bleser, Mani- 
towoc; Edward Trudell, Kewaunee; C. 
F. Stolzenburg, Sheboygan. 

Illinois—J. P. Daley and John A. 
Cox, Chicago; John M. Speer, Apple 
River; L. L. Staley, Carmi; Chas. J. 
Vierck, Harvard. 





Increases the Dividends 

The National Life of Vermont has 
appropriated about $800,000 for divi- 
dends to policyholders in 1910. The 
appropriation for this year was some- 
thing over $500,000, so there will be a 
good increase on each policy next year. 
The company has now got its surplus 
up as high as desired and in future the 
earnings will be distributed each year. 





Will Run the Republic Life 


The preferred stockholders of the 
Central Life Securities Company, the 
Rhodus concern now in the hands of 
Receiver Fetzer, have adopted a reor- 
ganization plan and appointed a com- 
mittee to carry it out. A new holding 
company will purchase the assets of 
the securities company, only preferred 
stockholders being admitted to the new 
company. It is planned to go on with 
the Republic Life, which is perfectly 
solvent and has a deposit up with the 
Illinois department. 

A syndicate has been formed which 
will take over all the assets of the se- 
curities company now in the receiver's 
hands, except the claim against the 
Rhodus brothers. 





Two More Life Companies 


It looks as if life insurance will soon 
be written like fire insurance, each 
agent holding the supplies of a long 
list of companies. Either that or a 
large proportion of the population will 
be drawn from commercial pursuits in 
order to provide each company with a 
suitable number of agents. Two more 
companies have been announced. The 
Transmississippi is being organized at 
Denver, with a proposed capital of 
$300,000. A corps of stock salesmen 
who have just finished selling the stock 
of a new Texas company will be 
brought to Denver to sell the shares 
of the new Denver concern. 

The incorporators of the Transmis- 
sissippi are M. C. Harrington, presi- 
dent of the Harrington-Plummer Grain 
Company; John E. Hesse, president of 
the McMann-Hesse Investment Com- 
pany, and Herbert Fairall, secretary to 
the state board of equalization. 

The Charter Oak Life of Madison, 
Ind., filed its articles at Indianapolis 


last week. The capital stock is fixed 
at $100,000. The incorporators are 
Samuel M. Strader, Nicholas Horuff, 


Manly D. Wilson, Lincoln V. Cravens, 
Charles Geile, Fred Schneider, Tom M. 
Reed, Charles Dehler, Andrew Dehler, 
Joseph S. De Loste and John Hollen- 
beck. 





Good Ground for Contest 
The insurance company which has a 
$1,000 policy on the life of Walter Tra- 
vis, who is to be hanged this week in 
New Jersey, is preparing to contest 
payment on the ground of misrepresen- 
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tation. Travis was a burglar and failed 
to state his true occupation in his ap- 
plication. 


SANITARIUM SCHEME DENIED 


Superintendent Hotchkiss of New York 
Turns Down Proposed Plan of the 
Metropolitan Life 


Superintendent Hotchkiss of the New 
York department has denied the appli- 
cation of the Metropolitan Life for per- 
mission to build a sanitarium for the 
treatment of policyholders or employes 
of the company affected with tubercu- 
losis. He gives as his reason the fact 
that the present law does not provide 
for a life company engaging in this 
line of work and in fact expresses a 
doubt as to the wisdom of such a 
course. He also holds to the belief 
that the law pertaining to the purchase 
of real estate by a life company would 
prevent a move of this kind on the 
part of Metropolitan. 

His attitude in the matter is not sur- 
prising to the insurance fraternity, but 
it was thought that a reason other than 
those given would be advanced, namely, 
discrimination as between policyhold- 
ers. While recognizing the great good 
which must emanate from a source such 
as is contemplated by the Metropolitan, 
it was at the same time recognized that 
life companies are hedged around with 
peculiar laws which are easily trans- 
gressed. For instance, no one will 
question the great advantages which 
the Metropolitan proposed to offer con- 
sumptives, and it might be that other 
policyholders who might be afflicted 
with diseases of the heart, brain or kid- 
ney would register no complaint as to 
the special advantages enjoyed by con- 
sumptives; on the other hand, a dis- 
gruntled policyholder might easily 
make considerable trouble on this score. 

The laws of most states bearing upon 
insurance contain an anti-discrimina- 
tion section which provides that no 
policyholder shall receive a benefit not 
enjoyed by others in the same class. 
The treatment gratis of a policyholder 
suffering from consumption woud be a 
value that could be estimated in dol- 
lars and cents and if the plan to estab- 
lish the sanitarium had been approved 
by the New York department, it is be- 
lieved that opposition would have man- 
ifested itself in several other states. 
In other words, in order for a company 
to establish a movement such as this. 
and avoid opposition which might be 
brought forth, it would be necessary to 
make the advantage applicable to all 
policyholders and all diseases. 

It is believed here that the step con- 
templated by the Metropolitan would 
eventually have developed to this point, 
and being a stock corporation, it is not 
believed that the plan, if made general. 
could be opposed with any degree of 
success. 


——___— 


LIFE NOTES 

Governor Lilley of Connecticut left $450,000 
life insurance. 

The Central Life has appointed James A. 
Rigby as its agent at Milwaukee. 

The Girard Life of Philadelphia intends to 
enter Ohio and Illinois in the near future. 

The St. Louis Life Underwriters’ Association 
will issue identification cards to members. 

The Central Life of Ottawa, IIL, is out 
with the Central Life News, its new bulletin. 

The Columbia Life & Trust of Portland, 
Ore., will increase its capital from $100,000 to 
$200,000. 

The Chicago general agency of the Great 
American Life, Anderson & Walsh, took first 
place on the leaders’ list for July. 

The Scranton Life has just declared a 3 
percent stock dividend. The company began 
business on a stock basis Nov. 27, 1908. 

Claude A. Jordan of Abilene, Kan., district 
agent of the Central Life of Fort Scott, Kan., 
has written over $200,000 so far this year. 

E. E. Haughton, formerly general agent of the 
National Life, U. S. A., in Chicago, has joined 
the Chicago forces of the United States Annuity 
& Lite, 

The New York Life has decided to discontinue 
the practice of issuing “optional,” “extra” or 


“additional” policies upon request of agents. 
This rule goes into force Aug. 15, 1909. 
gait date 


After 


policies will be issued only for 





amounts actually applied for by the applicant. 
The company has entirely discontinued writ- 
ing term insurance. 

William S. Smith, actuary of the John Han- 
cock Mutual Life, suffered a stroke of apoplexy 
on Saturday. He is unconscious and in a 
critical condition. 


C. H. Myers has been made general agent for 
Des Moines for the Iowa Life of Waterloo. He 
will have a territory consisting of several coun- 
ties near Des Moines, and has installed himself 
in offices in that city. 

James W. Crook, general agent of the Provi- 
dent Life & Trust at Toledo, has formed a part- 
nership with John H. Chappell under the name 
of Crook & Chappell. They will have their 
offices at 328 The Nicholas. 


The Aetna Life has gotten out a new “Com- 
mercial Premium Reduction Policy,” at low 
rates and the values are higher than those of 
nonparticipating policy of the Prudential and 
the $5,000 special policy of the Metropolitan. 

Cc. B. McCormick, who has been Arkansas 
state agent of the Great American Life, has been 
made northwestern manager for the company. 
This territory will include Washington, Oregon, 
Manitoba, Alaska and Yukon Territory. His 
headquarters will be at Seattle. 

For the first six months of 1909 the Central 
Life of Illinois increased its production 75 
percent. Its assets increased 14 percent, re- 
serve 28 percent, income 19 percent. It wrote 
$250,000 in June. The company contemplates 
forming a $100,000 club. 

The Dakota Mutual Life at Watertown, S. D., 
has been reorganized and changed its form 
from a mutual to a stock company. For the 
purpose of carrying out the provisions of this 
change the representatives of the company have 
deposited with the state insurance department 
securities amounting to more than $100,000. 

An examination by the Minnesota department 
of the Merchants’ Life & Casualty of Minne- 
apolis shows the following condition from the 
beginning of business on July 22, 1908 to July 
21, 1909: Total income, $28,119.76; total dis- 
bursements, $23,103.00; claims paid, $5,462.78; 
total admitted assets, $5,086.95; liabilities, in- 
cluding $1,364.78 reserve, $2,106.69; balance, 
$2,980.26. 

James E. Glass of the Pittsburg agency of 
the Prudential, has been appointed ordinary 
manager of the Prudential for Indiana. Mr. 
Glass will take charge of the offices in Indian- 
apolis Aug. 20. Mr. Glass has been in the life 
business about one year. He wrote eighteen 
applications for $92,770 in business last De- 
cember and has had a good record so far this 
year. Mr. Glass succeeds C. M. Landis, who 
now manages the Scranton Life in Indiana. 


LIFE APPOINTMENTS 
Ohio 


American, Pa.—J. P. 
L. Bohnett, Cincinnati. 

Aetna—J. O. Wissler, Defiance. 

Canada—A. T. Smith, Monroe; Mrs. Mary 
Hamm, Blanchester. 

Equitable, N. Y.—J. A. Brown, Niles. 

Fidelity Mut.—H. M. Beatty, Williamsport. 

Home—J. B. Waterworth, Salem; W. W 
Redman, Piqua. 

Mutual, N. Y.—A. B. Ward, Shelby. 

Mass. Mutual—Howard Blackett, Cleveland. 

N. W. Mutual, Wis.—F. E. Owen, East 
Liverpool; Geo. W. Gurney, Gates Mills. 

North American, N. J.—J. A. Marburger, 
Commercial Point. 

Penn Mutual—Wm. H. Hopple, Cincinnati. 

Royal Union Mut.—Robt. H. Pine, Center- 
ville; C. I. Fogle, Beallsville; E. J. Harrison, 
New Philadelphia. 

O. Reilly, Lima; F. HU. 


Martin, Columbus; E. 


Reserve Loan—P. 
Rummel, Kenton; A. M. McGuire, Ironton. 

Security Mut.—Thos. McCartney, Toledo. 

Security, Va—L. W. Richardson, Defiance. 
Travelers—F. L. Dewey, Ashtabula; E. C. 
Quiggle, Delta; W. S. Heckle, Cincinnati; E. 
). Barber, Painesville; I. E. Wagner, Celina; 
John Memmer & Son, Akron; H. L. Cadot, 
Gallipolis; Wm. G. Minnick, Delta. 

Aetna—T. W. Simmons, Milford; 
Fuehrer, Dayton. 

American Central—A. J. Keefer, Dayton. 

Bankers, lowa—U. S. Lybarger, Gambier. 

Equitable, N. Y.—Darion Grossman, Lima; 
B. T. Campbell, Cleveland; F. P. Schicker, 
Canton. 

Hartford—E. M. 
Mead, Cincinnati. 

Lincoln Natl.—Frank Blitz and W. A. Stoller, 
Cleveland; Z. Z. Brandon, Toledo; J. L. Wagon- 
lander, Sylvania. 

Mutual, N. Y.—C. E. Budd, Loudonville. 

N. W. Mutual, Wis.—J. J. Cannaughton, 
Wapakoneta; S. C. Elsom, Columbus; V. W. 
Mider, Dayton; Frank Thompson, Berne; C. E. 
tucher, Paulding; C. H. Landsitte, Lowell; C. 
B. Selby, Warren. 

National, Vt.—C. E, 

New Eng. Mut.—cC. 
Roberts, Cleveland. 

Pittsburgh L & T.—A. B. Wells, Nelson- 
ville; A. C. Miller, Cleveland; Max Robin, 
Youngstown; C. A. Hunter and Hockwall & 
Gollicker, Akron; C. C. Fernsell, New Phila- 
delphia; L. C. Price, Strassburg. 

Travelers—W. L. Gibson and G. F. 
Cincinnati; W. C. Atkinson, Zanesville. 


Wisconsin 


Bankers Life, Ia.—J. C. Huber, Milwaukee. 
Great Northern—D. P. Donovan, Green Bay. 
New Eng. Mut.—B. H. Volz, La Crosse; 
A. Lawrence, Jr., Milwaukee; Gustave Schrige, 
Sheboygan; C. E. Dietze, Mayville. 

N. W. Mut.—Louis Ahnert, Milwaukee; J. 
F. Parry, Florence. 

Wisconsin Nat’l—F. E. Potter, Evanston, Ill. 
(for Wisconsin); F. . Plummer, Oshkosh; 
J. O. Roth, Madison; E. C. Jones, Portage. 

Central—G. L. Nicklas, Platteville; L. A. 
DuBahn, Chippewa Falls. 


Leonard 


Roberts, Ravenna; E. A. 


Bugher, Paulding. 
E. Lewis and W. L. 


James, 


) ~ a Jones, Montello; N. M. Berg, Auburn- 
ale. 

Merch. Life Assn.—Ed C. Jones, Portage; 
J. B. Monaghan, Appleton. 

New York—M. C. Bertrand, Milwaukee; 
William F. Schulz, Sheboygan; R. D. Jamieson, 
Lone Rock. 

Travelers—J. D. Comeford, Milwaukee; C. 
W. Hitchcock, Berlin; R. R. Hoeper, Shawano; 
L. A. Busse, Readsville. 

Wisconsin Natl—W. T. Johnston, Lorain; 
G. H. Ruff, Marinette; E. . Hankin, Pewau- 
kee; Blanche Ayling, Milwaukee; C. A. Githens, 


Rhinelander. 
Indiana, 


Scranton—W. C. Lawless, Columbus; Manley 
RBooe, Crawfordsville; R. W. Bowman, Fowler; 
E. B. Cottingham, M. J. Furnis, —e Lilestone, 
Indianapolis; L. N. Sizer, South Bend. 

State—Hedrick & Born, Indiana Harbor; 
Dennis Egan, Indianapolis; L. S. Hall, Elkhart. 

Travelers—I. S. Draper, Bloomington; Elmer 
Johnson, Converse; O. J. Shuck, Franklin; W. 
li. Duley, Gary; Harry Sabin, Indiana Harbor; 
Hi. H. Long, South Bend; D. W. Paul, Veeders- 
burg; L. G. Smith, Wabash. 

Union Central—Tecumseh Kilgore, Albany; E. 
H. Goering, Topeka. 

West. Reserve—A. C. Wilson, Albany; H. S. 
Shaffer, Indianapolis. 

Aetna Life—J. B. Joyce, a J. 
Boswell, South Bend. 

Amer. Cent.—W. E. Parsons, Greentown; H. 
P. Klein, Huntingburg; A. Cochran and 
Dan Sheumon, Kokomo; W. H. Innis, Milroy; 
i Williams, Mt. Vernon; Irvin Artman, 
Portland. 

Bankers Life—J. H. Fisher, Newcastle. 

Commercial—O. L. Chamness, Marion. 

Conn. Mutual—G. C. Tolin, Pittsboro. 

Indiana Life Endow.—E. Jacobs, Jeffer- 
sonville; H. G. Schafer, Otisco. 

Indiana Natl.—C. E. Hourey, Kingman; L. 
M. Johnston, Newcastle. 

Lafayette—A. H. Echols, Lafayette. 

Lincoln Natl.—Peter Grisso, Laketon. 

Mich State—S. M. Brumfiel, Greentown; T. 
E. Crowe, Kouts. 

Modern—-L. C. Burnett, South Bend. 

Mutual, N. Y.—J. G. ng, Logansport; D. 
Irwin, Peru; H. C. Ayers, Portland; W. C. 
Shanks, Salem. 

New ne Mut.—S. W. Crane, Lafayette; H. 
J. Clark, Shelbyville. 

Northern Assur.—E. J. Harrel, Linton. 

Northwestern Mut.—J. . Balyeat, Goshen. 

Penn Mut.—O. W. Jackson, McCordsville. 

Reliable—Edward Kessing, Greensburg. 

Reserve Loan—F. M. Smiley, Goshen; Wm. 
Mansfield, Greensburg; W. L. Thomas. Greens- 
burg; Clinton Wilcox, Larwill; W. H. Bain- 
bridge, Lawrenceburg; I. M. Ammon, Marion; 
Donald and Merlin Cochran, Monticello; W. W. 
Morrell, New Albany. 

State, Ind.—Edward Leffel, Mt. 
Monroe Steiner, Plymouth. 

Travelers—McKim Duncan, Greencastle; L. 
R. Carver and L. H. Smith, Jonesboro; J. L. 
Huston, Knightstown; J. M. Lake, Logans- 
port; S. M. Strader, Madison: G. M. Conno- 
day, Marion; E. D. Graham, Mishawaka; A. R. 
Turner, Montpelier; Wm. Kamiensky, North 
Tudson; E. C. Hall, Paoli; Jefferson Bryson, 
Portland; J. H. Pepper, Rushville; S. H. 
Spieth, Shelby; Ben Stone, Sullivan. 

American Assur.—H. F. Buhr and W. F. 
"olland, Indianapolis. 

Bankers Life, [a.—H. G. Bennett, Frankfort; 

V. Ruch, Mulberry; A. Bacher, Troy. 

Farmers & Merchants Mut.—Curtis Hope- 
well, Princeton. 

Fidelity Mut.—J. C. Van Riper, Indianapolis. 

John Hancock—W. T. Todd. McCordsville. 

Mutual Life. N. Y.—T. S. Hitt, Indianapolis. 

Aetna—J. F. Voight, Jeffersonville; H. B. 
Filman, North Manchester. 

Amer. Cent.—O. B. Andrews, Peru; C. M. 
Gibbons, Rochester; Albert Tohnson, M. M. Car- 
penter, J. P. Daley, W. B. Alford and A. F. 
Firmenstein, Indianapolis; John Tannehill, 
Knox: Craig, New Richmond; J. N. 
Greene, Brazil; F. C. Liston, Sullivan: J. T. 
Reese, Alexandria. 7 

Michigan 

Conn. Mutual—Wm. E. Gillen, Jackson: Fred 
Newmann, Jr., Bay City. 

Equitable, Ia.—S. D. Partridge, Grand Rapids. 

Federal—R. B. Flitcraft, Whitecraft. 

John Hancock, Mass.—R. M. Lavery, Detroit. 

Mut. Ben.—R. T. Lynd, Vassar. 

Northern Assur.—Dr. P. S. 
gaunee. 

Provident L. & T.—A. W. Drew and M. 
Frances Maloney, Detroit. 

Travelers—R. E. Hart, Allegan; T. B. Taylor, 
Cedar Springs; C. C. Wormer, Jr., Detroit; 
Thos. Tohnson, Lake Odessa; J. C. McLauchlin, 
Port Huron. 

Union Cent.—Albert Moses and W. C. Jones, 
Marcellus. 

Merchants Life Ta.—A. M. 
berger, Kalamazoo. 

Tllinois. 

National, Vt.—T. L. Cherry, Carbondale. 

N. W. National, Minn.—W. P. Le Voy, St. 
Louis, Mo.; Albert Bostleman, Chicago. 

Prudential—W. P. Kennedy and M. J. Cox, 

Mutual Benefit—J. H. Heberling, Easton; 
FE. B. Kellogg, Chicago; I. L. Morgan, Vienna; 
L. J. Schreacke, Quincy; Charles Stark, De- 
eatur; D. C. Curtis, Aurora; C. E. Hodgson, 
Sr., and C. E. Hodgson, Jr., Rock Island. 
Peoria; R. E. Shanks, Quincy; I. L. Brown, 
A. G. La Brant, Rockford; E. A. Griese and 
Frank Kamin, Chicago. 

Travelers—E. V. Cotter and R. L. Hagler, 
Murphysboro; J. G. Ohlwein, New Boston; E. 
D. Bone, Malta; E. J. Yenerich, Ashton. 

Union Central—F. R. Jones, Manhattan. 

N. W. Mutual—L. A. Ulman, Philadelphia. 
Pa.; Dyer C. Putnam, Rockford; Harry M. 
Lay and George S. Keepers, Chicago; .Fred C. 
Wickes, Sheffield; H. C. Simons, Virden; 
G. Brandon, Nashville, Tenn.; Theo. A. Peyser, 
New York, N. Y.; Ivan L. Smith, Plano; 
H. C. Steele, Hanover; Kingsley Crosbie, 


Kokomo; 


Vernon; 


Wilson, Ne- 


Assn., Livels- 








Great Northern—G. E. Atkinson, Eau Claire; 


FAVOR ADDITIONAL LAWS 
(CONTINUED FROM PAGE 1) 


pense, which the assured ultimately 
pays. 

This takes no account of the balances 
which are never collected and which 
go to swell the expense account and 
the cost of insurance. 

In the case of those companies 
which operate through commissioned 
general agents, their probable losses on 
agents and brokers have to be con- 
sidered in fixing their scale of commis- 
sions, so here these losses are added 
to the expenses of the business, which 
the assured has to pay. 

While no movement has _ been 
started in Chicago to seek legislation 
to correct this evil, there are general 
agents and company representatives 
who are heartily in favor of such a 
movement. What seems to be re- 
quired is somebody to take the first 
step. It is believed that if the insur- 
ance interests of the city were to put 
their united strength behind such a 
measure they could readily get it 
through the legislature. 


Status of Brokers 


In this connection, another law is 
needed in Illinois, one definitely fixing 
the status of the broker as the agent 
of the assured. According to the 
usages of the business this is now his 
status and this usage is well enough 
recognized in Chicago, so that general 
agents have more than once forced the 
assured to pay a premium a second 
time when the broker kept the first 
premium and failed to turn it in. How- 
ever, cases are constantly arising where 
the courts would be very likely to hold 
the broker the agent of the company. 


Assured Should Be Responsible 


Chicago is full of brokers of all kinds, 
some of them responsible, high-grade 
insurance men and some of them quite 
the opposite. Assured are as safe in 
dealing with the former class as with 
recognized representatives of the com- 
panies and sometimes get better serv- 
ice by so doing, but when a property 
owner sees fit to entrust his insurance 
interests to an irresponsible person he 
should take the consequences whatever 
they may be. The regular agency of- 
fices are open to property owners and 
waiting to serve them. If they prefer 
to do business through another party, 
that is their privilege, but if that party 
takes their money and fails to pay for 
their insurance with it, the loss should 
fall upon them. ; 

Colorado has a law which recognizes 
insurance brokers as a class by them- 
selves. In that state a broker secures 
a state license which permits him to 
solicit insurance and place it wher- 
ever he wants to or can. He is not the 
representative of any company. Illi- 
nois needs something of the same sort, 
a law which will give due notice to the 
people generally that when they deal 
with men who hold no certificate of 
authority from the insurance company 
in which they are to get a policy, it 1S 
as if the assured sent an employe to 
buy the insurance and payment to the 
broker does not constitute payment 
to the company. 

Of Interest to All Concerned 

Such a law would not hurt the reput- 
able brokers. Their relations with their 
clients and their standing in the busi- 
ness insures them the continuance of 
the patronage they enjoy. It. would 
tend to rid them of the competition = 
irresponsible persons who not on y 
prey upon the companies and genera 
agents, but upon the assured also. 
this class are the men who collect pre- 
miums and fail to turn over the net, 
who collect a short rate premium from 
the assured and cancel the policy flat. 
who secure policies which do not fully 
cover because they can get a low rate 
by so misrepresenting the risk. It s 
to the interest of the public and oO 
every responsible man engaged in in- 
surance that the business be freed from 





Toliet; P. A. Lung, Peoria; H. B. Carlock, 
Carlock; L. H. Alvord, Bement. 


these pests. 
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AMONG CASUALTY AGENTS 


NEW COMPANY FOR OKLAHOMA 
Southwestern Casualty, With $500,000 
Capital, to Write All Casualty and 
Bonding Lines 











The Southwestern Casualty, the first 
of its kind to be organized in Okla- 
homa, has been granted a charter. The 
company is capitalized at $500,000 and 
incorporated by the following business 
men of Oklahoma City: I. M. Hol- 
comb, Buran House, J. H. Marshall, H. 
C. Ochiltree. Seymore Heyman, A. L. 
Welsh, J. M. Owen, R. E. Moist, W. A. 
McWharter and W. S. Weir, Jr. 
Twenty thousand shares of stock will 
be issued and sold. 

The new company will write the fol- 
lowing insurance: Personal accident, 
automobile liability, automobile bail 
bond, bicycle theft and bicycle accident, 
bank deposits, bank burglary, common 
carriers liability, contract bond, credit 
insurance, dentists’ liability, public lia- 
bility, druggists’ liability, surety bonds, 
safes, steam boiler and elevator insur- 
ance, employers’ liability, fidelity bonds, 
fly-wheel insurance, general liability in- 
surance, health insurance, judicial 
bonds, landlords’ liability, plate glass 
insurance, physicians’ liability, regis- 
tered mail, sprinkler leakage, teams in- 
surance, and workmen’s wages. 

The company will have its headquar- 
ters in the new American National 
Bank building, Oklahoma City, Okla., 
and later will lease ground and build a 
home office building. The temporary 
officers of the company are: President, 
A. L. Welsh; vice-president, Buran 
House; secretary, H. C. Ochiltree. A 
permanent organization will be com- 
pleted at the earliest possible moment. 





Barry Favors Uniformity 
At the instance’ of Commissioner 
Barry of Michigan, President Taft has 
been requested by Senator William Al- 
den Smith to detail some one from the 
Treasury department to be present at 
Colorado Springs this month, where the 
National Convention of Insurance Com- 
missioners will meet. 
he reason for this, according to Mr. 
Barry’s statement, is that the govern- 
ment has been making many rulings as 
to surety companies and others are be- 
ing promulgated. and it is advisable that 
such rulings should be alike by states 
and federal government both as to rates 
and liability. 





Two New Missouri Companies 
The Bank Insurance & Indemnity 
Company of Kansas City, Mo., has been 
granted a charter by the Missouri sec- 
retary of state. It proposes to insure 
bank deposits. 
The Kansas City Casualty has also 
been chartered. It will write fidelity, 
health and accident insurance. The 
capital of each company is $200,000. 





No Appointment Likely Soon 

. Following the death of Captain A. W. 
Masters, speculation commenced l- 
most immediately as to who would suc- 
ner him in the management of the 

nited States branch of -the London 
Guarantee & Accident. A man who is 
ty excellent position to know, states 
: at It is probable that Secretary Strong 
a the home office will visit Chicago 
before anybody is selected as manager, 
and it is probable that the company will 
not go outside of its own organization 
or a manager, but beyond this nobody 
on this side of the water can state much 
“~ than pos. 

is not likely that anything like 
haste will be shown in ponte oe he a 
manager. The London is so well or- 
8anized in this country, its policy is so 
— defined and understood by its 
aeons and the number of general 
aeents, with whom the company has to 
eal directly is so small that its affairs 





would not suffer if it went without a 
manager for some time yet. This be- 
ing the case, it is believed Mr. Strong 
will come to America, discuss the situa- 
tion with some of the company’s repre- 
sentatives and then select a man fully 
acquainted with its policy. 





Annual Meeting in October 
The annual meeting of the Board of 
Casualty and Surety Underwriters will 
be held in New York on Oct. 19. 





F. & C.’s Semiannual Figures 
The assets of the Fidelity & Cas- 
ualty have increased $729,441.38 in the 
first six months of the year, and the 

surplus has increased $559,900.28. 
The assets are now $9,379,327.04 as 
against $8,649,885.66 at Dec. 31, 1908, 


and the surplus to policyholders is 
$3,571,734.28 as against $3,011,834.00. 
The unearned premium reserve is 


$3,671,579.96 as against $3,570,269.09, an 
increase of $101,310.87, and the loss re- 
serves are $1,664,711.14 as against 
$1.629,597.62, an increase of $35,113.52. 

The cash premium income was 
$3,480,059.89 in the first six months of 
1909 as against $3,349,665.36 in the first 
six months of 1908, an increase of $130,- 
394.53. 





TO LOOK INTO BONDING RATES 





Joint Congressional Commission Will 
Investigate Increase in Fees 
Charged Federal Employes 





Washington, D. C., Aug. 9.—(Spe- } 


cial.)\—The new joint congressional 
commission, composed of members of 
House and Senate committees on ap- 
propriations, has been organized and a 
careful investigation of bonding rates 
will be made. The recent discussion of 
the rates which have been charged the 
govetnment by bonding companies for 


public officials brought about the ap- 


pointment of this commission. The 


charge was made in the House that the , 
bonding companies had increased their ; 
rates 300 or 400 percent during the past | 


year and the House members of the ap- 
propriations committee were bitterly 
opposed to passing the emergency ap- 
propriation bill without the provision 
limiting these rates. 

Senator Jacob H. Gallinger of New 
Hampshire was made chairman of the 
investigating commission and Repre- 
sentative James A. Tawney of Minne- 
sota, chairman of the House appropri- 
ations committee, vice-chairman. Mr. 
Tawney will have charge of the investi- 
gation because of the absence of Sen- 
ator Gallinger in Europe with the na- 
tional waterways commission. Expert 
auditors and other assistants will be 
employed and the investigation will go 
to the bottom of the charges which 
were made in the House. Mr. Tawney 
has announced that it will be no play 
investigation but a real one. He was 
one of the most earnest advocates of 
the proposed rates which were finally 
left out of the appropriations bill. 





Hits Live Stock Company 


The North Dakota department says: 
“We have been advised that the North- 
western Live Stock Insurance Company 
of Seattle, Wash., has been soliciting 
business in this state, and that adver- 
tisements giving the name of this com- 
pany’s local agent, have appeared in 
some of the state papers. We caution 
the public that this company has no 
authority to operate here and that it is 
liable to prosecution under our insur- 
ance laws. When being approached by 
an insurance agent, either in person or 
by mail, it would be well to satisfy 
oneself that the agent is supplied with 
a license and that the company he rep- 
resents is authorized to transact busi- 
ness in this state. The various lines of 
insurance for which there is a demand 
in North Dakota are well represented 
by duly authorized and reputable com- 
panies that have complied with our 


AMERICAN FIDELITY CO. 


MONTPELIER, VERMONT 
Liability, Burglary, Personal Accident§ and Health, Fidelity and Surety Bonds 


ALSO THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 


Special Inducements to Agents?and Brokers 


HUTCHINSON & COOLEY, S“cmutse"* 159 La Salle St., Chicago 
CHRIS. SCHROEDER & SON, Srstses* 83-85 Michigan St., Milwaukee 
E, J. SCOONOVER, Ssetu2%"' 509 Law Building, Indianapolis 
TRAFFORD N. JAYNE, fo!’ scot: 709 Hennepin Ave., Minneapolis 


FA. BUGHANAN, Jr, °wet'e'e% 919 Johnston Blig., Cincinnat 
812 Park Bldg., Cleveland 


THE PHYPERS BROS. CO. s Northeastern Ohle 
739 Reibold Bldg, Dayton 


RUSS L. WHITNEY, — Wesiere onio 
“PERFECTION” POLICIES 


Westera Ohio 
are issued only by the 


COLONIAL CASUALTY CO., 
Continental Casualty 


HUNTINCTON, W. VA. 

Writes all forms Personal, Accident and Health 

Railway Instaliment Departments. Company 
“THB OHIO COMPANY.” CHICAGO, Illinois 


Insurance. Agents wanted in Ohio, West Virginia, 
Ww Accident and H 
The Bankers Surety Compatty | .o'ritien:‘we wil write whem. 











Kentucky, Virginia, North Carolina, Tennessee 
and Alabama for the Commercial, Industrial and 





qritttameen Batiting, CLEVELAND, CMIO. | enh cemratte Sand Serctiany to Good Sim, 
Capital $500,000.00 Fully Pale H. G. B. ALEXANDER 


Becomes Surety on! Bonds. 


President and General Manages 
Chartered Under Ohio Laws. 


8208 Michigan Ave., Chicago, Ill. 








#200.000 Doposited with Insurance Commission 


Security Casualty Company 


OF INDIANAPOLIS 
Acompany up-to-the-minute in its methods, ideasand policies. Protect 
the producer. Wants agents and special representatives on salary or 
commission basis. Writes Commercial or Industrial Health and 
Accident, Automobile, Fire, Theft and Collision Insurance. Cor- 
respondence with producers solicited. Address the Company 


WANTED 


Hustlers desiring top notch contracts in growing, progressive Company, 
Popular Up-to-Date Health, Accident and Death Policies. 30,000 risks 
in force in thirty States. Liberal compensation guaranteed. 
Monthly and Annual Premiums. 


7 Cash Capital and Surplus, $260,000. FEDERAL CASUALTY COMPANY, Detroit, Mich. 


The Union Health and Accident Company 


DENVER, COLORADO 
SURPLUS, $38,000.00 CASH CAPITAL, $100,000.00 


Issues all the latest forms of Health and Accident policies on both commercial and industrial plan, 
State Agents wanted in Pennsylvania, West Virginia, Kansas, South Dakota, Washington and California. 
Dstrict Managers desired in Colorado, Wyoming, Utah, Alabama, Arkansas and Arizona. 





CAPITAL 
$100,000.00 




















Surplus and Capital ..............--- 460,323 
Be DN a 4400080046060 jeeeteces BOEe 


NORTH 
\MERICAN 


\CCIDENT 


Disability Insurance, Sickness or Accident, 
$1.00 per month to $100.00 per year. 


INSURANCE CO 
CHICAGO 


ro 


EXCLUSIVE TERRITORY. 


E. FORREST, Secy., Chicago 





Write A. 





laws, and that pay taxes for the privi- 
lege of operating here. It will be fairer 
to them and more satisfactory to the 
insured, if all insurance business is 
transacted with these companies.” 


others to pay the indemnities. There 
is some doubt of the constitutionality 
of taxing manufacturers at different 
rates, but the committee thinks such a 
move would stand the test. 








Industrial Committee at Work 

It seems probable that the Wiscon- 
sin special legislative committee on in- 
dustrial insurance will recommend a 
compulsory fixed indemnity measure to 
the next Wisconsin legislature. The 
plan that seems to be favored provides 
for the state handling the funds and 


Two Agency Changes Made 

The American Bonding’s changes in 
agencies at es Moines have been 
rapid of late. It was only a few days 
ago that the company took up its gen- 
eral agency with the McCutchen-Ver- 
ran Company and transferred it to Dud- 
ley, Tones & Read. In less than a week 








levying a tax on manufacturers and | dissensions among stockholders in that 
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agency came to a head and the Amer- 
ican Bonding went out with M. L. Dud- 
ley. The McCutchen-Verran Com- 
pany still has the expirations of the 
American Bonding, and takes a city 
agency. Messrs. Tones and Read of 
Dudley, Tones & Read, will likely re- 
tain the general agency of the Bank- 
ers. Surety. 

Willcox, Howell & Hopkins, who re- 
signed the Des Moines agency of the 
National Surety some months ago, took 
on the United Surety. 





AUTOMOBILE LIABILITY RULE 





Theory on Which Iowa Department 
Permits Some Kinds of Insurance 
and Prohibits Others 





Des Moines, lowa, Aug. 11.—(Spe- 
cial.)—The question of the right of 
companies to write automobile liability 
insurance in Iowa is now before Attor- 
ney-General Byers, from whom State 
Auditor Bleakly asked a ruling. The 
attorney-general’s opinion is scarcely 
looked for immediately, as he has a 
number of very important questions be- 
fore him at present. 

Considerable prominence has _ been 
given the statement that Mr. Bleakly’s 
ruling against automobile liability insur- 
ance was based on his opinion that 
such insurance is against public policy, 
as inducing recklessness on the part of 
owners and drivers. He holds this 
view, but it was not the basis of the 
ruling. The Iowa casualty laws are a 
patchwork of antiquated and unreason- 
able restrictions, which have been 
amended and liberalized from time to 
time. Under these laws no line may be 
written which is not specifically permit- 
ted. Automobile liability is not such a 
line and, therefore, the auditor holds it 
cannot be written in the state. 

There are other lines of liability in- 
surance which are written in lowa 
about whose authorization there is 
doubt, but the insurance department 
has not ruled them out because it be- 
lieves they come within the intent of 
the permission to do employers’ lia- 
bility insurance. The theory on which 
the department acts, appears to be that 
employers’ liability insurance is in- 
tended for the protection of an 
employer against the results’. of 
neglect by his employes or _ sub- 
ordinates rather than of himself. Fol- 
lowing this reasoning, the department 
tended for the protection of an 
employer against the results of acts 
what his hired teamsters do or fail to 
do, while if most teams were driven by 
their owners, it is a question whether 
this would not be ruled out. So, pub- 
lic liability for business blocks, is not 
tabooed, as claims more often result 
from acts or omissions of employes of 
the owner than of the owner person- 
ally. As to general liability for owners 
cf houses or flats, Chief Clerk Byrkib 
of the insurance department expresses 
more doubt. There is ground to ques- 
tion whether automobile liability would 
not have been construed as within the 
pale of the law, if automobiles generally 


were driven by hired chauffeurs instead | 


of by owners. 

If the attorney-general confirms the 
state auditor’s ruling, it is a question 
what the companies will do. It is 
hinted that some company may go into 
court. There is doubt about this, how- 
ever, as a case would scarcely reach the 
supreme court before the next session 
of the legislature. The insurance de- 
partment regards it as more likely the 
companies will let the matter rest till 
the next session and then endeavor to 
have the law amended so as definitely 
to permit automobile liabilty insurance. 

The auditor’s ruling upset the plans 
of some Des Moines men who were 
considering organizing a company to 
write automobile liability insurance. 
Since the ruling was made, they have 
had up the question of organizing a 
service company to furnish automobile 
owners, for an annual charge, the serv- 





ice of lawyers and adjusters in case of 
accident, but not satisfying judgments 
against the owner of the car. 





June Embezzlements 
Press notices and dispatches, as col- 
lected by the fidelity department of the 
Fidelity & Casualty, indicate, for the 
month of June, 1909, the following de- 
falcations: 


Banks and trust companies........... $ 77,995 
Beneficial associationS..........+seeee- 7,864 
PE OEE coc esheeceveresenersaee 145,723 
CE DINNER, 6.0.60 0000006000 008008 77,790 
Insurance COMpanieS......+..eeeeeeees 5,000 
Cottst QFUSB. c ccccccvcccccscceccecescs 74,300 
Transportation companies............+.-- 1,990 
Sivedinneeas 6sknee ao bee eesetee bn nts 37,374 

EE kw 0 ska dncknepacceesinnsiee $428,036 





New Preferred Class Policy 
The German Commercial is issuing 
a $1 a month policy for preferred 
classes giving the following benefits, 
which are doubled if the accident hap- 
pens while the assured is on a common 


carrier: 
Accidental death benefit .......... ovens $600 
ee £  e 600 
a Ge We MOO cdaaciesbdontsecepeedias 600 
Deen “OR GE TD: wake scadecstnesnssoses 300 
BG GE GES BG. dccccccdsecconencesvacss 200 
Monthly accident benefits while disabled 
ee OG MED 5 Viens tr e's cedaeewases 60 
Monthly illness benefit for any illness (for 
© ME) 66 ods vpe sss descdvesicevecoe 60 





Will Not Contest Rulings 


It has been reported that the Fidelity 
& Casualty would contest some of the 
rulings of the Minnesota department 
on the new law of that state, but Presi- 
dent Seward denies this in the Monthly 
3ulletin. He says: 


We always stand ready to make contests in 
defense of our rights in the courts, but we have 
no reason to believe that any such contest 
will be necessary in Minnesota. While we do 
not believe at all that it is right for a commis- 
sioner, or even for a state to dictate the terms 
of policy contracts, and do not think that some 
of Mr. Hartigan’s contentions have been alto- 
gether right, we have made and will hereafter 
in all such cases make all reasonable efforts 
to reach practical business agreements, leaving 
the broad questions involved to be passed upon 
by the courts in instances which it may be 
worth while to contest. 





Going Up 

Stephen A. Martin, associate man- 
ager of the United States Fidelity & 
Guaranty at St. Louis, is another insur- 
ance man who has caught the balloon 
fever. Sidney A. Foster, secretary of 
the Royal Union Mutual Life, was the 
first one to plan an ascension, and it is 
likely others will follow. Mr. Martin 
has arranged with K. S. Louis Von 
Phul, the aeronaut, for his trip. 





Nebraska Begins Suits 


Attorney General Thompson at Lin- 
coln, Neb., in the district court asked 
a writ enjoining the American Surety 
from doing business in Nebraska be- 
cause of its alleged failure to comply 
with the provisions of the Junkin anti- 
trust act. Similar writs will be asked 
against nineteen other foreign bonding 
companies. Only two state companies 
will escape the rigor of this action. 





Stock is Selling Well 

L. V. Gilliam, one of the main pro- 
moters of the Enterprise Casualty of 
Philadelphia, reports $613,000 stock 
sold up to Aug. 1. The Girard Securi- 
ties Company has underwritten 10,000 
shares or $150,000. H. G. Farnham has 
gone to Boston to sell the stock thus 
underwritten. The Enterprise Cas- 
ualty has enlisted some prominent men 
in its cause. 





Company Refused License 

Topeka, Kan., August 11.—(Special.) 
—Superintendent Barnes today refused’ 
the Bankers Guaranty & Surety of To- 
peka permission to transaét business 
in Kansas. He holds that the com- 
pany has not complied with the insur- 
ance laws of the state, as all of its cap- 
ital stock has not been subscribed for 
and that the required deposit has not 
been made with the state treasurer. He 
also states that he is not satisfied that 
the policy which the company proposes 





to write conforms with the state insur- 
ance laws. 

The Bankers Guaranty & Surety im- 
mediately applied to the supreme court 
for a writ compelling the superintend- 
ent of insurance to permit the com- 
pany to start. The writ was granted 
and the superintendent has until Aug. 
30 in which to make his reply. The 
company is organized to insure national 
bank deposits, as the state law pro- 
vides for a fund to insure state bank 
deposits. 


CASUALTY APPOINTMENTS 
fe 


Aetna Indem.—Myrtle O. Hite, Fremont. 
, Cas. Co. of Amer.—C. S. Reynolds, Napo- 
eon. 





Colonial Cas.—C. E. Kean, Portsmouth. 
Mass. Bonding—E. E. Ensminger, Columbus. 
N. A. Acci.—Griffin Bros., Lima; C. Schister, 
Birmingham; W. os, Coshocton; J. A, 
Wonnell, Port Clinton. 
Natl. Surety—Kramer & Harvis, Mansfield. 
New Ams. Cas.—A. J. Haughran, Zanesville: 
ee a ot | Green. , 
Natl. Casualty—F. Konscultyzky, Cincinnati. 
Penna. Cas.—C. W. Andrews, Pleasantville. 
Phila. Cas—F. A. Koppe, Logan; Wendel 
Helfrich, Galion. 








United States Casualty Company 


Accident, Health, Disability, Lia- 
bility, Boiler. Burglary, Physi- 
cians’ Defense, Sprinkler Leakage, 


B. H. WOODSMALL & 60., ©*4"ASNzS FOR 


Law Building, - INDIANAPOLIS 





LONDON GUARANTEE AND ACCIDENT CO., Lt 


HEAD OFFICE 


CHICAGO 


A. W. MASTERS 


General Manager 





OF LONDON. 
sy ENCLAND. 


LIABILITY 
ACCIDENT 
HEALTH 


BURGLARY 
STEAM BOILER 
CREDIT 


CONKLING, PRICE & WEBB, w°"%c' sis. 171 La Salle Street, Chicago 


RAYMOND & RAYMOND, 
FRED L. GRAY COMPANY, 





Earn More! Write 


Live Stock Insurance! 


General nts 
os Age 
Northwestern 
Managers 


310 Ford Building, Detroit 
Security Bank Bldg., Minneapolis 


ASSETS $258,000 00 


It will pay you well to add this branch to your business. This Company 
insures horses, mules and cattle against death from any cause. Attractive 





Agente 


Wanted | SUtance Department. 











policies, fully protected by deposit of securities with Indiana In- 
Unlimited opportunities. 
petition. This is the only recognized company of its kind, en- 


No real com- 


dorsed by all the large breeders and importers. Write now about your territory. 


LOSSES PAID IN 1908, $87,522.00 


SURPLUS AS TO POLICYHOLDERS, $131,897.94 


Indiana & Ohio Live Stock Insurance Co. 


(Estab. 1886) 





CRAWFORDSVILLE, IND. 





The Aetna Indemnity Company 


of Hartford, Connecticut 


EXxEcUuTES— 


Surety bonds for Contractors, 


Surety bonds required in Court proceedings, 

Surety bonds covering miscellaneous requirements. . 

Fidelity bonds guaranteeing the honesty of employees in 
positions of public and private trust. 


IssuEs— 
Burglary insurance policies. 
Health insurance policies. 


Plate glass insurance policies. 
Personal accident policies. 





We have desirable territory for agents and would be glad to correspond with 


business producers. 


THE AETNA INDEMNITY COMPANY, 68 William St., New York 








German Commercial 
Accident Company 


Authorized Capital, $300,000.00 
Surplus to Re ae eh nly 
$100,000.00 Deposited with Insurance Dept. 
NN we 
“*Definite” Policies of Accident, Health and 
Disability Insurance are “Standard” 


Three Departments: 
Commercial, Industrial and Coupon 





OPERATING IN FIFTEEN STATES 
Address 
Horace B. Meininger, Sec. and Gen. Mgr. 
1011 Chestnut Street, PHILADELPHIA, PA. 














Edmund F. Green, President 
John C. Coleman, Vice-Pres. Ant, Borel & Co., Treas. 
Franklin A. Zane, Sec’y Frank P. Deering, Counsel 


Unlimited Liability of Stockholders 


Assets over One-half-Million Dollars 


Pacific Coast Casualty Co. 


OF SAN FRANCISCO 


Employers’ Liability, Automobile Liability, 
Teams, Vessels, General Liability; Eleva- 
tor, Burglary and Plate Glass Insurance. 

H. S. WARNER, Gen’l Agent 
CHICAGO, ILL. 








August 12, 1909. 





THE WESTERN UNDERWRITER. 


15 








Pittsburg Cas.—C. A. McNish, Dayton. 

Standard—E. C. Strum, Fremont. 

U. S. H. & Acci.—G. F. Gruff, Toledo; G. W. 
Huston, Newcomerstown. 


Wisconsin 


Emp. Liab—H. Gollusch, Milwaukee. 
Standard—L. D. Print, Appleton. 
Travelers—A. H. Mierswa, Shawano. 

U. S. Fid. & Guar.—G. M. Ferris, Elkhorn; 
Alfred Proseth, Washburn; Webb & Tratt, Fort 
Atkinson. Z : 

Empl. Liab—R. L. Merrill, Milwaukee. 

Fid. & Cas.—R. J. Kerr, Waukesha; C. F. 
Peterson, Mellen. 

Ocean—W. C. Hintze, Wausau. 

Standard—J. B. Schuster, Milwaukee. 

Title Guar. & Sur.—C. W. Lloyd, Ashland; 
J. M. Kelley, Baraboo; R. M. Van Doren, New 
‘London; H. -McGowan, Algoma; T. J. 
Welsch, Beaver Dam; . Smith, DePere; 
C. O. Price, Wausau; M. M. Hueffner, Racine; 
Joseph Chopin, Kaukauna. 

“ Travelers—S. D. Woodhouse, La Crosse; G. 
C. Hume, Chilton. 
U. S. Health & Acci—W. B. Dunning, Green 


Bay. 
Michigan 
Amer. Bonding—M. B. Liddell, Milford. 
Amer. Live Stock—E. F. Beebe, Albion; P. R. 


Bevier, Hillsdale;; A. L. Fellows, Jackson; R. 
S. Scott, Marshall. ; 

Empire State Surety—John J. Hocking, Cal- 
umet. 


Federal Cas—E. P. Sands, Detroit; Frank 
McDonald, Detroit. , 

Fid. & Cas.—R. C. Furber, ~~} F. H. 
McKeyes, Lawton; E. E. Wilson, South Haven. 

Gen. Acci., Scot.—Donald R. Ware, Jackson. 

National Cas.—E. J. Harrison, Detroit; Wm. 
H. Ambler, Northville. 

Natl. Surety—V. B. Cannon, Deerfield; S. C. 
Dixon, Dundee; Hart & Fullenwider, South 
Haven. . , 

North Amer. Acci.—J. Jacobs, Detroit. 

Preferred Acci.—D. R. Ware, Jackson. ; 

Travelers Indem.—C. C. Wormer, Jr., Detroit. 


U. S. Fid. & Guar.—C. L. Robertson, Adrian. 
U. S. Health & Acci.—O. J. Kuhn, Saginaw. 
Home Cas., Mich.—W. W. Brunn, Detroit; 


W. C. Stoddard, Jackson. 


Indiana 


Ocean—Dausman & Walker, Evansville; W. R. 
Spencer, Fort Wayne. 

Phoenix Pref.—P. L. Hartzell, Fort Wayne. 

Standard—J. P. Hall, Indianapolis. 

U. S. Health & Acci.—Alexander Kohn, Gary. 

United Sur.—W. W. Brunn, Bluffton; Hed- 
rick & Borns Co., Indiana Harbor. 


Tilinois. 


Columbian Natl. Life (Casualty)—C. D. Mims, 
Rockford. 

Hartford S. B.—W. B. McHenry, Rochelle. 

Fid. & Dep.—E. L. Gilbert, Cairo. 

Ger. Coml.—J. C. Petry, Decatur. 

National Cas.—J. D. Allen, Chicago; A. B. 
Alsop, Chicago. ‘ 

Phoenix Pref.—John McWilliams, Peoria. 

U. S. Cas.—J. F. Riley, Quincy; F. D 
Farrell, Chicago. 

United Sur.—Johnson Aughenbaugh, Kenney. 

Cas. Co. of Amer.—Robert Connolly & Co., 
Springfield; Frank Ryan, Springfield; Bert E. 
Chatten, Quincy. A 
Columbian Natl.—William A. Miller, Chicago; 

Rives, Rockbridge. Z 

Federal Cas.—M. J. Carroll, East St. Louis; 
. B. Collings, Danville. 

General Acci—Thomas L. Fekets, East St. 
Louis; George M. Herrick, Chicago; O. F. 
Nightingale, Crescent City. 

teat Eastern Cas.—J. E. Gard and D. F. 
Morgan, Springfield. 

German Com]. Acci.—H. S. Beyemeyer, Mt. 
Pulaski. 

Maryland Cas.—E. V. and R. L. 


Cotter 
Hagler, Murphysboro. 


Natl. Cas—H. B. Berg, Chicago. - 
Natl. Surety—Critchell, Miller, Whitney & 
Barbour, Chicago. 


. New Amsterdam Cas.—S. E. Moisant, Kanka- 


ee. 

N. J. Plate Glass—A. Merrick and G. B. 
Walker, Robinson. i 
Ocean Acci.—L. W. Lawton, Delavan; E. N. 
Dietmeyer, Waukegan; F. H. La Rocque, Man- 
teno; t ‘3 Spring Valley; J. W. 
Scott, Springfield. 


Pacific Mutual Life—Clarence O. Littler, 
Streator; William Wright, F. Rourke, F. 
Hastings, T. Somerville, William Gross, August 
Koblitz, F. A. Rose and E. R. Scott, Chicago. 
Phoenix Preferred Acci—J. H. Williams, 

Pittsfield; C. W. Ross, Peoria, 
Bushnell; W. 


Royal Cas.—Edwin C. Laux, 
O. Farrin, Pulaski. 

Standard Acci—L. E. Hughes, Galesburg; 
Horace Baker, El Paso; James O. Briggs, Mt. 
Sterling; Miss Ina C. Felder, Carthage; W. J. 
Maloney, Utica. 

travelers (Casualty)—Harry Morgan, Spring- 
oi; Wm. P. Comeford, Quincy; J. O. Conner, 
gatvard; M. P. Layton, Minonk; P. N. Olson, 
tronghurst; G. N. Weber, Pekin; J. H. Sulli- 
=, Mt. Carmel; W. S. Allison, Gardiner; 
t M. Colligan, Rock Island; H. McC. Duncan, 
Streator; Harry High, Havana; E. L. Lees, 





Pana; W. F. Barton, Sullivan; O. L. Brodway, 
Palmyra; H. M. Duncan, Pekin; John Guisman, 
Highland; Robt. Y. Hall, Champaign; D. J. 
McCarthy, Oakford; Fred Swanson, Danville; 
E. B. Swygard, Peoria; Walter Tyler, 
Taylorville; f B. Weems, Lincoln; George C. 
Hopkins, Oregon; T. W. Burton, John 

Allison, Brainard Honsinger, . H. Nixon, 
i. Dixon and J. W. Ullmann, Chicago. 


S. Health & Acci—Edward M. Burns, 


Cornell. 





CASUALTY NOTES 


The American Surety has appointed Harry 
Bell as agent at Indianapolis. 

The Aetna Life has appointed S. 
of Gary, Ind., as agent in the casua 
ment. 


The Casualty Company of America has as- 
sumed a more liberal attitude in writing con- 
tractors’ liability and its agents are getting more 
of that class. 


Fred Boyer has captured the general liability, 
boiler and fly wheel insurance in the new 
Hotel La Salle in Chicago and placed it in the 
United States Casualty. 

R. E. Claypool, special agent of the Casualty 
Company of America in Illinois, has decided to 
remain in his present sition and not go to 
Omaha for the neice tate Surety. 

The Central Business Men’s Accident Asso- 
ciation has been organized at Dayton, Ohio, 
to do a personal accident business along the 
same lines as the Interstate Accident Associa- 
tion of Des Moines. 

The German Commercial Accident reports an 
8914 percent increase in premiums during July 


}- Watson 
ty depart- 


over July 1908. Secretary Meininger says: 
“The general results in premiums and in_busi- 
ness for July 1909 were the largest of any 


month yet experienced by the company.” 


Humphrey & Bates, general agents for the 
Fidelity & Deposit at St. Louis, landed the big 
bond of the Missouri Valley Bridge & Iron 
Company, which has the contract for erecting 
the piers for the St. Louis municipal free bridge. 
The bond was signed last week and delivered to 
the city. The amount of the bond is $118,708.91. 

Wm. T. Sowers of Des Moines, manager of 
the Fidelity & Casualty for Iowa, made an in- 
crease of about $10,000 in premiums for the 
first half of the year over the five months, 
February-July, in 1908, in which he was in 
charge of the office. About half of this gain 
was in accident and health business and most 
of the remainder was divided about equally 
between boiler and liability business. 


The Fidelity & Deposit has started suit against 
Carl M. Spencer, embezzling teller of the Des 
Moines National bank, for $5,020.90. Spencer 
was convicted and sentenced to five years in the 
government penitentiary at Fort Leavenworth. 
President Taft shortened the term to three years. 
The bonding company made good the deficit 
and has now commenced the action to recover. 

The executive committee of the Burglary In- 
surance Underwriters’ Association held a meet- 
ing in New York this week and took up the 
question of bank burglary rates. It was de- 
cided to modify the schedule in some particu- 
lars, by not making the rate on the specific 
make of safes so arbitrary as heretofore, but 
rather leaving it open to the judgment of the 
agent as to the value of the protection offered. 

A special meeting of the Surety Association 
of America was held in New York last week to 
consider the government fidelity bonding situa- 
ticn, but no action was taken further than to 
appoint a committee to confer with the congres- 
sional committee provided for in the bill. The 
surety committee consists of President Edwin 
Warfield of the Fidelity & Deposit, 
Vice President J. Kemp Bartlett of the United 
States Fidelity and Guaranty, and Vice Presi- 
dent F. W. Lafrentz of the American Surety. 


The Northwestern Trust Company of Grand 
Forks is the name of a new company that has 
been recently organized. It has a capital stock 
of $100,000, and will transact a general surety 
business. Y. Sarles, Fred L. Goodman, 
James Rea Carley of Hillsboro, N. D.; /-_ 4 
Murphy of ~— my and Tracy R. Bangs, 
as. A. Dinne, J. D. Bacon, Wm. Spriggs and 

. H. Beecher of Grand Forks, N. D., com- 
pose the board of directors. The management 
of the company will be under the direction of 
James Rea Carley, formerly state agent for the 
Fidelity & Deposit. ° 

Silas A. Barton, state auditor of Nebraska, 
and J. M. Gilchrist of Omaha are in the east 
visiting the various surety companies with a 
view of securing information as to the deposi- 
tory and fidelity bond experience of the com- 
panies operating in Nebraska to be used in con- 
nection with the revision of surety rates in that 
state. Some of the surety men are disposed to 
express doubts as to the preety of Mr. Gil- 
christ’s connection with the mission, as he is 
understood to be affiliated with one of the Ne- 
braska*surety companies. 





The FRANKFORT “= 


MARINE, ACCIDENT 
and PLATE CLASS 


INSURANCE CO. 


UNITED STATES DEPARTMENT, 100 William St; New Your 
INSURANCES TRANSACTED 


of Frankfort-on-the-Main, Germany 


LIABILITY— BURGLARY 
Employers, General, Vessel Owners, WORKMEN’S COLLECTIVE 
Landlords, Contigent, INDIVIDUAL ACCIDENT & HEALTH 
Teams, Elevater, Druggists and Physicians INDUSTRIAL ACCIDENT 4 HEALTH 
M. J. GROGAN, Resident Sec’y Cook Branch, 


County ational Chteng, Til, 
THOS. M. ROBBINS. Resident Sec’y » New England Bldg., Cleveland, Ohio 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 











couLpD YOU ? 


Sell a Straight HONEST STOCK with THE BACKING of 


100 LEADING BUSINESS MEN 


OUR STOCK is held and VOUCHED FOR by the 
BEST BUSINESS MEN IN OHIO 


Address with References and Outline of Experience 


AMERICAN LIABILITY COMPANY 
2nd National Bank Building CINCINNATI, OHIO 


Bonds— Casualty 


AGENTS 
IF 
YOU 





Can command Bond or Casualty Business, 
Are seeking an Agency connection, 


Are not representing another like company, 


Address: AGENCY DEPARTMENT 


The Empire State Surety Company 
NEW YORK 





UNITED SURETY COMPANY 


BALTIMORE MD. 


JOHN MCGILLEN, 
GENERAL AGENT FOR ILLINOIS, 
BORLAND BLDG., 181 La SALLEST., OMICA 
TELEPHONE CewTRat 4287. 
THE FLETCHER Co., THE ELDRED AGENCY, 


®. W. Manacens, GENERAL AGENTS, 
Bank or Commence Bioe., 10 MrTcHett Bive,. 


MINNEAPOLIS, Minn. Mi.wauKec, Wis. » 


AGENTS, ATTENTION! 


THE AMERICAN LIVE STOCK 
INSURANCE COMPANY 


INDIANAPOLIS, IND. 


STERLING R. HOLT, President H. C. NAYLOR, Secretary 
Paid up Cash Capital $100,000 Net Surplus $25,000 


Insures Horses, Mules and Cattle Against Death From Any 
Cause Anywhere in the United States or Canade 


Liberal Contracts to Agents 


For Territory Apply to Home Office 


GO, ILL. 











CAPITAL FULLY PAID, $1,000,000 
The American Credit-Indemnity Co. 
of New York 
Credit Insurance Onlv 








S. M. PHELAN, President 


E. M. TREAT, Vice-Pres. & Sec’y 





Insures Manufacturers and Wholesalers against Excessive Annual Loss through 
Iosstvency of Customers. We can always use a few high-class solicitors, 


Pierce Building, ST. LOUIS, MO. 302 Broadway, NEW YORK 
Offices in All Principal Cities 
J. F. HALLWEGEN, General Agent, 1140 Marquette Bldg., CHICAGO 
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TRY TO LINE UP KANSAS CITY 





Committee to Strive to Perfect Form 
of Working Agreement—New $100 
License Ordinance Soon 





A committee of five, of which R. B. 
Jones is chairman, has been named to 
get up a constitution and by-laws for 
the proposed Kansas City, Mo., local 
agents’ club. The agents will probably 
drop the sole agency plan and try to 
limit company representation to two 
agencies. There is far from unanimity 
of opinion among the agents and the 
outcome of the ultimate success of get- 
ting a strong organization is rather 
doubtful. 

The recent state law permitting Kan- 
sas City and St. Joseph to pass local 
ordinances requiring companies to pay 
$100 for each separate agency repre- 
sentaion will be put through the city 
council soon. This will tend to break 
up the multiple agency fever. It is 
said that the two companies that have 
the largest number of agents threaten 
to make most of them brokers and thus 
defeat the object arrived at in the ordi- 
nance. However, the agents expect to 
get a license fee on brokers even higher 
than agents will be required to pay. 





BIG DELEGATION FROM IOWA 





Hawkeye State Field Men, Wearing 
Badges, to Attend Northwestern 
Meeting in Force 





I’. G. Ainley, most loyal gander of 
the lowa pond of the Blue Goose, has 
taken the initiative in a movement to 
send a big delegation from the Hawk- 
eye state to the Northwestern meet- 
ing. Last week he sent a letter to 
Iowa field men, outlining a plan to have 
a badge emblematic both of the Blue 
Goose and the Iowa State Fire Pre- 
ventive Association, which would dis- 
tinguish the Iowa members of the 
Northwestern association. The first 
mail Monday morning brought numer- 
ous orders for badges. From now un- 
til October strong efforts will be put 
forth to round up a big crowd. The 
Iowa men propose to get rooms on 
one floor of the Hotel La Salle and 
have state headquarters. 





May Organize Nebraska Association 


Field men of Nebraska have called 
a meeting to be held at the Hotel 
Rome, Omaha, at 2 p. m., Tuesday, 
Sept. 7, for the purpose of considering 
the advisability of organizing a state 
fire prevention association. At 8 
o’clock in the evening the Blue Goose 
will have an Irish Smoker at the same 
hotel. 

The call is signed by E. D. Marr, S. 
J. Henderson, F. M. Pond, Wm. A. 
Graham and C. D. Mullen. 





Des Moines Agency Splits 

The incorporated agency of Dudley, 
Tones & Read at Des Moines has split 
up, M. L. Dudley going out and open- 
ing a temporary office on the same floor 
of the Crocker building. Mr. Dudley 
expects soon to close negotiations with 
a young man connected with another 
agency in the city. 

The split in the agency was not 
friendly and last week it looked as if it 
might be necessary to have a receiver 
settle the dispute. Early this week, 
however, the prospects were good that 
a settlement would be effected by 
Messrs. Tones and Read’s buying Mr. 
Dudley’s stock and letting him have two 
or three companies, Mr. Dudley not to 
seek to get the other companies. 

M. L. Dudley started an agency in 
Des Moines six years ago, on his re- 
turn to the city from Chicago, where he 
had been an agency director of the 
New York Life. A. E. Read later be- 





tion for years. A few months ago the 
two were combined and incorporated. 
Recently the annual meeting was held 
and salaries were readjusted on a basis 
which Mr. Dudley regarded as a 
“freeze-out” for him, and this led to his 
retirement from the agency at once. 





Nebraska Agency Meeting 

The annual meeting of the Nebraska 
Local Agents Association will be held 
at Omaha, Sept. 8. Indications point 
to a large attendance and the local com- 
mittee in charge expects to see that the 
visiting members are properly enter- 
tained, both at the meeting and after- 
wards. An invitation has been ex- 
tended to prominent Nebraska field 
men to be on hand, prepared with 
papers on a number of subjects of in- 
terest to the local agents as well as the 
companies. 


NEW SCHEME FOR ST. JOSEPH 








Missouri Fire Prevention Association 
Will Hereafter Conduct the Work 
of the Local Bureau 





The Missouri Fire Prevention Asso- 
ag recently had a committee visit 
Joseph, Mo., to arrange to take 
od the supervision of the local fire 
prevention bureau maintained there by 
the agents. It has been accomplishing 
excellent results but the feeling pre- 
vailed that it needed the stimulus of 
the field men’s organization. Already 
a number of companies have joined and 
will pay the membership fee of $1.50 a 
month, that were not affiliated with the 
work before. The committee has 
adopted as far as possible the system 
of the St. Louis Fire Prevention Bu- 
reau to St. Joseph. 

The St. Joseph Fire Prevention & In- 
spection Bureau was organized early in 
1907. The trouble has been lack of sup- 
port on part of agents and their com- 
panies. Mr. McBeth has been made a 
special policeman and has caused many 
arrests for failure to clean up premises. 
He makes detailed inspection reports 
and also reports regularly on sprinkler 
equipments. The committee of the 
Missouri Fire Prevention Association 
that made the new arrangements con- 
sisted of Raynolds Barnum, Agricul- 
—_ J. B. Bush, Niagara; S. E. Cate, 

B. & M.; A. B. Diggins, Firemans 
Fund: W. L. Ely, North America; > 
H. Grupe, Georgia on A. 
Maloney, Continental; W. L. Maillot 
N. ¥. Underwriters; E R. Perfect, 
American; R. W. Smith, Hamburg- Bre- 
men; F. T. M. Wenie, Williamsburg 
City; H. E. Minty, Queen. 

Joseph McBeth, the manager of the 

Joseph bureau, is in close touch 
with the city authorities and has been 
able to secure many improvements. At 
the recent meeting at St. Joseph when 
the new regime was put in operation, 
the building inspector, fire chief and 
chief electrician were present. All ex- 
pressed their confidence in Mr. McBeth 
and gave assurances of their desire to 
cooperate with him. 





President Jones Goes Abroad 
C. C. Jones of the R. B. Jones & 
Sons local agency at Kansas City, Mo., 
and president of the Missouri Local 
Agents Association, leaves in a few 
days on a European trip. He will be 
away until October. 





Timely Note of Warning 

A timely note of warning to agents 
at Kansas City and other large cities 
in Kansas has recently been sounded 
with reference to forms on certain 
large risks, notably packing houses. 
These forms in many instances do not 
agree with those furnished by Rater 
Eldridge. Under the laws that recently 
went into effect, and under their severe 
anti-discriminatory features they are 
likely to cause trouble for both agent 
and companies accepting them, particu- 











STARKWEATHER & SHEPLEY 


GENERAL AGENTS 
Rhode Island Fire Insurance Co. 
OF PROVIDENCE, RHODE ISLAND 
FIRE AND SPRINKLER LEAKAGE INSURANCE 
Sprinkler Leakage Rates Furnished on Application 


COOK COUNTY GENERAL AGENTS 
Sovereign Fire Assurance Co. 
OF CANADA 


SURPLUS LINES 


We have a bindi mtract with London Lloyds for Vanes Ss Canada 
pieces on “Mexico. including ea St eee 


L’Union (Est, 1828) of Hetwopele ( -. 1879) of 
D’Ass’ce Copeseige Du Phente d o> BOK bet net 
fiancee (Est. 1844) of Paris. Sun (Est. rok of Paris. Le Na: of Paris. 


o ) ti 
ard (Est. 1901) of Amsterdam. Amsterdam London of Amsterdam. Ee ea taat: : 
L’ Abeille (Est. 1857) of Paris. La France (Est. 15 ot Pai All these companies have money on 


Wann in this country subject to our check tor the payment of !osses, 
stern Office: 159 La Salle St., Chicago. H.V. Burrows, Manager 




















OF ROCKFORD, ILLINOIS 
ASSETS OVER $1,000,000.00 


FOURTEENTH ANNUAL STATEMENT, JANUARY 1, 1909 
Cash Capital = - - = © © «©  ©900,000.00 
Reserve for Unexpired Risks ~ ~ - - 573,346.20 
Reserve for all other SaeneEee - - - 39,120.37 
Net Surplus - - - - - - - _____ 115,083.12 

Total Admitted Assets . ° - $1,027,549.69 


Surplus to Policyholders’ - $415,083.12 


Cc, F. HENRY, President GEORGE L. WILEY, Secretary 
A. W. WORTHINGTON, Ass’t Sec’y 














FIRE AND TORNADO INSURANCE 


American National Insurance Company 


ROCK ISLAND, ILLINOIS 


H, H. CLEAVELAND, Pres, F. C. DENKMANN, Vice-Pres, M. P. VORE, Set’y 


Applications for agencies solicited from responsible agents 
in the desirable cities and towns where the company is 
mot represented in the States of Illinois, lowa, Missouri, 
Minnesota, Wisconsin, Michigan, Indiana and Ohio. 


Applications should be addressed to the 
Home Office at Rock Island, Illinois 
FIRE AND TORNADO 








LINCOLN, NEBRASKA. 
CHICAGO BRANCH, 159 La Salle St. 


GEO. ww. Re Tee Co 
MON TGOMERY-FUNKHOUGER 
President Vice-President 


CHAS. A.WEHMEYER, ~ ioe Agent 
for Michigan; Goshen, Ind 

EVERETT T. TANNER, Special Agt. 
for Illinois; Paris, Ill. 

EDW. A. KEELER, Special Agent for 
Ohio and West Va., Columbus, Obio. 


HENRY M. ZWEIG, General agent for 
Texas; Dallas, Tex. 

E. M. HITCHCOCK, Special Agent for 
Minnesota and Wisconsin; Minne- 
apolis, Minn. @ 

CHAS. L. McCORMICK, Special Agent 
for Missouri; Chicago, ill. 
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larly in view of the general hostility to 
the large packing house interests now 
existing. 


TWO COMPANIES TO COMBINE 








Merchants & Bankers and Capital of 
Des Moines Will Merge By 
End of Year 





The Merchants & Bankers and the 
Capital of Des Moines, being now un- 
der one control, will be consolidated, 
probably about the end of this year. 
This move has been under considera- 
tion for some time, but the plans are 
not entirely worked out yet. Secretary 
Charles E. Campbell says that the 
names of both companies probably will 
be retained in the consolidated com- 
pany and that an increase probably will 
be made in the paid capital stock. The 
Merchants & Bankers has $35,000 paid 
up and the Capital has $25,000. It will 
not be surprising if the capital after 
the merger will be increased to $100,- 


000 paid up. 





Henne Enters the Field 

Ernest A. Henne, a local agent at Ft. 
Scott, Kan., has been appointed special 
agent of the National Union in Kan- 
sas and Missouri under State Agent C. 
A. Heninger. ; ; 

Mr. Henne recently sold his business 
at Ft. Scott to John R. Kearns. He 
will make his headquarters in Wichita. 


Will Plan Fall Campaign 

The Iowa Association of Local Fire 
Insurance Agents is resting on its oars 
during the hot weather but expects to 
get busy in September. President Bin- 
der has signified his intention to call a 
meeting of the executive committee 
some time in August, when plans will 
be formulated for the fall campaign. It 
is hoped that the field men will take an 
active part in bringing the local agents 
to a realizating sense of the need of 
better laws in the state and greatly 
help the legislative committee. 





Interesting Complications Develop 


The recent explosion in building 75- 
83 West Third street, St. Paul, Minn., 
has already developed some interesting 
questions as to liability of companies 
interested thereon. 

It is reported since the fire that the 
property had been sold to the city of 
St. Paul, that part payment had been 
made to original owners, and that the 
city comptroller holds deed to be re- 
corded on payment of balance of pur- 
chase money. The policies, however, 
still stand in the name of original own- 
ers, without notices as to transfer. 

The fact that explosion was caused 
undoubtedly by an acetylene gas fac- 
tory installed in the building without 
notice to or consent of companies in- 
suring, further complicates matters and 
gives additional grounds for denial of 
liability. 





Ruling on Mutual Policies _ 

An opinion defining what provisions 
a mutual company may incorporate in 
its policies and what by-laws it may 
enact was rendered this week by the 
attorney general of Minnesota in reply 
to a query from Insurance Commis- 
sioner Hartigan. He says: 

our favor of the 9th instant, in which you 
ask for the opinion of this office on the herein- 
after stated questions was duly received. You 
State that Section 1640, Revised Laws 1905, 
Provides for the standard form of fire insurance 
contract which must be used in this state. 
Sections 1626, 1627 and 1629, R. L. 1905, re- 
¢ to the additional requirements in the case 
of a mutual fire insurance company. You ask: 
doi Can a mutual fire insurance company, 
oing business in this state, lawfully incor- 
porate in its contract any provision in conflict 
with the above sections, or anything in addition 
thereto? 

n answer to this query I would say that it 
a the opinion of this office that the same 
ould be answered in the negative. 
P Changes and additions are now forbidden 
— as specifically permitted, but the policy 
a contain all the conditions of insur- 
nce.” Wild Rice Lumber Co. vs. Royal Ins. 
0., 99 Minn. 195, 


io. further ask: Can a mutual fire in- 


€ company, operating in this state, legally 





adopt any by-law which would be in conflict 
with the sections hereinbefore mentioned? 

In answer to this question, I would say that 
we are of the opinion that any by-laws adopted 
by a mutual fire insurance organization under 
the laws of this state and doing business in 
this state, would be ineffectual to change in 
any way the terms of the insurance contract 
evidenced by the standard form, which under 
our laws they must issue in writing insurance. 

3. Does the printing of its by-laws by a 
mutual fire insurance company on the back of 
its policies make the same (by-laws) a part of 
the insurance contract? 

We are of the opinion that this question should 
be answered in the negative. s above indi- 
cated, we are of the opinion that mutual fire 
insurance companies organized under the laws 
of this state are now prohibited from enacting 
any by-laws affecting the contract of insurance 
other than those by-laws which they are specific- 
ally authorized to enact and make a part of 
their contract of insurance under the _pro- 
visions of Sections 1626, 1627 and 1629, R. L. 
1905, above referred to. 





Waldron in the Northwest 


Raymond Waldron, [Illinois state 
agent of the Delaware, Reliance and 
Rochester German, who is now being 
used by Manager O. C. Kemp as execu- 
tive special agent, has been assigned 
for the time being to Minnesota and 
the Dakotas in view of the fact that 
the J. Quincy Haas & Co. state agency 
will be terminated Sept. 1. Mr. Wald- 
ron is now in the northwestern field 
visiting the main agents. A state agent 
will be appointed soon to take charge 
and the agents in the three states after 
Sept. 1 will report direct to the Chicago 
department. 





Missouri Agency Appointments 


American, N. J.—C. W. Newland, Bogard; 
W._E. Crow, DeSoto; H. P. Faris, Clinton. 

Continental—I. N. Bundren, New Cambria; 
J. T. Randolph, Higbee. 

Farmers, Pa.—L. A. Brennecke, Cape 
Girardeau. 

Fidelity—Hadley Tatum, Joplin. 

er. Amer.—W. L. Divers, Milan; Holloway 
& Choate, Butler; J. M. Tague, Bronaugh; E. 


DeHart, Weatherby. 
em W. Va.—W. R. Menteer, Jefferson 
ity. 

Hanover—T. O. Luscombe, Crane. 

North Amer.—J. S. Rothwell, St. Louis; I. 
A. Gaines, Kirkwood; L. T. Harvey, Amazonia; 
E. Martin, Ashland; Julius Mever, Gorin; R. F. 
Moffatt, Montevalle; Kirkpatrick & Kirkpatrick, 
St. Louis; A. Tucker, Arbela; J Smith, 
Glenwood; Arthur Steeples, Granger; A. Frank 
Gibson, College Mound; T. D. Maupin, Prairie 
Hill; Willock Realty Co., Kansas City. 

State of Ill.—W. E. Crow, DeSoto. 

National, Ct.—J. D. Brookshire, 
H. H. McDowell, Lees Summit; F. 
Lockwood; T. M. Bugg, Vanduser. 


MINNESOTA NOTES 
The fire losses in Minnesota for June amount- 
ed to $70,000 as compared with $955,000 for the 
same month in 1908. 
_ The agency of Salem F. Scott at Vesta, Minn., 
is now entirely union, representing the Fire- 


Diamond; 
R. Heisey, 





mans Fund, Springfield, Pennsylvania and 
Northwestern F. & M. ' 
The broker’s license of R. P. Dowse of Du- 


luth was cancelled by the Minnesota depart- 
ment, as he was charged with writing busi- 
ness in unauthorized companies. 

While }- Q. Haas & Co. relinquish the state 
agency of the Delaware, Reliance and Roches- 
ter German Sept. 1 for Minnesota and the 


Dakotas, the firm will retain the St. Paul local 


agency. 


The ——/. ee Fire has withdrawn from | 


Minnesota. he policies now in effect in the 
state will continue in the hands of the com- 
pany until they expire, but it will not write 
any new business. 

Owing to change in the cashier of the bank,, 
the agency of Joseph Epple at Clements, Minn., 


GHORGIA HOME 


INSURANCE COMPANY OF COLUMBUS, GA., (Chartered 1859. 


Ci c.nesccapeessasescasascssdearescense $ 300,000 
sn ius aseaecesxsdenwsksoeues 1,393,803 
Surplus to Policy-Holders. .............0005 cseceees 492,437 


Western Department, 159 La Salle St., Chicago 
Sherwood D. Andrus, General Agent 








A CENTURY OLD IN 1909 


The North British and MercantileIns. Co. 


Losses Paid, over $157,000,000.00 


WESTERN DEPT., 159 La Salle St., CHICAGO, ILL. 
W. J LITTLEJOHN, Manager; GEO H. BELL, Asst. Manager 
ENTERED UNITED STATES IN 1866. 


FIRE ASSOCIATION OF PHILADELPHIA 


ORGANIZED 1817 





oe. 


Assets January ist, 1909, - - = : 
Net Surplus, - - - ‘= $2,019,851.48 
Surplus to Policy Holders, - 2,769,851.48 
Western and Pacific Coast Department: 
159 LA SALLE ST., ° - CHICAGO, ILL. 
J. W. ROBERTSON, Manager 


ROYAL EXCHANGE ASSURANCE 


OF LONDON, ENGLAND 


$8,097,410.61 





FOUNDED 1817. 
ue 





Incorporated A. D. 1720 


United States Branch, 92 William St., New York 


UBERTO C. CROSBY, 
General Manager 


WESTERN ASSURANCE 


| COMPANY OF TORONTO, CANADA 


Assets, January 1, 1909, in U. S............ $2,184,632.20 
Surplus in the United States 726,218.62 
Losses paid in U. S. from 1874 to 1908..... 34,169,372.59 


RICHARD D. HARVEY 
Assistant General Manager 





| 


HON. GEO. A. COX, President W. R. BROCK, Vice-President 


W. B. MEIKLE, General Manager 





Organized 1862 Capital $1,000,000 


HANOWV ER 


FIRE INSURANCE COMPANY OF NEW YORK 
FIFTY-SEVENTH ANNUAL STATEMENT, JAN. 1, 1909 
Assets, $4,395,625.89 Liabilities $2,332,581.88 Net Surplus $1,063,044.01 


Western Department, 184 La Salle St., Chicago 
C. W. HIGLEY, General Agent F. A. HUBBARD, Assistant General Agent 











Statement January 1, 1909 








TOTAL ASSETS - - - =- - $7,81 1,798.85 
NEW YORK Unearned Premiums - -  $3,585,615.93 
Unpaid Losses - = - 361,973.08 
WESTERN DEPARTMENT Other Liabilities - - - 142,907.96 
CHICAGO Capital Stock - - - = 1,000,000.00 
P.D.McGREGOR, - - - Manager NETSURPLUS - - - 2,721,301.88 
A.R. MONROE, - - Assistant Manager $7,811,798.85 $7,811,798.85 





SURPLUS TO POLICY-HOLDERS, $3,721,301.88 
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has been taken over by Gustav Backer, represent- 
ing the Hartford, Springfield, St. Paul F. & M., 
and Home. 

An examination by the Minnesota department 
of the Farmers’ Home Mutual Tornado and 
Cyclone, of Madelia, Minn., shows the follow- 
ing condition as of July 7: Income, $10,221.05; 
disbursements, $3,856.12; cash assets, $13,- 
860.55; liabilities, including surplus fund of 
$5,509.16, $7,146.10; surplus over all _liabili- 
ties, $6,714.45; insurance in force, $8,413,898.00. 

An examination by the Minnesota depart- 
ment of the Tri-State Mutual Grain Dealers’ 
Fire, of Luverne, Minn., shows the following 
condition as of June 29: Cash assets, $2,787.54; 
losses unpaid, $5.00; reserve, $7,043.49; accrued 
salaries, $641.63; total liabilities, $7,690.12; de- 
ficit, $4,902.58. All policies of this company 
expired Aug. 1, 1909, so that the reserve lia- 
bility figured on the legal basis is in excess of 
actual requirements. 


Considerable interest has been taken in the 
annual report of the inspector of buildings in 
Minneapolis, Minn., by reason of the excellent 
showing. There were 17,771 visits and inspec- 
tions made and 1,046 electrical installments 
found defective, and corrections subsequently 
made, The department made one arrest and 
secured a conviction for violation of electrical 
ordinance. Altogether the report shows an un- 
usually satisfactory condition as regards elec- 
trical conditions in Minneapolis. 





MISSOURI NOTES 


The Fire Association transfers to the Walker 
agency at Joplin, Mo. 

Ezra Sears has taken over the agency of Percy 
L. Vasse at Huntsville, Mo. 

The firm of Adams & Highbill has changed 
to Highbill & Kinsolving at Homersville, Mo. 

Holloway & Choate succeed Hart & Hollo- 
way at Butler, Mo., and they have taken over 
the James S. Pierce agency. 

George M. Dallas has purchased the agency 
of Hugh L. . Anderson at Pleasant Hill, Mo. 
He represents the Citizens, Hartford, North 
America and Phoenix. 


G. W. Moore has purchased the Chatham 
and Zimmerman and Tatum agencies at Charles- 
ston, Mo., and now has the only agency in the 
town. He represents the American Central, 
Citizens, Hartford, National of Hartford, North 
America, Phoenix of Hartford, Queen, Shaw- 
nee and Springfield. 


IOWA NOTES 


The Fire Association transfers to Wilcox, 
Howell & Hopkins at Des Moines. 

The Mechanics & Traders has appointed J. C. 
Coster agent at Muscatine, Iowa, and Miss Min- 
nie V. Crisco at Creston, Iowa. 

Following the death of C. H. Mackey, one of 
the old agents of Sigourney, Iowa, the com- 
panies have transferred to his son, Jas. R. 
Mackey. 


Charles D. Wadsworth, recently appointed 
Towa special agent of the Springfield, will move 
his residence from Cedar Rapids to Des Moines 
on Sept. 1. 


M. J. Furry, of Furry Bros., local agents 
at Alden, Iowa, died last Sunday as a result of 
paralysis. He formerly represented Hardin 
county in the legislature. 

For the first seven months of this year the 
Century Fire of Des Moines made a good in- 
crease in premium income, with a_ reduction 
in losses as compared with the same period 
last year. 


Companies in the Tinker & Riedesel agency 
at Charter Oak, Iowa, have been notified of a 
change in representation. This is a bank agency, 





and the change is understood to result from a 
change of one of the bank’s officers. 

George J. Delmege, president of the Century 
Fire of Des Moines, and Mrs. Delmege re- 
turned this week from a forty-day trip in 
Canada and on the Pacific coast. Mr. Delmege 
says he came home to get some rest. 


The local agency of McAllister-McShane Com- 
pany, at Cedar Rapids, Iowa, has been discon- 
tinued, the Commercial Fire of Des Moines be- 
ing transferred to the S. H. Jones agency and 
the Shawnee Fire going to H. L. Nehls & Co. 


Iowa was visited by three fires that were more 
than ordinarily disastrous last week. The Ing- 
less & Co.’s elevator at Cambridge was destroyed 
by fire from an unknown source, damage $15,000, 
half insured. The large elevator of the Swisher- 
Lang Grain Company at Marshalltown was de- 
stroyed by fire, loss $10,000, insurance $7,000. 
The clubhouse of the Beta Theta Pi at Iowa 
City was destroyed with a loss of $5,000. 


GENERAL WESTERN NOTES 


The Washington Fire has appointed C. Gard- 
ner Johnson & Co. agents for Vancouver, B. C. 

George H. Koch has been appointed assistant 
manager of the insurance department of Car- 
stens & Earles of Seattle, effective Sept. 1. 

Claude A. Jordan of Abilene, Kan., district 
agent of the Central Life of Fort Scott, will 
open a general insurance agency and repre- 
sent all classes of companies. 

Effective Sept. 1, the jurisdiction of Carstens 
& Earles of Seattle, general agents of the Ham- 
burg-Bremen Fire, will be increased to include 
Montana, Idaho and Oregon as well as Wash- 
ington. 

F. Grant Millar, who has been for some 
years with one of the leading agencies of 
Winnipeg, has been appointed , agent for 
the National of Hartford in the western Ca- 
nadian provinces, with headquarters at Winni- 
peg. 

Assistant Secretary C. O. Talmage of the 
Columbia of Nebraska, who is also secretary 
of the Nebraska Local Agents’ Association, has 
just returned from an extended trip through the 
Canadian northwest and the Pacific coast ter- 
ritory. 

After returning home from a tour of in- 
vestigation of central Kansas towns, Superin- 
tendent Barnes said that the fire ies 





OBENCHAIN & BOYER 


LOGANSPORT, IND. 
Manufacturers Fire Apparatus 


Insurance Agents, write us and learn how you can protect your 
customer and save money for your companies. 


OF INTEREST TO DEALERS 


The idea of installing a Gas Machine in a Concrete Pit out in the yard 
is so extremely popular that an agent can sell two or three times as 
many after their superiority becomes known. As many as three have 
been sold in a day to parties that had machines in their basements, but 
had a furnace also. 


Write at once for particulars. 


. C. R. JENNE & CO. - FT. WAYNE, IND. 


WHEN YOU GET AN INQUIRY 


for something to replace protection [that is unsatisfactory, or if you 
desire to lessen a risk and please your client, recommend Waggoner 
Buckets. 


They are “approved,” never require any atten- 
tion or expense to maintain and are always ready and 
reliable when called into service. 





























Send for descriptive booklet and souvenir pencil. 


Northern Fire Apparatus Co. 


Minneapolis Chicago Pittsburg 
AGENTS WANTED 


REGOONER 














had been ordered to reduce rates in Salina 
and that they had agreed to do this at once. 
Complaints from merchants at Salina caused 
Mr. Barnes to go there and personally investi- 
gate conditions. Similar investigations are to 
be made at Junction City, Solomon, Herington 
and McPherson, where the complaints have 
been made against the companies. 


RATE CONDITIONS BETTER 
(CONTINUED FROM PAGE 1) 
Moines. They answer that agents got 
tired of constant demoralization and 
that most of them concluded they 
would make some money on what busi- 
ness they did do even though they lost 

some risks by such a stand. 

Waterloo agents took the cure and 
are said to have kept pretty straight 
ever since. It is said the Sioux of 
Sioux City have come off the warpath 
and decided to enjoy the blessings of 
peace. Others are expected to drop 
into line as time goes on. Field men 
state that a reaction has set in, that 
the agents who lost their heads and 
went wild when boards were abolished 
are regaining their equilibrium. 








AGENTS, ATTENTION! 


Help reduce the fire waste. 


By showing the assured how he can improve his risk, thereby getting 
Our line is fire doors, fire shutters, fire escapes and 
Have the assured write us. 


C. G. Folsom Manufacturing Co. 
South Bend, Ind. 


reduction in rate. 
other fire retarding devices. 


HOW? 





LOOK WHO'S HERE!!! 
THE FIRE PROTECTION CO. 


M. DeF. Sample, Sec’y-Treas. 
ALL KINDS OF FIRE PREVENTION AND PROTECTION DEVICES 
Goods sold f. o. b. cars or installed subject to approval. 


Indianapolis T. M. Goodloe, Pres. 


Detroit 





LIGHTNING RODS 


The demand for good rods is growing every day. Every farming com- 
munity is aroused over the immense lightning loss, and 
good conductors are 


PROVEN SAFEGUARDS 


Insurance men can make good money selling our goods. Get our literature and prices. 


E. A. FOY & CO., 


4ll E. Eighth St., Cincinnati 








REDUCE YOUR INSURANCE COST 


BY USING 


IMPERIAL 


Non-explosive Tanks, Cans and Safety Devices for all 
Explosive Liquids. 





Imperial Cans are the only Cans Inspected and Labeled by the 
National Board of Underwriters. 








MANUFACTURED BY 


UNIVERSAL SAFETY TANK & CAN COMPANY 
72-78 North May Street, CHICAGO 











S A FE ’TY 


Is one of the most important features in the storing and 
handling of volatile liquids. 


The Bowser System for handling hazardous fluids is safe 
in every particular. No matter how explosive the liquid 
may be, there can be no explosion when it is stored in a 
Bowser Tank and, even though fire may rage about it, it 
cannot possibly get to the liquid and cause an explosion. 


Bowser Outfits are constructed so as to insure the measure 
of safety prescribed by the National Board of Fire Under- 


writers. 


Write for our Safety Bulletin No. 32. It explains the 
Bowser System thoroughly and will give you lots of 
valuable pointers on the subject. 


Ss. F. BOWSER @ CO., Inc., 


FORT WAYNE, IND. 


209 Fisher Bidg., 612 Howard St., 50 Church St., 255 Atlantic Ave. 
Chicago San Francisco New York Boston 


1341 Arch Street, Philadelphia 66-68 Frazer Ave., Toronto 
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NEWS OF FIRE PROTECTION 


CREDITS GRANTED FOR POWER 








Points to Be Watched for Rate Reduc- 
tion in Application of 
the Schedules 


The following are the main items to 
watch in connection with the schedules 
as to power in order to get rate credits: 


POWER. (a) Borers. 1. Location should 
be either in separate room or building cut off 
by 12-inch brick or stone wall with communicat- 
ing openings, if any, protected by standard 
fire doors and openings overlooking combustible 
roof protected by standard fire shutters or wired 
glass windows in metal frames and sash, bear- 
ing label of Underwriters’ Laboratories, or in 
fireproof room having brick walls with brick 
tile or concrete ceiling, and all openings pro- 
tected by standard fire doors. 

2. Clearance from boiler (excepting steam 
dome) where steam pressure is over 10 pounds, 
if with brick setting, should be at least 36 
inches to unprotected combustible ceiling or 
material above and at least 18 inches to un- 
protected combustible material at sides; if 
without brick setting, clearance should be at 
least 48 inches to unprotected combustible ceil- 
ing or material above and at least 36 inches 
to combustible material at sides. 


3. Where pressure is not over 10 pounds, 
if with brick setting, should be at least 36 
to 12 inches at top and sides; if without 


brick setting clearance may be reduced to 18 
inches at top and sides, 

4. Clearance from breeching or metal smoke 
pipe (except where passing through roof) to 
unprotected combustible ceiling or material 
above, where steam pressure is over 10 pounds, 
should be at least 36 inches. 

5. Where pressure is not over 10 pounds 
clearance may be reduced to 18 inches. 

6. Protection of boiler and combustible ceiling 
or material at top and sides where clearance is 
less than specified for boiler with over 10 
pounds pressure. 

(a) If boiler has a brick setting, combustible 
ceiling or material above should be protected 
either by ™%-inch asbestos board, or by hard 
plaster on metallic lath fastened to 1-inch metal 
furring strips on ceiling or bottom of joists; 
combustible material at sides should be pro- 
tected by %-inch asbestos paper covered with 
sheet metal. 

(b) If boiler is without brick setting and 
clearance is not less than 24 inches, either 
boiler should be protected by 3 inches of 
asbestos cement or its equivalent on top and 
sides; or combustible ceiling or material at 
top and sides should be protected by 4 inches 
of hollow tile plastered on exposed side or by 3 
inches of cellular vitrified asbestos; if clearance 
is less than 24 inches both boiler and combustible 
ceiling or material should be protected as per 
bureau instructions. 

7. Protection of boiler and combustible ceiling 
or material at top and sides where clearance is 
less than specified for boiler with not over 10 
pounds pressure. 

(a) If boiler is without brick setting, com- 
bustible ceiling or material above should be 
protected either by %-inch asbestos board or 
by hard plaster on metallic lath fastened to 
l-inch metal furring strips on ceiling or bottom 
of joists; combustible material at sides should 
be protected by %-inch asbestos paper covered 
with sheet metal. 

.8. Protection of breeching and metal smoke 
Pipe (except where passing through roof) and 
combustible ceiling or material at top and sides, 
where clearance is less than specified, 4 for 
boiler with over 10 pounds pressure. 

(a) If clearance is not less than 18 inches, 
yn breeching and metal smoke pipe should 
be protected by 3 inches of asbestos cement or 
its equivalent on top and sides; or combustible 
ceiling or material at top and sides should be 
Protected by 4 inches of hollow tile plastered 
on exposed side, or by 3 inches of cellular 
vitrified asbestos; if clearance is less than 18 
inches both _breeching and metal smoke pipe 
and combustible ceiling or material should be 
Protected as described above. 

.9. Protection of breeching and metal smoke 
ee eaoeat where passing through roof) and 
Side stible ceiling or material at top and 
bolle’ — clearance is less than specified, 5 for 

(a) Kin not over 10 pounds pressure. i 
A..F ither breeching and metal smoke pipe 
re be protected by 3 inches of asbestos 
pon or its equivalent on top and sides; or 
re. santible ceiling or. material at top and sides 
or ts — Protected by %-inch asbestos board 

y hard plaster on metallic lath fastened to 


linch metal furri . — 
ree in 
of joists, g strips on ceiling or bottom 


10. ¥ . 
han eeaeal stack through combustible roof 


with over 10 pounds pressure 

ome have a clearance of not less Sen 12 
po ong and be provided with a ventilated metal 
owe at roof, same to divide equally the space 
ja n woodwork and stack, and to extend at 
rafters inches below lower edge of roof 
oy ictal hood around stack over open- 
ms. ie d afford at least a 2-inch space above 

4 % air circulation. 
- + ere pressure from boiler is not over 
if provided renee may be reduced to 6 inches 
sr ‘yp a wit ventilated metal jacket as de- 
- Metal stack throu i 
gh floors is very danger- 
tin and should be carefully protested its 
13 Come eaner to be specified. 
. stible i 
Protected ne poo A saeae under boilers to be 
74S AND GASOLENE E h 

of ? ENGINES should be 
-. approved type and installation, as covered 


in ; 
Se Pamphlet obtained upon application. 


LECTRIC Motor anp G 

uEn i ENERATOR Egurp- 
T should installed or overhauled in strict 

requirements of the National 


ould be 
accordance with 





Electrical Code, and so maintained. For specifi- 
cations covering standard motor enclosure, see 
rating bureau. Where required certificate of 
approval should be furnished to office having 
jurisdiction. 





Auto Fire Apparatus Not a Success 


Thomas A. Clancy, chief of the Mil- 
waukee fire department, did not read 
a paper on “Auto Fire Apparatus” at 
the annual convention of the Wisconsin 
Paid Firemen’s Association in Madison, 
this week, pleading ignorance on the 
subject. 

“Regarding such apparatus,” said 
Mr. Clancy, “wherever it has been tried 
out in the large cities of the east such 
as New York and Boston, it has not 
proven a success. In fact, it turned 
out such a failure that the cities that 
bought auto fire apparatus have aban- 
doned the use of it. It will be a great 
many years,” Chief Clancy continued, 
“before auto fire apparatus can be made 
of practical value, and peshaps it never 
will be.” 





Hot Weather Hazards 


Wisconsin Fire Marshal Thomas M. 
Purtell says, in a recent bulletin: 


The present hot, dry weather has easily been 
the cause of more than one-half of the fires 
which have occurred in the state during the 
past thirty days. 

One of the results of hot weather is the 
more general use of gasolene or oil either for 
stoves or in pleasure crafts, and during the 
past month more than one-half the reports of 
fires have given as the cause either the use of 
gasolene in some manner or carelessness with 
matches. Few people realize the extreme hazard 
there is in the use of gasolene at all times, 
but especially in hot weather when the higher 
temperature produces an increased vapor and a 
consequent increased danger. Gasolene should 
be stored in a cool place and never handled 
in a room where a lamp of any kind is burn- 
ing. Neither should a stove which has been 
burning be filled while still hot. 

The careless handling of matches during the 
present dry weather, particularly by children, 
has been the cause of numerous fires, one 
during the last week resulting in the destruction 
of over $12,000 worth of property. 


FIRE PROTECTION NOTES 


The installation of new waterworks at Winter- 
set, Iowa, has been practically completed. 


Raymond Carter, a fifteen-year-old firebug of 
South Bend, has been sentenced to the Indiana 
reformatory at Jeffersonville. 


The fire alarm boxes at Sault Ste. Marie have 
been renumbered and improved so that the de- 
partment will lose no time in responding to calls. 


A South Bend company has secured the con- 
tract for a water system for Hazleton, Ind., 
to be owned by the municipality. It will be 
an air pressure system. 

A new compressed air water supply system, 
including three two-inch standpipes equipped 
with underwriters’ fire hose, has been installed 
in the pavilion at Green Bay, Wis. 


After several destructive fires, Stuhr. Ind., 
is to have fire protection, George Wallace of 
Anderson having been engaged to draw plans. 
The foundation of the system will be a reser- 
voir. 

Greenfield, Ind., is inclined to boast because 
its municipal water system gives the city the 
protection of ninety hydrants for fire purposes, 
whereas the usual number for a city of its class 
is sixty hydrants. 

After some little difficulty, the city of Water- 
loo, Iowa, has disposed of its $400,000 in bonds 
for a new water works system to John Stuart 
Watson of Chicago. Watson pays a prémium of 
$4,800. The bonds bear 4% per cent. Work 
on the new water system starts at once. 

A defective flue in a millinery store at 
Lafontaine started a fire Saturday, which came 
near wiping out the town. Eleven buildings 
were destroyed and many others damaged. The 
departments of Wabash and Marion saved the 
town. he loss was $15,000. Lafontaine has 
no fire protection. 


Arthur Kuehn of Oshkosh, Wis., charged 
with setting fire to the barn of Harry R. Long, 
has been committed to the Mesthera State 
Hospital for the Insane. The findings of the 
physicians strengthen the theory that the in- 
jury to Kuehn’s head while in the city jail was 
probably self inflicted. 

The board of public works of Milwaukee 
will soon select plans for the new $100,000 
central fire house to be erected at Broadway 
and Martin streets. Plans have been submitted 
by ten Milwaukee architects as well as one 
from New York, and these are now under con- 
sideration by the board. 


The city council of Carmi, Ill., has ordered 
the Standard Oil Company to move its storage 
tanks out of the city, an ordinance having been 
a authorizing the city attorney to begin 
egal proceedings should the company not comply 
promptly with the order. The action is taken 
in the interest of the protection of the city from 
re. 

The Lebanon, Ind., fire department recently 
after a useless run to the western limits of 
the city began an investigation which showed 
that the alarm had been sent in by a thirteen- 
year-old boy in order to see the excitement. 
He confessed that he and two other boys had 








set fire to two barns, a house and a shed in 
order to see the fire department horses run. 
Their cases have been given to the probation 
court. 


POINTERS 


FOR LOCAL AGENTS. 











Question—I have a client whose cow 
was killed by lightning. The form 
covers barn and outbuildings and their 
contents, farm implements while con- 
tained in such barn or outbuildings, 
and live stock. 

You will notice there is no qualify- 
ing phrase as to the live stock and none 
appears in the policy except a limit of 
$25 on a single head. The cow was 
killed in the barn yard and the com- 
pany denies liability on the ground that 
the policy did not cover animals out- 
side the buildings. What is your opin- 
ion? 

Answer—The form is one indefinitely 
drawn. It is open to debate but in our 
opinion if the case went to a jury, a 
verdict would be rendered against the 
company because of the doubt. The 
least expensive way out of it is for the 
company to pay. Almost all the mod- 
ern farm forms cover live stock while 
on or off the premises but located in 
the state. Others plainly cover live 
stock while on the premises. 

The question you ask calls attention 
to the need of great care in drawing up 
forms clearly and definitely in order to 
avoid these complications after a loss. 


Question—Kindly send a list of ap- 
proved time recording apparatus, with 
the names and addresses of the manu- 
facturers and prices of same, if you 
have such a list. 

Answer—As to time recording appa- 
ratus, we will state that the following 
are the approved stationary clocks and 
magnetos: 

Cleveland Magneto, manufactured by 
American Watchman’s Time Detector 
Company, Cleveland, O. Eco Magneto, 
by Eco Magneto Clock Company, Bos- 
ton, Mass. General Magneto, by Gen- 
eral Watchman’s Time Detectors Com- 
pany, New York; Holtzer Magneto, by 
Holtzer-Cabot Electric Company, Brook- 
line, Boston, Mass.; Howard Magneto, by 
the E. Howard Clock Company, Bos- 
ton, Mass.; Indianapolis Magneto, by 
Indianapolis Watchman’s Clock Com- 
pany, Indianapolis, Ind.; Morse Mag- 
neto, by American Watchman’s Time 
Detector Company, New York, N. Y.; 
Newman Single Station, the Newman 
Clock Company, Chicago, IIll.; Simplex 
Magneto, by Simplex Time Recorder 
Company, Gardner, Mass. Waggoner 
Magneto, by E. A. Hamilton & Co., 
Grand Rapids, Mich.; Wakeman’s Sin- 
gle Station, by Wakeman Time Re- 
corder Company, Scranton, Pa. 

Following are portable clocks: Argus, 
by the Timekeeper Company, Chicago; 
Beyer, by Hardinge Bros., Chicago; 
Eco, by Eco Magneto Clock Company, 
Boston, Mass.; Imperial, by Nanz & 
Co., New York; Newman, by Newman 
Clock Company, Chicago; New York, 
by J. Schlenker, Germany, for General 
Watchmen’s Time Detectors Company, 
New York; Standard, by E. O. Haus- 
berg, N. Y. 





Prominent Chicago Agents 
Members of the Chicago Underwriters Association 


KREr=Ev.- 8. JAMES & Co. 
lattes Ca! 71 La Salle Street, Chicago 
National Hartfor rd. Bes * Mcchanics & Traders, ‘ 














Underwriters. 


RITCHELL MILLER 
WHITNEY & BARBOUR 
138 La Salle Street, Chicago 
erie Tertons a? bain; Westie Re 
serve; Commercial Union; Commonwealth. 


HAS. A. NEWTON & CO. 
559 La Salle St., Chicago 


Agents for 
Newark Fire, Newark, N. J. 
State Fire, (Led.) Live pl, B 
ire, ) Li , Eng. 
Williamsburgh City Fire, New York 


Leading Hgents and Brokers. 


CHURCHILL WHITTEMORS CO. 
7 Successors to Wall & Whittemore 


118-120 North Fourth Street - - 8T. LOUIS 


Commission allowed non-resident agents 
on insurance on 8t. Louis properties. 


ETTIBONE & KROUSE, 
General Agents 
325 Walnut Street, Philadeiphia 


Representing Queen City Fire Insur- 
ance Co., Ohio, Penna., N. J. & West Va. 
and Hawkeye Ins.Co. Ohioand West Va, 


Actuarial. 
Jj. Nitcnte. 
































ACTUARY, 
153 La Salle Street, CHICAGO 
919 Association Building 
TeLePHonss: Central 739. Automatic 3992 








tnsurance Attorneps. 
ROY M. MARSH 


Attorney at Law, 
530 Oxford Building, 84 La Salle Street 


CHICAGO 


Life Insurance matters given especial 
attention. 











Hartwell Cabell. 
— & KOHL, 


J. Louis Koil, 


Attorneys at Law, 
810 First Nat’! Bank Bidg., Cincinnati, O. 


Special attention given to insurance cases. 


“POINTERS” 
Read the List of Chapter Heads and 
See the Wide Scope of the Book 





Want Column 








Two dollars per insertion of five lines, 
Additional lines, 40 cents 
each per insertion. 
WANTED—A position by young lady with 
several years’ experience in local insurance of- 


fice. Address 29-C, care Tue Western Un- 
DERWRITER. 








by ekg | ne mr counter clerk, gen- 
eral insurance, Cleveland, Ohio. Position with 
a future for the right party. Address 26-Z, 
care THe WesterN UNpeRwRITER, 145 La Salle 
street, Chicago. 


WANTED-—Situation in office or field; ten 
years’ experience in every detail of general fire 
insurance agency, including accounting and un- 
derwriting department; executive ability; best of 








references. Address 30-D, care Tue Western 


UNDERWRITER. 
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Some Definitions... +++ ssssseeeseser cece cess 
Inspections, Risks and Hazards ..-.--..+.+++ 

Estimating Con of o Bulting ---.- sevese 
Companies Writing Certain Classes of Risks 


on @ 
Tornado Insurance ....+.s.cssceee sessssecsess 4 ™ 
Rent and Use and Occupancy Insurance........ 2 
Some Duties of the Assured . 

Miscellaneous. .......... 





Send $2.00 at once fer 0 cooy of 


x to 
THE WESTERN UNDERWRITER COMPANY 
145 LA SALLE STREET, CHICAGO, ILL 
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ILLINOIS LIFE 


INSURANCE COMPANY :: CHICAGO 


JAMES W. STEVENS, President 


Off. inducements to reliable and who 
‘ere exceptional to seliahle on cnengene ma are experienced in or who weuld like 


Address the HOME OFFICE: 
FORT DEARBORN BUILDING 14 MONROE STREET 








SURPLUS LINES 


For Local Agents, only after Geos regular channels have been exhausted. We can furnish you a policy 
on pro risks covering  & ,000 in a syndicate of London Lloyds oe that accept 
fmotoen re business only through our office. mmediate binders given. commission paid to 
agents and brokers except in the States of Illinois and New York. We also ones oR UTOMOBIL insur- 
ance covering against fire and theft anywhere in the United States, Europe or Canada. Commission, 10% 


WE INVITE YOUR PATRONEGS AND PROMISE CAREFUL ATTENTION TO 
OUR INTERESTS. 


MARSH & McLENNAN 


Chicago Office: London Office: 
159 LA SALLE STREET 123 BISHOPSGATE STREET 


‘‘The Fire Insurance Agent and His Agency”’ 


A New Work for the Benefit of Fire Insurance Agents 
By an Experienced Field Man 


This book is designed to supplement the instructions usually given fire insurance agents by the 
companies they represent, and to afford ideas and advice, based upon many years of experience and 
observation, which should, if followed, be of permanent advantage to any agent. The-author’s style 
is simple and clear, and he not only tells the agent what he should do to merit and secure a growing 
business, but he gives good and sufficient reasons in connection with the suggestions he offers, and 
which should be helpful to the veteran, as well as to the novice. A single idea obtained from this 
practical work may be worth many times its cost every year. Every local agent who is ambitious to 
secure the best results from his time and work, should possess a copy of this book. 


Sent Postpaid on Receipt of $1.00 


New York Office: 
54 WILLIAM STREET 








‘Mutual Fire Insurance Fallacies” 


A new 16-page leaflet by the author of the above-named book. It analyzes the indemnity offered 
by mutual fire insurance companies; exposes the fallacious foundations of mutual fire insurance; 
describes its dangers and emphasizes the extensive liability assumed by members. 


Prices: single copy, 10 cents; 100 copies, $4: 500 copies, $15: 1000 copies, $25; 
5000 copies, $100; 11,000 copies, $200 


THE SPECTATOR COMPANY, Publishers 
CHICAGO OFFICE, 159 LA SALLE STREET 135 WILLIAM STREET, NEW YORK 





1894 1909 


The State Life Insurance Company 


INDIANAPOLIS, INDIANA 





Unequalled in Splendid Achievement—Management Economical—Growth 
Unparalleled—Security of Every Policy Guaranteed by Deposit With 
the State of Indiana. 
Assets, December 31, 1908, $7,378,853 
RECENT GAINS. 


Surplus, $860,562 


1906—$1,226,696 $74,309 
Admitted. Assets ; 1907— 1,001,409 Surplus 27,775 
1908— 1,023,700 153,161 


Unusually Attractive ams | Contracts—-Liberal Commissions—Renewals on New 
Plan—Contracts Direct With Company. 





Address all Communications on qpaey Matters to CHARLES F. COFFIN, Second 
Vice-President, 1231 State Life Building 





REPRESENT A WESTERN COMPANY 
The Reserve Loan Life Insurance Co. 
INDIANAPOLIS 


Operates under the Compulsory Deposit Law or inpiana 
Reliable Agents Wanted. Address 





THE GREAT AMERIGAN’S LIFE BOND AGENT’S CONTRACT 


WITH MONTHLY SALARY 


Something entirely NEW in the agency line, securing the agents work as a 
Permanent Life Investment 


For Particulars Apply to 


THE GREAT AMERICAN LIFE INSURANCE COMPANY 
ST. LOUIS, MO. 


a 





UNION LIFE INSURANCE CO. 


OF CHICACO 





HOME OF FICE 


FIFTH FLOR CHICAGO SAVINGS BANK BUILDING 


S. W. Corner State and Madison Streets 





4 
[ROSE £7 crmcion oe in SALLE) 


Live Men of Ability can secure the best contracts offered by 
any sound, conservative company to men who can 
deliver the goods. 


FOR GENERAL AGENCY Address, THE HOME OFFICE 














A Combined Annuity Pension Policy makes insur- 
ance sure, insures income, insures estate, insures 
life and physical earning capacity. 


Write for additional information. Top Notch Commission Contracts. 


Over $100,000.00 deposited with the State of Illinois 
for the benefit and protection of policy holders. 


Western Life Indemnity Co. 


Masonic Temple, Chicago 


GEO. M. MOULTON, President W. B. MUSSELMAN, Supt. of Agencies 





Insurance Company 


INDIANAPOLIS; INDIANA 


Assets ° - - - : - : $ 2,118,200 
Surplus Security to Policy-Holders = 327,005 
nsuranceinforce - * - - + 24,521,000 


Deposits with the State of Indiana, as required by law, non-speculative securities 
in an amount exceeding entire reserve liability to policy-holders. 


Energetic agents desiring liberal contracts for exclusive territory should write to- 
day direct to the Company. 


NATIONAL LIFE INSURANCE COMPANY 
of the United States of America 
CHICAGO 


ESTABLISHED 1868 





ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 
ROBERT D. LAY, Secretary 








Increase in Surplus Funds - - = $ 495,980.03 

RECORD Increase in Yearly Income - - - - 1,167,464.28 
SIX YEARS|- Increase in Assets - - - - - - 5,848,856.77 
Increase in Insurance in Force - - 23, 968,070.00 








EXCEPTIONAL OPPORTUNITIES FOR MEN OF ABILITY 





American Central Life 





Do You Need a Fire Insurance Company? 


The Metropolitan Fire Insurance Go. 


of Chicage is seeking reliable agemts in the 
states of Illinois, Indiana, Michigan, 
Minnesota, Missouri, Ohio and Wisconsin. 

On account of extensive reinsurance facili- 
ties it is able to write LARGB LINES on all 
classes of acceptable risks. LIBERAL COM- 
MISSION arrangements to desirable agents. 

Address all communications to 


Metropolitan Fire Insurance Co. John Naghten & Co. 
General Managers 


159 La Salle St., CHICAGO 
Capital, $200,000 Established 1668 
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cery, to whom was referred the 

question of what creditors of the 
defunct Mutual Reserve Life shall be 
preferred, is accepted by the court, 
checks for death claims outstanding at 
the time the receivers were appointed 
last year will be paid in full, claims for 
deaths under assessment policies which 
occurred before the receivership will 
come next, then claims under legal re- 
serve policies for deaths occurring be- 
fore the receivership. Finally the 
claimants for deaths occurring since 
the appointment of the receivers and 
the living policyholders will come in 
for what is left, if anything. 

An attorney who was instrumental 
in bringing about the receivership and 
is familiar with the affairs of the com- 
pany, says that if this rule is followed 
the death losses under assessment poli- 
cies which occurred before the re- 
ceivers were appointed will take prac- 
tically all the assets. This will be 
encouraging news to the hundreds of 
claimants under legal reserve policies 
or holders of such policies. In most 
cases those who took legal reserve pol- 
icies in the Mutual Reserve might have 
taken them as readily in reputable com- 
panies, but they chose one which was 
conceived in sin and born in iniquity 
and they and their beneficiaries (?) 
reap the reward of their folly. There 
will be others. 


|’ the report of the master in chan- 





The board of directors of the Fidel- 
ity Mutual has modified the limitation 
on one life without reinsurance. The 
company’s experience with reinsurance 
has been so unsatisfactory that it is 
trying to avoid it. 





It is somewhat surprising that the 
results in the total abstinence depart- 
ment of the Security Mutual Life do 
not lead other companies to start such 
departments. The Security Mutual 
began placing abstainers in a separate 
class about nine years ago. Since the 
class was established it has grown until 
now 18 percent of the company’s busi- 
ness, written since its establishment, 
is now registered in it. Of the total 
business that. has been put on the books 
since Jan. 1, 1907, 42 percent is in the 
total abstinence class. The experience 
on nearly 5,000 lives has shown a 
mortality so low as to be “freakish.” 
The company does not expect this 
record to continue after a broader and 
longer experience, but it does expect 
to continue to enjoy a much lower 
mortality in this class than in others, 
judging from the longer experience of 
British and Scottish officers. One not- 
able feature is that the total termina- 
tions, through death, lapse and sur- 
render, have been 21 percent below that 
in the general class selected since the 
total.abstinence department was opened 
fai n general principles it appears only 
air to those who constitute a superior 
class from a medical standpoint that 
they should reap the benefits of their 
Superiority, just as substandard risks 
are obliged to suffer the results of 
their impairment. If there could be 
a division of all the risks of a company 
into classes, based on family history, 
Physical condition, habits, occupation 
and other elements which go to make 
up the probability of long or short 
lives, such classes, however, to be large 
fnough to give fair averages, it would 
© 4 step in the direction of rating each 
tisk according to its hazard to a 
Steater extent than at present. Of 
course, this is done now to a certain 





degree, by extra charges for certain 
occupations and by selling only en- 
dowments to certain classes, but there 
appears to be room for still further 
discrimination among different classes 
of risks. 





The death of Senator W. M. Stewart, 
of Nevada, leaves a striking lesson. 
Debts amounting to $25,000 confront 
the estate. There are perhaps $1,500 of 
assets. He left no life insurance. 

Senator Stewart at one time was a 
rich man. He made and lost fortunes. 
He did not feel the need of life insur- 
— His death proves his great mis- 
take. 





One reason why the life insurance 
business does not progress even faster 
than it does is that too many agents 
like a fight better than they like to 





siderable time and the general agent 
and the company lose the business the 
agents might have written if they had 
seen fit to do business on other lines. 





The. consolidation of the Interna- 
tional Life and the Great American 
Life of St. Louis is a step in the right 
direction. There should be fewer or- 
ganizations of new companies and more 
mergers of those already in existence. 
Nobody will deny that it is perfectly 
legitimate for capitalists to invest in 
the stock of life insurance companies, 
provided they are to be run on correct 
lines. There is room for a great many 
more people to engage in the life in- 
surance business. It is legitimate for 
the citizens of a municipality to desire 
the presence of a home life com- 
pany to bring in money and add to 
the prestige of the town. But the money 





Established 1885 


NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 





Minneapolis, Minnesota 





LEONARD K. THOMPSON, President 





DIRECTORS 
F. A. C. T. JAFFRAY 
P Security National Bank Vice President First National Bank 
E. W. DECKER A. A. CRANE 
Vice President Northwestern National Bank Vice President Northwestern National Bank 
GEO. E. TOWLE B. F. NELSON 
Vice President and Treasurer President Hennepin Paper Co. 
L. K. THOMPSON W. J. GRAHAM 
President Vice President and Actuary 


JOHN T. BAXTER 
General Counsel 





Admitted Assets - - 


Total Paid Policyholders = - 
Insurance in Force ° o 
Surplus - = = 














JANUARY 1, 1909 


$ 5,681,953.23 
7,333,527.25 
23,901,654.00 
203,805.57 

















Desirable Agencies Open to Men of 
Ability and Reliability 








make money. The shrewd agent avoids 
competition as much as he can. He 
does not bring other companies into 
the case individually or collectively if 
he can avoid it. When competition is 
forced upon him he presents his case 
and leaves it to the prospect to decide 
and goes in search of another pros- 
pect. There are large writers in Chi- 
cago who seldom write any of their 
business in competition. They regard 
it as a waste of time. They can make 
more by abandoning such cases than 
by fighting. There are others, how- 
ever, who get more real satisfaction 
from beating another agent out of a 
$5,000 case than they would in quitting 
it and getting somebody else for $25,- 
000. They are the principal losers 
because they insist upon doing busi- 
ness in that way, but they are not the 
sole ones, as the prospects lose con- 











invested would stand better chances of 
bringing returns if put in a few strong 
companies than in many weak ones, 
and certainly one strong company 
brings in more money and prestige 
than many small ones. The great 
obstacle in the way of organizing a 
strong company is that too many peo- 
ple want executive positions. If 80 
percent of the companies organized in 
the past few years were merged into 
the other 20 percent, and 80 percent of 
the officers went to the field it would 
be better for the business, but not so 
agreeable to those who lost their home 
office jobs. 





The claim is made that in spite of the 
criticism aimed at some of their num- 
ber the young companies have done a 
vast amount of good by inducing men 
to take life insurance who otherwise 








would not have done so and thus have 
furnished protection to many who 
otherwise would have been without it. 
This is very true. It is also true that 
fraternals have done the same thing 
It is further true that in the palmy 
davs of the tontine system, with all 
its misrepresentation and extravagance, 
the blessings of life insurance were car- 
ried into thousands of homes, that men 
were induced to put millions of dol- 
lars into protection that they other- 
wise would have wasted and that the 
institution of life insurance was given 
an impetus that did much to make it 
what it is today. 

Nothwithstanding the mistakes of 
some and the sins of others, the young 
companies have done a good work. 
Had they merely secured men who 
otherwise would have gone into better 
companies, they would have been a 
curse rather than a blessing; but they 
did not, they went to the small towns 
and the country, which many of the 
older companies have almost entirely 
neglected, and carried the blessings of 
life insurance to homes which other- 
wise would not have received them. 
They have induced many a man to 
take his first policy, who will take his 
second in a better company. They 
have done much to develop the “life 
insurance habit.” Through choice or 
necessity they have shown a missionary 
spirit which some of the older com- 
panies would do well to emulate. They 
have performed a duty that many old 
companies have shirked. 





That it is a good plan for an assured 
to have as his adviser an insurance 
man in whom he has confidence, is 
illustrated in a case which came up 
some months ago in a western city. A 
well-known citizen died and his estate 
was administered by a large trust com- 
pany. Its attorneys would naturally 
be supposed to be familiar with the 
examination of life insurance policies, 
yet they presented for payment one 
policy for $5,000, receipted for that 
amount, entirely overlooking the fact 
that by its terms it provided that in 
case of death within a certain period 
the company should pay the beneficiar- 
ies the reserve in addition to the face 
of the policy. The company paid over 
$800 more than the lawyers expected. 

It is a common practice with business 
men to refer all legal instruments to 
their attorneys. It is notorious among 
insurance men that the average lawyer 
is weaker on insurance than on almost 
any other subject. This failure of at- 
torneys especially experienced in hand- 
ling estates to see the rights of their 
client under this policy illustrates what 
may be expected under similar circum- 
stances from the average lawyer who 
has but little such practice. Any ex- 
perienced and trustworthy life insur- 
ance man would have found out the 
peculiarities of such a policy. While 
it made no difference in the case cited 
and while reputable companies will not 
take advantage of such oversights, it 
is not desirable that they occur, as 
there are companies here and there 
which are not reputable. 





The variation among the companies 
in the payment of dividends on limited 
payment policies after they have be- 
come paid-up is remarkable. One of 
the companies has the record on a 
number of policies which a man took 
out in one year on the 10-payment life 
plan. On the whole his choice of com- 
panies was excellent, but some of the 
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companies which paid very large divi- 
dends while he was paying premiums 
paid comparatively small ones after- 
wards while some that had paid smaller 
dividends during the premium-paying 
period paid larger ones afterwards. It 
appears that companies have entirely 
different systems of deciding what the 
paid-up policyholder is entitled to. 
While the payment of large dividends 
at first rather than later is most im- 
portant to the average policyholder 
(for the average policyholder does not 
last many years) to those who have 
fair assurance that they will pay all 
their premiums the record of a com- 
pany on postpayment dividends is im- 
portant. The man who takes a 10- 
payment life policy at age 30 has a long 
time to draw dividends if he lives to 
old age. 


E. A. Helm of Grand Rapids, Mich., 
assistant agency superintendent of the 
Equitable of Iowa, has a forcible illus- 
tration he uses in closing a stubborn 
case. Suppose he is presenting a 
twenty payment life $1,000 policy. He 
sets down the net cost each year form- 
ing a row of figures. 

“Now, suppose,” said he, “I will give 
you a good and sufficient bond that I 
will pay you an amount each year equal 
to the figure named. You will have the 
use of the money. All I will require 
of you that you furnish me a bond that 
you will pay my estate $1,000 in case I 
die, whether it be today, tomorrow, 
next week, next year or any time the 
summons comes, I will be glad to enter 
into such an agreement with you.” 

The man, of course, will not agree to 
it. Then Mr. Helm turns the tables 
and asks him if he would not like to 
make such an arrangement. 





Some prospects who lack nerve to 
turn an agent friend down, will sign an 
application and be examined. He will 
tell the doctor that his family history 
is bad or that he has some hidden mal- 
ady in order that he may be rejected 
and thus find an easy avenue of escape 
from his agent friend. 

Doubtless a man does not stop to 
consider the consequences. Some time 
later he may be very desirous of ob- 
taining insurance. The companies ex- 
change information on rejections. When 
his application gets to the home office 
there is a black mark against him. It 
is likely to prove very embarrassing to 
endeavor to clear up his record. When 
a man uses such tactics he discredits 
his own risk. If he succeeds in con- 
vincing the company he is all right he 
does so by proving he was a liar dur- 
ing the previous examination. 





FIRST YEAR EXTENSION VALUE 


Some of the companies have raised 
the question in regard to the payment 
of $10,000 to Julia A. Friend of Tulsa, 
Okla., widow of.the late Jos. A. Friend, 
who had a $10,000 policy that the Mu- 
tual Benefit has exceeded the terms of 
its contract. This criticism is not true. 

J. A. Friend took out a policy in the 
Mutual Benefit July 14, 1908. He failed 
to pay the semi-annual premium Jan. 4 
and told his wife his policy had lasped. 
He died suddenly Mar. 1, 1909, and the 
company paid the widow $10,000 as the 
extension feature had kept the policy 
in force sixty days after the semi- 
annual premium was due. The Mutual 
Benefit gives extension values at the 
end of the first quarter, the second and 
third quarters during the first year un- 
der certain conditions. To get the sin- 
gle premium on which to base the ex- 
tension value at end of the first quar- 
ter take one-fourth of the value at the 
end of the year less $7.50 per $1,000. 
At the end of the second quarter take 
one-half of the value less $5 per $1,000. 
At the end of the third suarter take 
three-fourths of the value less $2.50 per 
$1,000. 

To secure the extension before the 
end of the first year, the cash value at 
the end of the year must be greater 
than $30.02 at the first quarter; $10.01 





at the second quarter and $3.34 at the 
third quarter. 


FIRST HEALTH BULLETIN OF 
THE PROVIDENT SAVINGS 


The Provident Savings has an- 
nounced a plan for taking care of the 
health of its policyholders. While 
medical treatment will not be under- 
taken, medical examinations will be 
given free every two years, and bulle- 
tins on health will be sent out from 
time to time. The first one has been 
issued and is reprinted here to show 
general plan. 

DEGENERATIVE AFFECTIONS. 

Improved Vitality Among Young Lives.— 
Researches recently conducted by this depart- 
ment show that within the past thirty years the 
death rate among individuals 15 to 25 years of 
age has been reduced over 30 percent. This 
remarkable improvement in vitality is due, in 
great measure, to the successful campaign against 
tuberculosis, typhoid fever and other communic- 
able diseases. Better care and training of the 
yeuns and the popularity of out-door sports 
ave also exerted an important influence. 
(Chronic diseases of the heart, arteries, kidneys, 
brain and nervous system, arteriosclerosis, 
Bright’s disease of the kidneys, apoplexy, paraly- 
sis, paresis, diabetes, cancer.) 

Lowered Vitality Among Elderly Lives.—In 
striking contrast to these favorable results, we 
find that among those over 60 years of age there 








development of degenerative diseases. For the 
average adult not engaged in hard manual la- 
bor or constant out-door exercise, three hearty 
meals a day constitute intemperance. For the 
sedentary, or brain workers over 50, such in- 
dulgence is dangerous in its remote effects. 

ork.—After 45 years of age wasteful ex- 
penditure of physical or mental energy should 
be avoided. hysical exercise and mental ac- 
tivity are positively necessary to health even in 
old age, t after middle life should not be 
carried to the point of “strain.” For example, 
avoid prolonged, exhausting manual labor; vio- 
lent competitive athletic sports; prolonged men- 
tal application to harassing business details 
without proper intervals of rest or recreation. 
Speculative, hazardous business enterprises, in- 
volving constant worry and nervous strain, can- 
not be undertaken after middle life without 
danger to health. 

Exercise.—Such exercise as walking, swim- 
ming, fishing, hunting, hill-climbing, golf, gar- 
dening, billiards, which may be kept within prop- 
er limits, are healthful and beneficial for the 
elderly. The cultivation of some harmless fad 
or mental pursuit aside from business is often 
a strengthening and balancing infl 
eration, self-control, poise, quiet optimism— 
these are the watchwords to protect against the 
emotional excess and wasteful nervous ex- 
penditure for which Americans are proverbial. 


POISONING. 


Alcohol in small quantities is thought by 
some to be a food; in large doses it is a fatal 
poison. Its food value, therefore, is slight 
and debatable; its poisonous possibilities enor- 
mous. Many men who have never been “in- 
toxicated” in the popular sense of the word are 
constantly so in a medical sense. There is no 
reliable scientific evidence that the use of al- 
cohol prolongs life; there is much evidence that 
its abuse shortens life. The man who thinks 








MY GUIDE 


To respect my country, my profession and myself. To be honest and fair with 
~ fellowmen, as I expect them to be honest and square with me. To be 
a loyal citizen of the United States of America. To speak of it with praise, 
and act always as a trustworthy custodian of its good name. To be a man 
whose name carries weight with it wherever it goes. : 

To base my expectations of reward on a solid foundation of service rendered. 
To be willing to pay the price of success in honest effort. To look upon my 
work as an opportunity to be seized with joy and made the most of, and 
not as a painful drudgery to be reluctantly endured. ‘ 

To remember that success lies within myself, in my own brain, my own am- 
bition, my own courage and determination. To expect difficulties and force 


my way 
struggles. 


through them. To turn hard experience into capital for future 


To believe in my proposition, heart and soul. To carry an air of optimism in 


the presence of 


ose I meet. To dispel ill-temper with cheerfulness; kill 


doubts with a strong conviction, and reduce active friction with an agreeable 


personality. 


To make a study of my business. To know my profession in every detail. To 
mix brains with my efforts and use system and method in my work. To find 
time to do every needful thing by never letting time find me doing nothing. 
To hoard days as a miser hoards dollars. To make every hour bring me 
dividends, increased knowledge, or healthful recreation. 

To keep my future unmortgaged with debts; to save as well as earn. To cut 
out expensive amusements until I can afford them. To steer clear of dissipa- 
tion, and guard my health of body and peace of mind as a most precious 


stock in trade. 


Finally, to take a good grip on the joys of life; to play the game like a man. 


To fight against nothing so hard as 


own weaknesses, and endeavor to 


grow in strength a gentleman, a Christian. : 
So I may be courteous to men, faithful to friends, true to God, a fragrance in 
the path I tread—Thomas Van Alstyne. ‘a om 














has been a sharp rise in the death rate during 
the past thirty years. In that period some of 
the diseases peculiar to middle life and old 
age show an increase of 50 percent. We believe 
that this increase is due to preventable dis- 
eases. It is a mistake to suppose that only 
the so-called “germ” diseases (tuberculosis, ty- 
phoid, diphtheria, etc.) are preventable. 
proper measures it should be possible to ef- 
fect a considerable reduction in the death rate 
among the older lives, if not to such an extraor- 
dinary degree as we have noted among the 
younger. 
AVOID WORRY. 


Endeavor to make healthful living a matter 
of habit. devoid of needless fuss and worri- 
ment. Constant fear of one’s food, surround- 
ings, trivial illnesses, germs, etc., is almost as 
harmful as reckless negleet. To steer a middle 
and safe course, consult your physician at least 
once a year. Make him the guardian of your 
health, instead of expecting him to work mir- 
acles after di has b far advanced. 

CAUSES OF DEGENERATIVE DISEASES. 

The causes of this class of maladies may 
be grouped under three headings: Intemper- 
ance, Poisoning, Heredity. 


PREVENTIVE MEASURES, 


Intemperance.—This term is here used to cov: 
er all forms of excess, whether in eating, drink- 
ing, working or playing; “high pressure” living; 
“the strenuous life” carried to an extreme 
without regard to the limitations of age or 
constitution. 

Alcohol.—There is danger in its use; there is 
none in leaving it alone. Alcohol is not nec- 
essary in health, and its value in disease has 
been greatly over-estimated in the past. In- 
surance companies do not knowingly accept in- 
dividuals who drink to excess. hy? Because 
the death rate among them is abnormally high. 
No amount of scientific debate as to whether 
a ga is a food or a poison can alter that 
act. 

Over-eating.—Possibly excesses or errors in 
diet are as much to blame as alcohol for the 








he is clever enough to draw the line between 
“use” and “abuse” may indulge in alcohol 
at his own risk. Many patent nostrums and 
quack remedies contain a large percentage of 
alcohol. Dosing with such remedies is often 
eeeat to free drinking of cheap and impure 
iquor. 

ead- arsenic, etc.—The importance of avoid- 
ing such poisons is obvious and requires no 
extended consideration. a . 

Coal-tar products.—Some authorities believe 
that the extensive use of headache powders— 
which are largely composed of coal-tar prod- 
ucts—is responsible for some of the increase 
in kidney affections. Cases of fatal poison- 
ing from over-dosing with such remedies are on 
record, and they should be used only on the 
advice of a | mg my who can measure the ef- 
fect of the dose he prescribes. f ‘ 

Gout, rheumatism, etc.—Fresh air, exercise, 
temperance, simple diet, will fortify against 
such maladies. Acute rheumatism is often 
due to infection through the tonsils. Removal of 
the tonsils is frequently a wise measure. In- 
dividuals who have had an attack of gout or 
rheumatism should be periodically examined by 
a physician in order that the first signs of any 
chronic affection may be detected. 

Contagious fevers, etc.—Individuals who have 
convalesced from fever should be examined 
from time to time in order to ascertain wheth- 
er there has been any chronic sequel to the acute 
affection. 

_ Poisons formed in the system.—The absorp- 
tion of poisonous matters formed in the in- 
testines as the result of constipation or in- 
testinal indigestion causes irritation of the 
kidneys and arteries. Constipation often may 
be overcome by simple measures without re- 
sort to drugs. Fresh air, exercise, massage 
of the abdomen, avoidance of concentrated 
meat diet, eating freely of fruits and vegetables, 
water taken freely between meals, especially be- 
fore breakfast, the training of the bowels to 
act at regular intervals—all_ these should be 


tried before using drugs. Use only the sim- 
plest domestic remedies and even those_ not 
constantly except by a physician’s advice. Drug 





treatment, if properly directed and supervised, 
will often cure constipation; if self-prescribed by 
the patient it frequently leads to drug Slavery 
and impaired bowel function. The same criti- 
cism applies to the frequent use of enemeta or 
injections. 

The skin is an organ like the kidney. If its 
functions are not maintained the system may 
be poisoned. The daily cold sponge or shower 
followed by vigorous: rubbing, is beneficial to 
both skin and circulation. The ice-cold plunge 
may be over-stimulating for many; where the 
circulation is feeble, a tepid or moderately warm 
bath is safer. A ten-minute hot foot-bath before 
retiring should be a daily routine in middle life 
and old age; it promotes healthful sleep and re- 
lieves the circulation of the brain. Impending 
apoplexy may be prevented by its use 
5 sity.—Over-nourishment may be well borne 
in early life when there is a large expenditure 
of energy. In later life excessive flesh is not 
only a burden, but encourages the formation 
of poisonous matters in the system. By exer- 
cise and a tomperate life obesity may usually 
be avoided. If difficulty is experienced con- 
sult your doctor and rigidly follow his in- 
structions. s 

Diet.—Chronic poisoning may result from ex- 
cess in some particular article of diet—meat, 
sugar, salt, etc., or from general over-eating. 
For the average individual a simple dietary of 
mixed foods is best. Such a diet changed from 
day to day enables one to eat of the various 
foods to which man has become adapted in the 
course of ages. Monotony in diet, which tends 
to destroy the relish for food, should be avoided. 
At middle life the proportion of meat in the 
dietary should be reduced, and that of green 
vegetables and fruits increased. The total quan- 
tity of food should also be reduced. An ex- 
cess of starch or sugar in the diet may prove 
quite as injurious as an excess of meat. Milk 
and eggs should never be taken at the same 
meal with meat. Avoid rich, highly-seasoned, 
stimulating foods and made dishes. Fruits are 
best taken between meals. Do not wash down 
the food with large quantities of water, especial- 
ly iced water. Chew all vegetables and cer- 
eals thoroughly. Prolonged chewing of meat is 
not essential. 

Tea, coffee and tobacco even in small quan- 
tities are poisonous to some individuals; most 
people may enjoy them in moderation without 
injury. These substances are drugs, however, 
and, used beyond the point of great moderation, 
are harmful—how harmful depends upon the 
constitution of the individual. 

HEREDITY. 

A certain number of individuals are born with 
a lack of resistance to degenerative affections; 
nevertheless, the influence of heredity may be 
neutralized to a remarkable degree by careful 
living. Subjects whose arteries showed disease 
at the early age of 40 have been known to 
live to advanced age by carefully avoiding ex- 
cesses and following medical instruction. 

CANCER. 

As the cause of cancer is unknown at the 
present time, it is difficult to devise rules for its 
prevention. It should be remembered, how- 
ever, that cancer is often curable in its eacly 
stages by surgical means. We would advise, 
therefore, that all sores, ulcers, swelling, etc., 
receive early surgical attention. Delay and 
experimentation with advertised quack remedies 
may turn the scales against the patient. 

HEALTH HINTS FOR HOT WEATHER. 

Dress in light-colored, light-weight, porous 
ay but protect the abdomen from sudden 
chilling. 

Eat simple, pure, nourishing food—meat only 
once a day. Avoid fatty, fried foods, canned 
foods, under-ripe or over-ripe fruit, and sea 
food unless absolutely fresh. _ F 

Avoid the usual soda-fountain drinks, and 
iced-drinks at meal time—they only increase 
thirst and interfere with digestion. Ae 

Fifteen or twenty drops of aromatic spirits of 
ammonia in half a glassfull of cool water is 2 
good thirst quencher, and is grateful to the 
stomach and bowels. 

Alcohol should be avoided in the heated term. 
It is particularly injurious if taken before oF 
during exposure to the sun. ‘“Sunstroke” is al- 
most always induced by alcoholism. “Heat ex 
haustion” is an entirely different affection and 
may result from any cause that depresses the 
system combined with excessive heat. In “sun- 
stroke” there is deep unconsciousness and high 
fever. “Heat exhaustion” is not accompanied 
by fever and resembles an ordinary fainting 
spell. In “sunstroke” ice applied to head an¢ 
cold bathing of neck, chest and arms are_indi- 
cated. In “heat exhaustion” stimulants inter 
nally (aromatic spirits of ammonia) and _ 
to the extremities are indicated. Owing to the 
radical difference in the treatment of these 
affections the importance of calling a physician 
to make a careful diagnosis is evident. a" 

Restful sleep is necessar to fortify agains* 
heat depression. Restless sleep is often the 4 
sult of indigestion. The care of the stomact 
and bowels is especially important during the 
heated term. A tepid bath before retiring 1s @ 
good sleep producer. t < th- 

Keep your temper, be patient with the we® 
er, and avoid needless excitement and nervous 
strain. 





SUCCESS 


Success is always possible for the man 
who goes after it cheerfully and cour 
ageously. Every man carries the es 
sentials of success under his own hat— 
the trouble with the unsuccessful -_ 
is that he won’t take off his hat - 
give success a chance. Every intel 
gent man who has failed can look bac 
to his failure and trace its cause, — 
nine times out of ten, he saw it at the 
time and knew it was his own fault.— 
Stamina. 
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TRUST OFFICE PROTECTS 
; FBAGAINST SHRINKACE 


The president of a company in Chi- 
cago that liquidates estates or pur- 
chases securities that have to be sold 
at a sacrifice in announcing the fact 
that he has taken out $100,000 life in- 
surance for the benefit of the company, 
says in a letter to stockholders: 

“T have taken out $100,000 of life in- 
surance in two high-class companies in 
favor of the Company. 
These policies I have delivered to the 
board of directors under an agreement 
of which the gist is as follows: 

“First. In the event of my death the 
company shall put this sum into a sep- 
arate fund. If within six months from 
the date of my death the company de- 
cides to discontinue business then this 
fund shall be kept intact until the liqui- 
dation is completed and then if the pre- 
ferred stockholders have not received 
100 cents on the dollar, so much of said 
fund as shall be necessary shall be 
used to make up the deficiency and the 
remainder shall be paid to my estate. 

“Second. If it is decided to con- 
tinue business the company shall keep 
one-half of said fund and pay the other 
half to my estate. 

“The ordinary manufacturing, mer- 
cantile or jobbing business is a good 
deal like a top—it stands up all right 
as long as it keeps going but the mo- 
ment it stops and the owners try to get 
their money out there is a big shrink- 
age. I believe that our company would 
liquidate better than any other busi- 
ness. Our assets are income produc- 
ing real estate, interest bearing mort- 
gages, and secured contracts in the 
nature of mortgages and cash; at this 
time not over 2 percent of our assets 
is in vacant property. I believe that 
our company would liquidate par. But 
to cover the possible contingency that 
it might not and because I do not want 
anyone who has invested money 
through me to lose a dollar either while 
I am alive or after I am dead, I have 
taken out this insurance and shall carry 
it at my own expense.” 


HAPHAZARD WORK IN 
CANVASSING DOES NOT PAY 


_Does haphazard work pay? What a 
ridiculous question, you say. And yet, 
in this business of ours, how many men 
work systematically? 

_If aman told you that he made his 
living by strolling through the streets, 
looking in the gutters for stray pieces 
of money, you'd laugh at him, wouldn’t 
you? 

lf a coal operator went out into the 
hills and drove a shaft anywhere his 
fancy dictated, you’d laugh at him, 
wouldn’t you? 

If an author mailed his best manu- 
Script to the New York postoffice and 
directed the postmaster to deliver it to 

ome magazine,” you’d laugh at him, 
wouldn’t you? 

If an insurance agent told you that 
he dropped into a town without pre- 
viously taking the trouble to study the 
conditions existing in that town and 
canvassed the first man whose name he 
Saw on a signboard, without taking 
the trouble to ascertain his approximate 
age, his means, his probable insur- 
ability, would you laugh at him? 

Now for a preachment. Haphazard 
work never pays. I don’t mean that a 
brainy man can’t make a living working 
ma haphazard fashion, for he probably 
can; a really brainy, capable man is 
apt to make some sort of a living work- 
ing in any sort of way; but I do mean, 
and I maintain, that the same quality of 
brains and the same amount of energy 
Systematically directed, will produce 
imnnitely greater results. 

ne of the best producers I ever 

new made it a rule to make up a 

Careful list of prospects in every town 

















he visited, embracing all the business 
men rated at $10,000 or more, all the 
lawyers and other professional 


bankers, 





men; he got the company’s local ex- 
aminer to go over the list with him, 
ascertaining, as to each man on the 
list, whether he was probably insur- 
able, about how old he was, and, if 
married, whether he had children, and 
whether young children. Then he de- 
liberately struck off the list every un- 
insurable man, every man who had no 
visible motive for insurance, and ar- 
ranged his list, not alphabetically, but 
by street numbers, so that he could go 
from one man to another without un- 
necessary loss of time. - 

“Oh,” you say, “that’s the way in- 
dustrial men work!” I don’t know—I 
never sold industrial insurance: but this 
man I speak of was selling a policy 
which was only issued in units of 
$12,500. 

He went into Louisville—this was 
five years ago, and Louisville five years 
ago was a city that insurance men 
avoided. This man’s friends laughed 
at him; the manager of his company 
advised him to waste no time on Louis- 
ville; but he made up his list and began 
a canvass, almost literally from door 
to door. He spent two weeks on Main 
street between Ye Olde Inne and the 
Galt house, and two more weeks on 
Fourth avenue between the Olde Inne 
and the Seelbach. He worked for four 
months in that systematic, careful way, 
and in those four months he wrote not 
quite two millions of insurance. 

This man was H. O. Jackson. He 
rarely made less than twenty thousand 
dollars a year at the life insurance 
business—I hear he’s a millionaire now, 
operating a great manufacturing cor- 
poration in Chicago. 

Do you know any haphazard agent 
who has done as well as this? 

I know haphazard work doesn’t pay, 
and if any of our fellows want to try 
some systematic work, assisted by the 
company, and will write to me, I'll 
suggest a system.—Stamina. 





GOOD PLAN FOR LIFE MEN 


One of America’s most successful 
business men when asked to what he 
attributed his great success, replied: 
“T built my fortune on the dial of my 
watch; seconds became pennies, min- 
utes became dimes, hours became dol- 
lars. I gave a money value to every 
tick, took advantage of everything that 
economized time. I never procrasti- 
nate. I never wait for other people to 
get ahead of me. I keep my eyes and 
ears open for opportunities. I don’t 
know that there is any particular rule 
or law of success, but I’m pretty sure 
that one of the foundation principles 
is, ‘don’t lose time.’” 


The Indianapolis Life Course of Insurance 
losurance Company Education 
WANTS FIELD MEN IN INDIANA 
ee * Our Department for Fur- 
ever ts. ishi 
Nee a nishing Prospects 
Never Hd on Aanaer Eaok —" New “Model Policy” 
== iums and Largest Annual Div- sid an ur 
oe bag Be hem y 
yholders Well Satished. 
a Phenix Mutual Life Insurance Co, 
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DON’T BE A SLAVE TO 


YOUR JOB! 











If you are a clerk in some insurance office you have 
doubtless observed how many field men, possessing no greater 
amount of brains than you, earn ten times your income. 
The reason is not far to seek—they had courage to break 
away from a “sure (?) thing’ paying $12 or so a week, to 
secure a permanent competency working for themselves. 


It is not always the man who sticks to one job for a life- 
time who gets ahead inthe world. Whether a man should stay 
in one place year after year depends altogether on the place. 
If it offers you an opportunity to broaden, stay. 
not, quit. 


If it does 


Don’t go through life in a narrow rut because you 
haven’t the courage to break away. Your excuse is that you 
do not want to give up a certainty for an uncertainty, but 
pe you are past middle age the “certainty” may prove a 
myth. 


Most of the big men in this country today threw up posi- 
tions where they had a certainty because they felt themselves 
capable of greater things. 
poor little job. You don’t have to. 
once in a profitable business with the certainty of an increas- 
ing income as the years go by. 


Don’t become the slave of some 
We can establish you at 





The Equitable Life Assurance Society 
OF THE UNITED STATES 


120 Broadway 


NEW YORK 











of Milwaukee 


% 


The Northwestern 
Mutual Life Insurance Co. 


GEO. C. MARKHAM, President 
A. S. HATHAWAY, Secretary 


New Business Paid-For 





1905 . +6 «© « « 
1906 . «© 8 « « 
1907 . «© «© « « 
1908 . + «© « « 


history of the Company. 





$ 90,334,038 


93,563,452 
102,233,634 
109,773,709 


Each year larger than any in the previous 


Commenced Business 1858 














NSURANCE MEN will note the significant in- 
crease in The Northwestern's new business dar- 
ing the past four years. 
IMPORTANT FACTS relating to this business 
are shown by the following percentages: 


Expenses Mortality Interest 
1905 12.15 67 4.73 
1906 11.76 59 4.72 
1907 11.81 58 4.76 
1908 10.76 59 4.84 


It is capable of easy demonstration that The North- 
western is the best Company to insure in. 

See The Northwestern's policy contract with its 
Dividend Options, Paid-up and Endowment Options, 
Options of Settlement and the Premium Lean feature. 

Issues Partnership and Corporation Insurance. 

For further information or an Agency, address 


H. F. NORRIS, 
Superintendent of Agencies. 
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PROVISIONS COVERNINC 
REINSURANCE. OF COMPANIES 


This paper has been asked to pub- 
lish the bill passed in Illinois provid- 
ing for the reinsurance or consolida- 
tion of life companies of that state. It 
is known as Senate Bill No. 53. It is: 

Section 1. Be it enacted by the peo- 
ple of the state of Illinois represented 
in the general assembly: That here- 
after no life insurance company organ- 
ized under the laws of this state shall 
reinsure its risks in any company not 
authorized to transact business in this 
state, nor shall any life insurance com- 
pany organized under the laws of this 
state consolidate with any other com- 
pany so organized, or reinsure its risks 
in a company authorized to transact 
business in this state, except as herein- 
after provided; but nothing herein con- 
tained shall prevent any company from 
reinsuring a fractional part of any 
single risk in any company. 

Sec. 2. The word “company” when 
used in this act shall include any corpo- 
ration or association authorized to do 
the business of life insurance on the 
stock, mutual, stock and mutual, or as- 
sessment plan; and the word “mem- 
ber” shall mean the insured under a 
policy or certificate issued by any com- 
pany other than a purely stock com- 
pany. 

Sec. 3. Whenever any life insurance 
company shall propose to consolidate 
with or reinsure its risks in any other 
company the board of directors or trus- 
tees may submit the question of such 
consolidation or reinsurance to the 
stockholders or members or both (as 
the case may be) of such company at 
the regular annual meeting thereof, or 
may call a special meeting for either of 
such purposes. Such special meeting 
shall be called by a majority of said 
directors or trustees by delivering per- 
sonally or depositing in the post of- 
fice at least thirty days before the time 
fixed for such meeting a notice ad- 
dressed to each stockholder or mem- 
ber at his last post office address ap- 
pearing on the records of the company, 
stating the time, place and object of 
such meeting. 

Sec. 4. At any such meeting the 
stockholders or members or both (as 
the case may be) may vote in person 
or by proxy, each stockholder to be 
entitled to one vote for each share of 
stock held by him, and each member 
to one vote for each one thousand dol- 
lars of insurance held by him: Pro- 
vided, however, that any member hold- 
ing less than one thousand dollars of 
insurance shall be entitled to one vote; 
and votes representing two-thirds of 
all the stock in the case of purely stock 
companies, or of two-thirds of all the 
stock, if any, and of two-thirds of all 
the votes cast by members represented 
at the meeting in person or by proxy 
in the case of other companies, shall 
be necessary for the adoption of such 
proposed articles of consolidation or 
contract of reinsurance. Articles of 
consolidation shall comprise a copy of 
the charter of the proposed consoli- 
dated corporation setting forth its cor- 
porate name; the place where its prin- 
cipal office is to be located; the man- 
ner in which its corporate powers are 
to be exercised; the manner of elect- 
ing trustees or directors and officers, 
a majority of whom shall be citizens of 
this state at the time of such election; 
the manner of filling vacancies; the 
amount of capital stock, if any; and 
such other particulars as may be nec- 
essary to explain and make manifest 
the objects and purposes of the consol- 
idated company and the manner in 
which it is to be conducted. 

Sec. 5. Upon the adoption of a con- 
tract of reinsurance or articles of con- 
solidation at a meeting held in accord- 
ance with the provisions of this act, 
said contract of reinsurance or articles 
of consolidation shall be duly executed 
by the president and attested by the 
secretary under the corporate seal of 
each of the contracting or consolidat- 





ing companies, and thereupon a certifi- 
cate of the adoption and execution of 
such contract of reinsurance or articles 
of consolidation, verified by the affi- 
davit of the president and under the 
seal of each of said companies, shall 
be submitted to the insurance superin- 
tendent. If the insurance superintend- 
ent, upon examination of such contract 
of reinsurance or articles of consolida- 
tion, finds the same to be in accord- 
ance with the provisions of this act and 
not inconsistent with the laws and the 
constitution of this state and of the 
United States and that no reasonable 
objection exists thereto, he shall cause 
such contract of reinsurance or articles 
of consolidation to be recorded in a 
book kept for the purpose, and there- 
upon such contract of reinsurance or 
consolidation shall be and is hereby de- 
clared to be effected and in force. If 
the insurance superintendent shall re- 
fuse to cause such contract of reinsur- 
ance or articles of consolidation to be 
so recorded, he shall, within fifteen 
days from the date of submission of 
the same, notify each of said companies 
in writing of such refusal, assigning 
his reasons therefor. 

Sec. 6. The provisions of this act 
shall not affect or be construed to ap- 
ply to fraternal beneficiary societies or 
associations, 





WHY SO CALLED 


What does the title “ordinary life pol- 
icy” or “whole life policy” mean? 
policy that provides continuous pre- 
mums until death is called “whole life” 
because it is a policy covering the whole 
life of the assured from the moment it 
goes into effect until his death. 

It is called also “ordinary life” be- 
cause it contains the usual or custom- 
ary provisions of this form of contract. 
In the earlier days almost all insur- 
ance was written on this form. It is 
the simplest form of policy. It thus be- 
came the ordinary or usual policy that 
was carried. 


President Wanted 


A conservative, strong, well 
managed life company organ- 
ized under the laws of Illinois, 
wants a clean, aggressive man 
of means as president. Salary 
and earnings. Address in con- 
fidence 31-E, care The Western 
Underwriter. 


GENERAL AGENCY 
OPENINGS 


A young, middle-western life 
company with a fine record and an 
exceptionally bright future has 
good openings for 


CENERAL ACENTS 


IOWA AND SOUTH DAKOTA 


If low expense ratio and low 
mortality record, and a policy 
without any board or other ques- 
tionable schemes means anything 
to you. 








Address in confidence, 


CENTRAL LIFE INSURANCE 
COMPANY, OF ILLINOIS 





OTTAWA, ° ILLINOIS 








OLDEST IN AMERICA 


THE MUTUAL LIFE 


Insurance Company of New York 


STRONGEST IN THE WORLD 





Largest Margin of Assets in Excess of Legal Liabilities. 
No Company More Economically Managed to-day. 


The only company which has increased its dividend 
scale four years in succession—1906, 1907, 1908, 1909. 





34 Nassau Street, 





For terms to producing agents address: 
GEORGE T. DEXTER, 2nd Vice President 


New York, N. Y. 








The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 





PROOF OF PUBLIC CONFIDENCE 


This Company has more premium-paying business in force in the United States 
than any other Company, and for [each of the last fifteen years has had more new 
insurance accepted and issued than any other Company in America. 

THE DAILY AVERAGE BUSINESS DURING 1908 
441 per day in Number of Claims Paid. 6,343 per day in Number of Policies 


Placed and Paid for. 


$1,202,352.87 per day in New Insurance Placed and Paid for. $166,633.89 
per day in payments to Policyholders and addition to Reserve. $126,996.37 per day 


in Increase of Assets. 





THE EQUITABLE LIFE OF IOWP 


offers, as helps to selling its policies, (which are liberal 
and up to date) 


Moderate Premiums, Highest Interest Earnings and 
Low Mortality Experience, resulting in 


LOWEST NET COST 








See Official reports or other publications 


A_ history of Conservative and Economical Management for more than Forty 
Years; Deposit of Full Reserve to Secure Policies, etc. 


These are effective helps with intelligent prospects. 


Separate Territories to Agents axax2§£:-£ ,ONG CONTRACTS axaaen FAIR TERMS 





Beating Its Record! 


FOR 1908 


In amount of new business Its 1909 business 
is already much larger than that for the corresponding 
period of 1908. It is UNION CENTRAL Dividends 
that help to make it easy to sell UNION CENTRAL 
Policies. No company excels it in lowest cost to the 
policyhold:r. 


written, 


The 


Union Central 
Life of Cincinnati. 


Assets, $67,933,245,40. Liabilities, $65,434,131,29 
Capital Stock, $500,000.00. 


Several good openings for first-class men. Address 
JESSE R. CLARK, President, or 
ALLAN WATERS, Sup’t of Agents. 





THE COLUMBIAN NATIONAL 
LIFE INSURANCE COMPANY 


OF BOSTON. MASS. 


The only Massachusetts Non- 
participating Company 


The Most Modern Forms of 


Life, Accident and Health Insurance 


Correspondence desired with good pro- 
ducers. References required. 


ARTHUR E. CHILDS, President 
Wm. H. BROWN, Secretary and Treasurer 





GREATEST MONEY MAKER 


FOR INSURANCE AGENTS 


Our High Class, Profit Sharing 





Investment Bonds 





WRITE FOR PARTICULARS 


THE CENTRAL AGENCY 


Ist Floor Wieting Blk. 


SYRACUSE, N. Y. 
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COMMENT OF FRATERNALS 
AS TO THE GROUP BILLS 


The comment of the fraternalists on 
the bills introduced in many states this 
year to provide for group insurance at 
lower than the ordinary rates is of in- 
terest. The Western Review, a frater- 
nal journal, under the caption, “To 
overreach fraternals,” says in part: 


urpose of these bills is quite apparent. 
mt to go into factories and other places 
of employment of large numbers and form such 
employes into groups and offer insurance at 
tes. 

We will not be surprised to see a great deal 
of this business, and even at inadequate rates, 
for a time, with the view of Cm | the 
fraternal societies. The losses sustained by 
this kind of operation will, of course, be made 
up by the extortionate rates collected where 
competition is not effective. / 

Strange how easy it is for these big com- 
panies to get a bill through the ._-—— that 
specially benefits them, but the fraternals are 
not only unable to get needed laws passed, but 
must constantly stand guard armed with repeat- 
ing rifles to prevent “smooth guys” from legis- 
lating them out of existence. 

This measure is supported b 
ests, and its purpose is to enable legal reserve 
companies to insure applicants in groups at a 
rate lower than the re 





special inter- 


lation rate. As judged 
by fraternalists, it would practically remove the 
legal restrictions from old line companies wher- 
ever a group of one hundred or more would 
be granted insurance at any one time. By this 
means a cut-throat competition could be engaged 
in and, for the purpose of gaining advantage, 
a lower rate even than the rates charged by 
fraternal societies could be made. It would be 
possible also for companies or their agents to 
collude with employers and, under a contract 
perhaps valuable to the employer, furnish in- 
surance to employes and, having made the ques- 
tion of procuring such insurance a matter of 
interest to the employer, such employers could, 
if so disposed, make it disagreeable to all those 
in their employ who refused to take such insur- 
ance. The opponents of the bill say, that besides 





working a discrimination between policyholders 
of the same companies by means of which 
some obtain insurance at a lower rate than 
others it would = an opportunity for com- 
panies so disposed to make a rate much below 
the cost of furnishing insurance to particular 
groups and make up all loss occasioned thereby 
out of extortionate rates exacted elsewhere. 

It would be incorrect to say that this measure 
raises a question between old line and fraternal 
insurance organizations. As a matter of fact, 
it will grors as detrimental to the great ma- 
jority of old line companies as it will to the 
fraternal societies. There is no good reason 
for believing that it would be peculiarly bene- 
ficial to any except the industrial companies 
or companies operating in some sense similar 
to the industrial companies, yet nevertheless 
these industrial companies will write every kind 
of insurance, and if the door be thrown open 
to them under the pretext of the “group system,” 
their cut ratés will cause the antitwisting and 
antirebating laws of the country to become 
dead letters. 


WORK WITH HELPERS 


General agents often find that sub- 
agents or part time men try to put up 
a job on the former by having them 
try to close the hard cases, or tough 
nuts while they give them no show on 
the easy ones. This is particularly true 
where a general agent has rural terri- 
tory and employs part time men as 
helpers in the villages. The helper is 
supposed to stir up prospects and when 
the general agent arrives, the latter 
tries to close them. If there are a few 
certain cases, the unfair helper holds 
them back and puts the general agent 
against the snags. He does this be- 
cause he secures a bigger commission 
on cases he closes alone. 

The only course in such an event is 
to have a plain talk with the helper, tell 
him there must be no discrimination or 
his services will be dispensed with. 








GO WHERE MONEY IS EASY 


The Pacific Northwest and Pacific Coast States are developing 
more rapidly along financial lines and in increase of population 


than any other sectlon. 


Men are protecting not only their fami- 


lies but large business enterprises by Life Insurance. 
We offer exceptional opportunities to eastern life agents 
who desire to work in this land of promise. 


GROSS ASSETS, $709,515.13 


POLICYHOLDERS’ SURPLUS, $297,804.82 
CONTINENTAL LIFE INSURANCE & INVESTMENT COMPANY 


SALT LAKE CITY, UTAH 





THE CONSERVATIVE LIFE INSURANCE COMPANY 


Has over 1000 stockholders in Ohio and West 


Virginia. 


Every one a man of influence. 


Every one a helper. Besides it issues the 


MULTIFORM POLICY 


which is in a class by itself. Men who can 
make good, can make good contracts direct 


with the Company. 


For further information regarding the past, present and future of this 


Company, address the 


HOME OFFICE, - 


- Wheeling, W.Va. 





The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 
First Six Months of 1909 


Increase in income .. ...............0000- 69% 
Increase in disbursements................ 13% 
Gross assets, company standard.. ... $ 290,000 
Surplus to policy holders............. 240,000 
Insurance written,—6 months....... 1,265,000 


Insurance in force June 30, 1909 .... 3,772,000 


GOOD territory for GOOD producers 
in OHIO ONLY 


DR. W. 0. THOMPSON 
President 


LOT H. BROWN 
Superintendent of Agents 


B. F. REINMUND 
Secretary 





ook Up Our Record 
; CONSERVATIVE YET PROGRESSIVE 


™ Everything the Agent Needs 


Annual Dividends and Non-Par Forms. 

Guaranteed Coupon Policies. Disability Riders. 

Liberal First-Year and Non-Forfeitable Renewal 
Commissions. 


INDIANA, OHIO, MICHIGAN, PENNSYLVANIA 


LINCOLN NATIONAL LIFE 


FORT WAYNE, INDIANA 


W AN TE D 


Salaried Field Men 
THE SECURITY LIFE INSURANCE COMPANY OF AMERICA 


W. O. JOHNSON, President, Rookery Bidg., Chicago, III. 

























Would like to hear from men with clean records in Ohio, Tennessee, 
Missouri, Kansas and I[linois. 


Address, PRESIDENT’S OFFICE, 
_J. B. Sells, Assistant to President 








W ISCOSSIRNATIONAL LIFE 


HOME OFFICE OSHKOSH-MILWAUMEE OFFICE CASWELA BLOCK. 












PROGRESSION SECURITY 
POLICIES CONTAIN ABSOLUTE GUARANTEES 
NO ESTIMATES 


Commenced business with Capital Stock of One Hundred Thousand Dollars 
subscribed. 


July 12th, 1908. 


October 12th, 1908. Held first meeting of stockholders, having secured charter with $1,506,000 


applications upon which $43,256.88 premiums were all paid in cash. 


Business written $1,763,500, Premiums, $51,346.07. Now with an Aqgacy 
Force in Wisconsin of 54 insurance men—with both Policy and Agency Con- 
tracts that meet every requirement, the 
Company you want. 


For an Agency Appointment address the Home Office 


Life Insurance Men who are looking 
for the right kind of a connection will 
learn of something to their advantage 
by communicating with THE OLD 
COLONY LIFE INSURANCE 
COMPANY, 445 Old Colony Building, 
Chicago. a 


United States Annuity and Life Insurance Co. 


WILLIAM T. SMITH, Secretary 
Home Office: Heyworth Buliding, Chicago 


November 20th, 1908. 


Wisconsin National Life is the 








Issuss Poriciss Tuat Sait Bacauss or} 


Annual Dividends. 

Management expenses limited by policy contract. 

Reserve deposited with State of Illinois. 

Annual additions on Twenty Payment Life and Endowment, 
Maturity when reserve and accumulations are sufficient. 


For attractive centract and territory, address 


ZENO M. HOST, Direetor ef Agencies 
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RATES ON THE AETNA LIFE'S 
COMMERCIAL LIFE POLICIES 


The Aetna Life’s nonparticipating 
“Commercial” policies on all life forms 
furnish agents with very good weapons. 
The company has put its commissions 
on a basis where agents can sell these 





policies. The commission scale is as 
follows according to size of the policy: 

Ord. 20-P. 15-P. 10-P 
$1,000-$2,500 ........ 20 165 12% °& 10 
$2,500-$5,000 ........ 40 35 96.2% 2 
$5,000 and more...... 50 40 884% 25 

The rates for a $10,000 policy are: 

Age Ord.Life. 20-Pay. 15-Pay- 10-Pay. 
ccc padia $149.80 $226.40 $271.90 $368.10 
oes 152.20. 229.70 276.20 373.90 
| eee 154.70 232.90 280.80 379.90 
"  RaRrenen a 157.50 286.30 285.40 386.10 
RES 160.30 239.90 290.20 392.60 
Mar aresedees 163.20 243.60 295.20 399.20 
Se 167.40 247.90 300.40 406.20 
aes 171.70 252.40 305.80 413.40 
Miititdcnegs 176.10 257.20 811.50 420.90 
vaio gakaces 180.90 262.10 317.30 428.60 
Mes iscneauas 185.80 267.10 323.40 436.70 
Wh ccusewnse 191.10 272.40 3829.60 444.90 
OB ss xaunatnns 196.60 277.80 336.10 453.70 
Diadsteweda 202.50 283.30 342.90 462.60 
Dicvccdusade 208.60 289.20 349.90 471.80 
* eee 215.20 295.40 357.30 482.00 
SRR Ae 222.20 302.00 364.90 492.00 
| Sea 229.40 308.89 372.90 502.60 
eS 237.20 $16.00 381.20 513.50 
i ccacvswun 245.40 3823.60 389.70 524.70 
VRE SS 254.10 831.50 398.80 536.40 
Mavxewnasins 268.40 339.80 408.20 548.50 
RCE ES 273.10 348.70 418.10 661.10 
” Sate: 283.60 358.00 428.30 574.30 
* SEPERATE 294.70 367.80 439.10 587.90 
BE? 306.50 378.10 450.40 602.20 
eosdavenes 319.00 389,20 462,40 617.00 
Sea 832.40 401.10 475.00 632.40 
tiene ane 346.70 413.70 488.30 648.60 
DU xcsevn ens 861.90 427.10 502.40 665.40 
BBivtoesecces 378.380 441.30 517.30 682.90 
Te taadins SA 395.60 456.70 533.00 701.20 
RR 413.90 473.10 649.70 720.20 
Wikis sickens 433.60 490.60 567.30 740.10 
Siisecasdans 454.70 509.30 586.00 760.80 
* BTS 477.10 529.30 605.90 782.50 
AS PE 503.70 550.90 627.20 805.40 
” ee 532.30 574.00 650.10 829.30 
ORR 563.00 598.70 674.60 854.40 
Wi Pecacenork 596.00 625.30 701.10 880.70 
ieakcisary 631.40 654.10 730.00 908.60 





FACTS FROM TESTIMONY 


The Wisconsin insurance department, 
in its examination of the Royal Arca- 
num, established the following facts 
from the testimony of this order’s of- 
ficials: 

1st—That there is no limit to the as- 
sessments which can be levied. 

2nd.—That the order is not liable for 
the payment of any definite sum to the 
beneficiaries of its members. That 
claims can be scaled without legal ob- 
jection. 

3rd.—That its present rates are in- 
adequate to provide for the protection 
they are supposed to afford, since they 
are based on an expectancy of twelve 
deaths per thousand members a year, 
while the death rate now exceeds six- 
teen a year. 


WHY RICH MEN SHOULD INSURE 


A man is worth a quarter of a mil- 
lion dollars. He is a careful investor. 
He is handling his funds in a small 
way just as the life company is hand- 
ling its funds. He is conservative. His 
family is well provided for so long as 
he can look after his 
“What need of life insurance have I?” 
he asks. 

In the first place an estate is not 
rapidly or easily administered. There 
should be some assets readily convert- 








The Northern Life 


Insurance Company 
OF ILLINOIS 
HOPE THOMPSON, President 


Our Motto: 
Publicity and Accountability 


It has no schemes to interest agents 
or mislead the public. 

Good renewal manager contracts for 
a few competent insurance men. 


Home Office 1 
ROCK ISLAND, ILL. 


investments. 





ible into cash. There is no security 
on which a family can realize so 
quickly as a life policy. 

Again, while the life company might 
not be able to offer this man anything 
while he lives because he is a compe- 
tent investor, yet it certainly will be 
able to eclipse his widow in business 
sagacity. While the estate may be 
squandered because the widow may not 
be equal to the task of investing it as 
the husband, or she may be badly ad- 
vised, yet if the husband stipulates in 
his policy that a certain sum be paid 
her every month or quarter, she will 
always have a comfortable sum to live 
on. There is where life insurance be- 
comes a protection to the rich. 


WHAT IS LIFE INSURANCE? 


It is a business for making uncer- 
tainties certain. 

It capitalizes individual ability and 
guarantees continuity of plan by pro- 
tecting investments and earning capac- 
it 





y. 
It stands alone as a specialist in mak- 
ing provision for the distant future. 

It teaches the virtue of thrift and 
economy, the duty of saving up for a 
“rainy day.” 

It strengthens credit and protects en- 
terprise. 

It is a dependable asset of ever in- 
creasing value. 

It is the sure, solid foundation for the 
young man’s air castle. 

“Life insurance is a fortune, bought 
and paid for on easy installments.”— 
Security Agent. 


LAPSES ARE KEPT DOWN 

Some general agents are able to keep 
down their lapses not so much by work 
when the renewal comes around, as 
when the application is written. If a 
man has been written for a misfit pol- 
icy or one for a larger amount than he 
can afford or if a heavy rebate has been 
given, or the terms have been mis- 
stated, he is very certain to become a 
dissatisfied policyholder. 

If a man is written in a way that fits 
his needs, if he pays the full price and 
is not influenced to carry any more 
than he can really afford, if he has had 
the salient features of the contract ex- 
plained, he will likely stick. It is such 
business that pays. It is not specu- 
lative insurance nor is the policyholder 
disgruntled. If he lapses, it is because 
he is forced to. 


STOP TOO SOON 


No doubt a lot of time and energy 
are wasted because agents stop all ef- 
fort when the application is taken. 
Study the statistics that show the 
amount of insurance written but not 
taken. The figures are appalling. It 
goes to show the agent did not follow 
up the case or keep in touch with it. 
On doubtful cases, the payment of the 
premium, whole or in part, should be 
secured with the application. A little 
more effort or time, a little more care 
would have saved what had already 
been done. 














National Life Insurance Co. 
MONTPELIER, VERMONT. 





Established in 1850. Operating in 36 States. 





Josern A. DeBoer, - President. 
Frep A. Howianp, - - - ” Vice President. 
James B. Estee, - _ tee. Vice President. 
Osman D. Crark, Secretary. 
H. M. Cutter, - Treasurer. 
A. B. Bisseg, - ” Medical Director, 
C.E.Moutton, - - - - - Actuary. 





This Comosey held January 1, 1909, and 
gained during the past decade: 


ASSETS, $ 44,026,069.73 Gain, 173% 
SURPLUS, $ 5,279,925.70 Gain, 174% 
INSURANCE,  $155,755,039.00 Gain, 93% 





Absolute Security and Economy of 
Management. 














WANTED---Manager for Cleveland 


(,00D proposition, salary and commission for 
high class man---others will waste postage. 
Life, Health and Accident, and Monthly Pre- 

mium Departments. Attractive special policies, 

Address, 
W. C. CULKINS, 
Vice-Prest. and Genl. Mgr., 
The Columbia Life Insurance Co., Cincinnati. O. 








@ The Western and Southern Life, of Cin- 
cinnati, offers exceptional opportunities to 
agents capable in both industrial and ordi- 
nary branches. 


FRANK CALDWELL, President. 














Life Insurance Agents will find the new Guaranteed 
Monthly Income and the Optional Conversion 
Policies the most attractive contracts to sell 
now on the market. Good territory to 
the right men. The Cleveland 
Life led all other companies 
in increase in Ohio 
for year 1908. 









The 
Cleveland Life 
Insurance Company 


HOME OFFICE: 
ROCKEFELLER BLDG., CLEVELAND, OHIO 


LIFE INSURANCE STOCK 








If you are a Live Insurance Stock Sales- 
man, you can make big money selling 
our stock. It is the best backed and 
best selling proposition on the market. 
Our men are making big money. Write 
today. Address, 17-Q, care 


The Western Underwriter. 
Say, Mr. Agent! You’ve looked for the square deal 


company for many moons—it’s here— 


Ghe 


MODERN LIFE INSURANCE COMPANY 


of INDIANA 














Liberal Commissions and non-forfeitable renewals. 
The best policy contract extant. Honest Individual Accounting. 
Modern in every respect. Ask to be shown. 


Home Office: SOUTH BEND, INDIANA 


: 
: 
- 
: 
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TELLS LITTLE STORY OF A 
SUCCESSFUL LIFE SALESMAN 


Vice-President Stevens of the IIli- 
nois Life tells a story of a successful 
salesman to show that dignified, force- 
fulness and polite manliness are of in- 
estimable value. He says: 

“In a certain small city there was a 
business man who was recognized as 
a shining mark for insurance salesmen 
to shoot at, but was such a notoriously 
hard customer that local insurance 
agents made it a point to ‘tip him off’ 
as a prospect to every strange special 
agent who struck the town. Always 
arranging that a goodly supply of local 
‘talent’ should be on hand to enjoy the 
discomfiture of the special when he 
had finished his ‘interview.’ They had 
seen so many crestfallen specials that 
it had come to be generally believed 
that the man could not be written. It 
happened one day that the special 
agent whom we have in mind visited 
this city and in due course a friendly 
competitor gave him a line on a nice 
prospect. 

“Our special went into his place of 
business and without difficulty got up 
to his desk. Mr. Prospect was reading 
the morning paper and in answer to 
the agent’s cheery ‘good morning’ 
merely glanced up, grunted and kept 
on with his reading. Evidently our 
special had met this species before, so 
quietly seating himself made no effort 
at conversation. After a few minutes 
of silence the business man rattled his 
paper and in the gruff voice that was 
the signal for retreat for all other 
agents, demanded what he wanted. Mr. 
Special replied politely that Mr. Pros- 
pect should go right on reading his 
paper and when through he had a mat- 
ter of business that he desired to take 
up with him. This was a new one for 
Mr. Prospect, but putting on his most 
forbidding air, pretended to read his 
paper for a few moments longer, then 
throwing it down with a bang, again 








demanded the nature of his caller’s 
business. Mr. Salesman then stated 
that he had called to submit for his 
consideration a policy of life insurance 
and investment. 

“Then Mr. Prospect blew up and 
blew off, the gist of his remarks being 
that he did not want any life insur- 
ance, that he had no use for life insur- 
ance agents, and would not talk with 
one. Instead of seeing the disordered 
and confused retreat to which he had 
been accustomed, Mr. Prospect saw be- 
fore him a dignified gentleman listen- 
ing with an air of politeness to his very 
impolite remarks. This was indeed a 
new experience and rather jolted him. 
When he had clearly finished Mr. 
Salesman said: 

“‘Mr. Prospect, I am paid by my 
company to interview men on the sub- 
ject of life insurance. They have sent 
me to you. Whether or not you are 
interested in our proposition and will 
invest in it, and what your private opin- 
ions are of life insurance companies 
and their representatives, does not con- 
cern me. I am rendering to my com- 
pany the best service that I am able. 
They expect a report from me as to 
the result of my interview with you. 
I cannot afford to report to my com- 
pany that I failed to present their prop- 
osition. It is, perhaps, true that I could 
give them good reasons why I did not 
and could not present their offer, but 
it would be a humiliation to me to have 
to make an explanation, even though an 
explanation were worth while. I am 
here. You are admittedly not very 
busy, since you have been reading the 
newspaper, and unless you prevent me 
from doing so by physical force, I am 
going to explain my proposition. If 
not interrupted I will not take more 
than ten minutes of your time.’ 

“And explain his proposition he did. 
He got Mr. Prospect interested and 
instead of being with him ten minutes 
he was with him nearly an hour and 
when he left he had his application for 
$5,000. After the insurance transaction 





ACENTS, ATTENTION! 


Do you know that less than 12 per cent of the insurable 
population of Indiana are insured in a Legal Reserve 
Company? For territory and a Liberal commission con- 


tract, address, 


LIBERAL LIFE INSURANCE COMPANY, ANDERSON, IND, 


C. K. McCullough, Pres. 


R. P. Grimes, Secretary 





EXCEPTIONAL 


PROPOSITION 


If you can sell life insurance stock, for company 


organized and doing business in Indiana only. 


We 


want high-grade men; professional advance men 


need not apply. 
érn Underwriter. 


Address 13-M, care The West- 





HAMILTON NATIONAL LIFE INSURANCE COMPANY 
SOUTH BEND, INDIANA 


We have the best proposition ever offered to the insuring and investing public. 
Good Live Insurance and Stock men—Take Notice. 


Address, W. R. SCUDDER, President. 





Indiana Agents—Attention! 


you sell life insurance for a company whose management believes in 
Twentieth Century methods? To such we offer a liberal contract. Address 


MAJESTIC LIFE 


d Fellows Building, xe 


ASSURANCE COMPANY 


‘e INDIANAPOLIS, IND. 





The Commercial Life Insurance Company 
of INDIANAPOLIS, INDIANA 


— a good reliable man to take charge of its office at Evansville, Ind. 


nly men with good records need apply. 


Address 


ALBERT J. HELIKER, Home Office, President. 
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had been completed Mr. Prospect’s at- 
titude toward the salesman was so ma- 
terially changed that, gazing upon him 
with an approving eye, he remarked: 
‘Say, I wish that our salesmen were 
like you.’ 

“Moral—Bluff and bluster generally 
conceal an easy mark. When a cuttle- 
fish exhausts the ink-like fluid which 
temporarily darkens the water sur- 
rounding it, it is easily captured.” 





THE BEST ESTATE 


The following was presented at a 
meeting of the Chicago general agency 
of the Northwestern Mutual: 

“That estate which is best for him 
during his lifetime may or may not be 
best for his family after he is dead. 
That estate will be best for his family 
which will be most easily settled at 100 | 
cents on the dollar, pay the highest rate 
of income consistent with security, and 
under most circumstances it will be the 
one which is the most safely secured 
in both principal and interest. Life in- 
surance estates certainly pay 100 cents 
on the dollar, guarantee a minimum 
rate of interest and are secured by the 
best class of investments known to the 
financial world. 

“Notice what happens to an estate 
consisting of real and personal prop- 
erty. At death it must pass into the 
probate court, where it is subiect, first, 
to probate fees; second, attorneys’ fees; 
third, executor’s fees; fourth, an ex- 
ecutor’s bond and, fifth, if estate be $25,- 





000 or over, an inheritance tax. You 
will see that the principal in this case 
does not reach the heirs at 100 cents on 
the dollar. 

“After the estate has passed through 
the probate court, if it is desired that 
the heirs not assume control of the 
net proceeds, what remains after the 
aforesaid taxes have been paid is placed 
in the hands of a trustee for administra- 
tion. Then the trustee’s services. in 
cases, the fees reduce them on an al 
ready depleted principal.” 


Unsurpassed Record for 1908 


New and Up-to-date Policies 
for 1909 


MICHIGAN STATE LIFE 
INSURANCE COMPANY 


Attractive contracts for ex- 


clusive territory to reliable 
producers. 


ADDRESS THE HOME OFFICE 
Detroit, [Michigan 




















The Very Nome THE OHIO STATE LIFE 


guarantee 


To the agent 


Should pe to Ohio people everywhere, because of the protection 

under the Ohio Laws and the safeguarding of the Com- 
pany’s funds thru the administration of the Ohio department, 
recognized as the very best in the country. The business 
getter will appreciate the advantages. 


plating a permanent connection , address 








THECOMPANY, - 


Columbus, Ohio 





Commercial Life Insurance Company cuicaco 


LOUIS M. WISE, President 
Incorporated under the Laws of the State of Illinois 


Writes all leading forms of non-participating policies 
Remunerative Contracts to Live Men 
Good territory open in Illinois and Minnesota 








A FOURTEEN MILLION DOLLAR COMPANY 


A PLAN THAT HAS STOOD THE TEST FOR ONE-THIRD OF A CENTURY 


Life Insurance for protection on a Modern Reserve Fund System. 


Attractive, 


plain Fog with Disability Benefits that appeal to bankers and business men. 
rite both men and women on ages 18 to 55, on amounts from one to five thous- 


and dollars. 
on other ages. 


Cost at age thirty, $10.00 per thousand annually, proportionate amount 


If you want to be relieved from selling high priced or lodge insurance, this is your 


chance. 
contract and state territory desired. 


State managers wanted in Pa., Va., Ga., Tenn., Ky., S. 
district managers wanted in Mich., Ind., Wis., Ill.. lowa, Mo., Kan., Tex., Colo., Wyo. and N. Mex. 


Address HENRY PYLE, Sec’y and Mgr. 


Persons of standing, experience and ability write at once for attractive 


Dak., Neb., Ark., Utah and Wash. Leading 


NATIONAL LIFE ASSOCIATION 
DES MOINES, IOWA 











when sold, T —s selling its policies on an average . 
larger dividend : <. ; ; 
dividend (stock) . with the rates on deferr i 
dividends by annual divi 


Address, OLD LINE BANKERS 


AND—is giurns he pattie its choice of annual dividends, 


yet 1s carning 
erred dividends, or on 
contracts enough less in pnce to more than equal the annual 


LIFE INSURANCE COMPANY 


LINCOLN, NEBRASKA 


Name Your Own 
Terms 








If you can sell life insurance | 
stock for Company organized 
and doing business in Ohio 
only. Need not reply unless | 
you are an experienced man in 
this line. Address Ohio, care 
Western Underwriter. 





PROOF 


of the popularity and salability 
of “Unity protection” is found 
in the fact that we have several 
one hundred thousand dollar a 
month men. A few others 
wanted. Address, 


ORDER OF UNITY, 
Lewis Building, Pittsburgh, Pa. 
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As Seen by the Onlooker 


I was talking one day with B. F. 
Reinmund, secretary of the Midland 
Mutual Life of Columbus, O. He has 
had a wide experience as company of- 
ficer, agent and state department offi- 
cial. Mr. Reinmund believes in staying 
at home until a company is out of its 
swaddling clothes. 

The tendency of new companies to 
go to the uttermost parts of the earth 
and exhaust their surplus in the ex- 
pense of getting new business, he 
thinks, is due to two causes. The com- 
pany may have a management inex- 
perienced in life insurance, which be- 
lieves it desirable to expand rapidly. 
Or again the life insurance man is prob- 
ably purely an agency man who looks 
at a company’s operations from an 
agency standpoint exclusively. The 
agency man’s desire is to get business. 
He feels it necessary to make a show- 
ing as to volume even at the expense 
of surplus depletion, as he argues the 
renewals will do much the following 
years to give the company a comforta- 
ble income. 

Secretary Reinmund contends that 
most new companies do not possess an 
official gifted with successful adminis- 
trative experience. Such an officer 
looks beyond the purely agency view- 
point and considers the effect on the 
general welfare of the company, now 
and in the future. While new business 
is desirable, and every effort should be 
made to secure as economically as pos- 
sible, all the business a company can 
well provide for, Secretary Reinmund 
thinks too many companies look upon 
new business as the sole factor of a 
company’s success. 

The cost is not counted until the sur- 
plus is exhausted. Too many company 
officers are not content to build up 
gradually and naturally. A_ forced 
growth creates abnormal conditions 
that later confront the directors. It 
usually means the life insurance man is 
discharged and the stockholders are 
called on for more funds. 











Many agents pride themselves on 
having passed the point where they 
have to run after prospects, on having 
reached the place where, to a large ex- 





tent, prospects come to them. These 
men are building their hopes on the 
shifting sands which are liable to cause 
destruction at any moment. A man 
who has réached the point where his 
usefulness to his company cannot be 
increased is in danger of going to seed 
and losing all he has gained. There is 
always the possibility of increasing 
your usefulness to your company in 
some direction and there is no place in 
a business career where a man can af- 
ford to let his ambition die. No matter 
how good a writer you may be, or how 
useful you may be to your company, 
there is always room for improvement. 
Your prestige will amount to naught 
with the prospect who finds your rival 
on the spot ready to deliver the goods 
at the critical moment. 


— 


One of the most obvious truths is 
that procrastination kills success, yet 
how many delude themselves into the 
belief that tomorrow will be a better 
day to call on a prospect. The habit 
of putting off a call until some future 
time becomes as deadly as the taking 
of a stupifying drug. 





TOTAL DISABILITY CLAUSE 


The Connecticut department says as 
to the valuation of total disability fea- 
tures of life companies: 

“The department has been asked at 
different times how the total disability 
features of life policies are to be valued. 
This feature has recently been intro- 
duced by many life companies and im- 
plies an additional liability, the value 
of which must be determined. Owing 
to the paucity of statistics available on 
this subject, I have refrained from stat- 
ing officially what methods and what 
tables should be used in this connec- 
tion. Valuations are being made by 
some companies based upon tables in 
existence, showing the probabilities of 
total disability at various ages. None 
of the tables that have been brought to 
my attention seems to be correctly ap- 
plicable to life companies of this coun- 
try. It is probable that some standard 
may have to be accepted by the depart- 
ment and used until further statistics 
are compiled, or the applicability of the 
existing standards to the present needs 
is established. 





Practical Prospect Card 


(Size 3x5 inches) 
































ts as & PIGKERING, General Agents - - 
NAME MO DAY | YEAR | BASSETT & REESE, General Agents - - - - 
YI: ep, SE 
49th 
ie aa uae canicmees wad kiddie os ACK ChMRES ban eRDSAS Alkan nk eaeedees Lg EER Se eee 
FIRM OCCUPATION AGENT 
arusanssassssnsenssateatsssesnsenscnatanaears messureses gee wegeenececesestsesecesssecderesesesseens oe wereanees 
| —_ GEORGE E. 
ii ced aa ia hicetiaatniaseinn dadial tian vatiienhenaiil titiuitsslimotesinaiers tees tmnbunientedicdbininnstnnaties ASSETS, - - $21,708,901.70 
MARRIED........ CHILDREN,....... I a I i LIABILITIES, - 20,471,723.76 
iat INSURANCE CARRIED (Including Deferred Dividend Fund) 
COMPANY | AMOUNT PLAN | DATE | REMARKS Dividend-Endowment 
| Fund, - - $1,970,463.00 
errr rere eee eee PPP PPP PPE Pee eee eee eee Cee eee eee ee Ee eePeUe TC CUCU PO COC CC OC CCC CSC eee ee ee ee ee ee ee ee eee Delerred Dividends) 
ey ee Eee net aes AU Cetnae tea aaeR ate ces Yip edicnaakan teh i hadcaaunind i dN pecdbeh in wid au emenaiiue’ Net Surplus, - - 1,237,177.94 
PAE Se SS RAED DEP) CEREALS: ae ean L aes ey ane ees Rae Ty ne nD Insurance in Force, - 88,368,244.00 
APPOINTMENTS RESULTS LITERATURE | REMARKS 


A.G. BULLOCK, Pres. 


State Mutual Life Assurance Co. YLCTORIOUS AGENTS 


of WORCHESTER, MASS. 
Incorporated 1844 
50% Increase to July Ist. 
June Largest Month. 


WHY? 


Superior Selling Proposition 
Liberal Policy Conditions. im artial Judgment by 
Large Values. ebb’s Comparisons 
Low Premiums. Simplified” gives us 
highest score. 
Increased Snetent Apportionment. 





Up-to-Date Latest Competitive Helps. 

Agency Department. _ Attractive Advertising Matter. 

Our salesmen are their i re you? 
nh bn Join us and grow. 


EDGAR C. FOWLER, Supt. of Agencies 





, Our y saa have modern weapons, ¢here- 
| fore they W1N—the best policies (includ- 
ing a perfect Monthly Income policy), 
brilliant Annual Dividend record, low cost, 
strong literature, bulls-eye competitive data 
This year’s business the lar - in our 
long history. Are you satisfied? 


Chicago Agency: L. BRACKETT BISHOP, Manage 
“Tsien inaliotitine 
Mm. . -- Agency: 1003 Outlook Building. 


MASSACHUSETTS MUTUAL LIFE 
INSURANCE COMPANY 
SPRINGFIELD, MASS, 








A PENN MUTUAL PREMIUM, less a PENN MU-' 
TUAL DIVIDEND, purchasing a PENN MUTUAL , 


POLICY, containing PENN MUTUAL VALUES 
makes an INSURANCE PROPOSITION which in the 
sum of ALL ITS BENEFITS is unsurpassed for net 
low cost and care of interests of all members. 








THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 








On January 1, 1909, rates were reduced 
and values increased to full 3 per cont 
reserve. 








[Many Good Places Are 
Waiting for the RightMen 


Much desirable territory is unoccupied, ready 
for men who can demonstrate their capabilities 
Policy plans recently revised, thoroughly in 
accord with new laws, with reasonable 
premium rates and liberal values and rights. 


| ARE YOU ONE OF THEM? | 


UNION MUTUAL LIFE INSURANCE CO. 
PORTLAND, MAINE 
FRED E, RICHARDS, President 
Tanee Capes, Supt., 
either: { 

















84 A . Chicago, Il tl. 
EDSON D. SCOFIELD. Supt., 
180 Broadway, New 





ork City! 











THE PEOPLES LIFE INSURANCE 
COMPANY, CHICAGO 


will make a few special contracts 
with exceptionally good men in 
Illinois and Michigan; will pay 
traveling expenses and commis- 
sions to first-class men who can 
furnish a bond and satisfactory 
references. 


Address, HOME OFFICE 
Tacoma Bidg., CHICAGO, ILL. 














The Fidelity Mutual Life 


INSURANCE COMPANY 
—OF PHILADELPWIA— 


HAS SOME EXCELLENT 


AGENCY POSITIONS 


For Information Apply to 
ALEXANDER McENIGHT, Vice-President 


—L. G. Fousz, President— 











Provident Life and Trust Company 


OF PHILADELPHIA. 


Insurance in Force, $201,185,435 


Assets, $67,324,334.35 


The NEW POLICIES of the Provident are Premium re for conciseness and simplicity of form and for 


adaptability and liberality in all ——-. The 
are still further reduced by large annual di 


rates of the Provident are exceedingly low and 


ESPONDENCE WITH <=> SOLICITED. 


CORR 
YERGER & ELLIS, General a. buy Ohio — 
S. S. SAFFOLD, General Agent, Eastern Ohi 
eRoOK & CHAPPELL, Generali Agents - - - 


- 12 Union Trust Building, Cincinnati, Ohio 

- - ‘08-110 Garfield Building, Cleveland and, Ohio 
-- - $28 The Nicholas, Toledo, Ohio 
- 325 Marquette Building, Chicago, Ill. 
1218-20 Ford Building, Detroit, Mich. 





YEAR 1909 


Home LIFE INSURANCE COMPANY 


OF NEW YORK 


IDE, President 
THE RECORD FOR 1908 SHOWS THE 
LLOWING GAINS: 
Insurance ‘in Fore, - $2,174,947.00 
Assets, - 1,704, "048.00 
Deferred Dividend 
c Reserve, ~ - = 175,443.00 
ontingency Reserve 
(Survius)” - - + 467,742.51 











THE FORTY MILLION DOLLAR 
SOUTHERN COMPANY 


An epoch i in the development of that rich section of the United States 


known as the Sou is mar ed 


by the accomplishment of the State 
Mutual Life Insurance Company of G 


eorgia. 


Forty Million Dollars of Insurance name been oar on the books 


of this Company the firs 
tution. ver a 


in this period and the C 


t two years of its li ife as a 
ion and a uarter rs) assets 


al reserve insti- 
een accumulated 


ompany s mcome in 1907 w was as $1, 600,000. 


Its contracts are readily saleable i in the hands of reputable i in- 


surance solicitors. 


State Mutual Life Insurance Company of Georgia 


C. R. PORTER, President 


HOME OFFICE, ROME, GA. 





D0 YOU THINK A CHANGE 


of occupation would help you? My ey or to 
make money nous and build up an income for the 
uture are offered by 


THE PRUDENTIAL 


All you need is energy 
and ability. We supply 
h Ask us for 






mas tl 


TRE PRUDENTIAL INSURANCE COMPANY 
OF AMERICA 
Incorporated as a Stock Company by the State 
of New Jersey 
JOHN PF. DRYDEN, Home Offiee, 
President. NEWARK, N, J. 
Write for Agency 











WHY is it easy to write insurance for 
THE MANHATTAN LIFE INSURANCE CO.? 


BECAUS 


Its premium rates are low; 
its annual dividends are 
large; The recent exam- 
ination by the New York 
Insurance Department 
shows the Company to be 
absolutely sound, and that 
it makes no discrimina- 
tion between policy- 
holders. 





Direct contracts with exclusive territory 
will be made with good producers. 


| Address: W. B. LANE, Vice-President, 


The Manhattan Life Ins. Co. 
66 Broadway, New York City. 


